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STATE OFFICIALS CONFER 


TALK ON SUPERVISION WORK 





Annual Meeting of the National Con- 
vention of Insurance Commission- 
ers Is Held in Detroit 





(From a Staff Correspondent) 

Detroit, Mich., Aug. 26.—Twenty-five 
states were officially represented when 
the thirty-ninth annual session of the 
National Convention of Insurance Com- 
missioners was called to order in the 
parlors of the Hotel Pontchartrain yes- 
terday morning by President Reau E. 
Folk. The unofficial representation is 
unusually large, there being present 
men from various classes of companies 
as well as a group of the Ladies of the 
Maccabees. 

The opening exercises were mostly 
b~ substitutes. Congressman Maybury 
welcomed the visitors to the state in 
place of Governor Warner. Mayor 
William B. Thompson sent the corpora- 
tion counsel in his stead. State Auditor 
Carroll of Iowa, who was to respond, 
could not come. This is state fair week 
in Iowa and a gubernatorial candidate 
must needs attend strictly to his knit- 
ting. So John A. Hartigan of Minne- 
sota made the response, a very happy 
one. He said no key to the city had 
been presented. It was not necessary, 


for everything both in the city and state’ 


is open. Like other speakers who fol- 
lowed, he paid a high compliment to 
Commissioner Barry of Michigan. That 
is always in order, for he certainly is a 
prince among insurance commissioners 
or others. 

President Folk’s Address 

The annual address of the president 
was listened to with close attention as 
he discussed state versus national su- 
pervision, uniformity among depart- 
ments, the work of the Committee of 
Fifteen and various questions to come 
before this meeting. 

The roll call showed the following 
states represented, most by the commis- 
sioners and many also by deputies, ac- 
tuaries or others: Colorado, Connecti- 
cut, District of Columbia, Illinois, In- 
diana, Kentucky, Louisiana, Maine, 
Missouri, Massachusetts, Michigan, 
Minnesota, New York, North Carolina, 
Ohio, Oklahoma, Rhode Island, South 
Carolina. South Dakota, Tennessee, 
Texas, Virginia, West Virginia, Wis- 
consin and Alabama. 

Superintendent Vandiver of Missouri 
caused a diversion by stating that his 
commonwealth was represented by the 
Present and the ex-superintendent and 
modern science teaches that it is the 
X-ray that gives the real light. 

Several other former commissioners 
are here and there are several new 
faces as the result of official change. 

After the noon adjournment an enter- 
Prising photographer rounded up as 
many of the bunch as possible and vot 
a groun picture. 

Committees Are Named 

At the openine of the afternoon ses- 
sion President Folk announced the 
committees as follows: 

Laws and a - TE F. Crouse, Md.; 
W. D. Vandiver, Mo.; C: Lemert, Ohio: 


J. 4 a - W. Neal, Ind.; 
foseph Button. Va.; E. E. Rittenhouse, Colo.; 


P Pf i edcea, Ne d, N. iy. J: OW. 
‘annua ON PAGE 17) 








The Western Branch Aitna Insurance Company 
is now located at 159 LaSalle Street, Chicago, 
ath floor, National Life Building, where we 
shall be pleased to see our agents and friends. 








Tuomas E. GaLLacuer, General Agent 
Louis O. Koutz, Assistant General Agent 


Jas. S. Gapspsn, Gen. Agent, Marine Deft. 








As a Continental Agent you are 
selling the most secure Fire Insur- 
ance obtainable. Its net surplus 
($8,881,992.26) exclusively pro- 
tecting American policyholders 
is larger than that of any other 
company. 




















The Continental Fire Insurance Company 


Continental Building 


Western Department 
46 Cedar Street, New York 


280 La Salle St., Chicago, Ill. 








D. W. C. SKILTON, President 
J. H. MITCHELL, Vice-President JOHN B, KNOX, Secretary 
EDW. MILLIGAN, Vice-President THOMAS C, TEMPLE, Secretary 


Surplus to Policy-holders, $3,421 ,837.31 Total Loses paid, $61,162,468.28 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,945,278.63 
Reserve for Outstanding Losses, $424,872.80 
Reserve for all other Claims, $173,465.00 
Net Surplus, $1.421,837.31 


Total Assets, $7,965,453-74 


THE WESTERN DEPARTMEN1 
Northeast Corner Fourth and Elm Streets ‘“< ‘e CINCINNATI, OHIO 
LGVEJOY & SPEAR, Managers Agencies in all cities and towns 

















TALKS ON FIDELITY RATES 


ADDRESS BY S. HAZEN BOND 





Government Official in United States 
Treasury Department Appears at 
Commissioners’ Convention 





(Prom a Staff Correspondent) 

Detroit, Mich., Aug. 27.—The only 
set paper before the national conven- 
tion of insurance commissioners in ses- 
sion here was on “Classification of Fi- 
delity and Surety Risks on Bonds of 
Government Officials,” by S. Hazen 
Bond, law and bond officer of the 
United States Treasury department at 
Washington. 

He referred to general anxiety of 
surety company stockholders due to 
the unsatisfactory and unprofitable 
conditions of the business. The cause, 
he thinks, is the writing of large and 
hazardous risks at improvident rates 
under the influence of reckless and un- 
restricted competition. 

Last year out of eighteen companies, 
fifteen paid dividends. Of these, only 
four earned them. Fifteen show re- 
duced surpluses due mostly to increase 
in losses. Dividends for the most part 
have been paid from the investment in- 
come. Four companies during the year 
reduced their capital. 

Variation in Rates 

Mr. Bond called attention to the wide 
variation in rates in the Indian bond, 
bids ranging from $1 to $7.50. A year 
ago similar bids ranged from 70 cents 
to $5. This fairly represents the ordi- 
nary conditions prevailing in the busi- 
ness. 

Under the old war revenue law the 
average rate ner $1,000 in 1899 was 
$2.26, in 1900 $2.07, in 1901 $1.75. After 
the repeal of the law it was found that 
the rate on official bonds averaged 83 
cents in 1906 and 76 cents in 1907. A 
few vears ago the rate on letter carriers 
was $7.50 and $10. Today the rate is 
from 25 to 50 cents. 

During the past vear the number of 
bonds given to the United States 
amounted to about 500,000. with penal- 
ties aggregating ahout $4.000,000,000. 
About $3.000.000.000 of this amount 
were bonds of the customs service, of 
which only about 15 percent were writ- 
ten bv cornorate sureties. The remain- 
ing $1.000,000,000 were in government 
contract and official bonds, about 92 
percent of which are written by surety 
companies. 

Rates Computed on Penal Sum 

Mr. Bond stated that the rates to 
which he referred were computed upon 
the hasis of the full face amount of the 
hond and not upon any estimate of 
liability. He said it may be admitted 
that in a few cases the face of the bond 
does not represent the actual liability; 
also that in a laree percentage of cases 
the loss on a bond amounts to less than 
the full nenal sum. But he stated in the 
compilation of experience tables to 
have any practical value a uniform 
hasis of reckdénine is absolutely essen- 
tial. Where the rate is fixed upon an 
estimate of liability there will be as 
many bases for computing the rate as 
there are individual computers, each 
with his own opinion as to the “amount 
at risk.” 

Mr. Bond opined that the cause of 

(CONTINUED ON PAGE 17) 
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Surplus of the Fire Companies 
as of June 30 





The following are extracts of semi- 
annual statements compiled from Best’s 
Insurance Reports: 


Assets Re-ins. Res. Net Surp. 
Aach, & Mun...$1,866,204 $849,675 $944,153 


Resse, Th. cccsee 180,849 26,800 

AGUBE cccccccccs 15,014,634 6,172,203 4,019,260 
Adirondack ..... 446,552 137,710 76,621 
Agricultural .... 2,830,755 1,680,165 619,164 
BIRT seccceve 816,648 237,372 803,244 
Allegheny ...... 301,055 10,061 30,405 
Amer. Central... 5,004,825 2,048,157 710,408 
Amer, Druggist.. 119,556 15,4 8,292 
American, 7,426,002 4,447,934 1,802,920 
American, Pa.... 620,856 81,50 35,377 
Amer, Nat'l, Ill. 821,217 64,543 47,722 
Anchor, la...... 357,542 272,655 27,568 
Atlanta Home... 466,503 100,378 138,141 
Atlantic City, N. 

, Pepe rye 204,774 16,197 88,915 
Atlantic, N. C.. 208,442 53,306 25,387 
Atlas, Eng...... 2,275,301 1,298,961 796,876 
Boston .......-- 5,851,414 1,322,652 2,646,248 
Buffalo Commer’l 617,311 270,045 117,413 
Buffalo Ger..... 


California 
Calumet ...... 
Capital, N. H... 
Carolina ..... ‘ 
Citizens, Ark.... 
Citizens, Mo..... 











City Ni. X.ncevs 

Columbia, O.... 633,608 119,975 860,731 
Commerce’l, Tex. 171,116 41,844 24,115 
Commercial, Ia.. 64,461 31,876 7,163 
Commonw'lth, Ia. 216,296 66,880 40,882 
Concordia ...... 1,474,635 850,375 161,028 
Connecticut .... 6,020,033 $3,380,757 1,847,774 
Continental h 

County ...+.+-. 

Delaware, Del...° 232,098 ......+. 20,731 
Dixie ......+++++ 1,145,916 469,938 101,369 
Dubuque ....... 1,061,781 560,866 271,665 
Dutchess ....... 580,701 269,530 66,680 
Eastern, N. H.. 17,369 3,482 8,887 
Equitable, R. I.. 1,240,000 663,000 85,000 
Equitable, S. C. 249,039 84,232 85,674 
Fidelity, N. Y 2,875,582 721,869 1,089,295 
Firemans Fund.. 6,056,834 2,885,763 874,682 
Florida Home... 212,687 61,270 14,955 
Forest City..... 820,001 890,728 214,681 
Franklin, Pa.... 2,619,312 1,632,961 499,315 
Freeholders .... 800,477 58,250 37,223 
Germania ...... 5,353,077 3,090,019 977,590 
Glens Falls..... 4,448,256 1,902,855 2,217,092 
Hamb.-Breman .. 1,983,633 1,370,710 443,892 
Hanover ...eeee 4,118,217 2,018,716 804,457 
BIOM@G@ cccceccccee 22,528,287 9,236,143 8,115,481 
Home, W. Va... 146,186 ..cccsee cocccces 
Mercantile, Mass. 401,239 124,701 28,500 
Mercantile, Colo. 85,226 17,310 17,916 
Merchants, Colo. 103,171 22,466 30,704 
Merchants, Me.. 285,780 61,737 117,217 
Merch. Union, 

Mies. ccccceccs 169,798 22,343 45,312 
Michigan ...... 1,156,305 448,081 270,494 
Middlewest, N. D. 128,654 23,169 3,89: 
Milwaukee ..... 695,984 319,551 162,261 
Milw. German... 174,267 35,882 23,168 
Miw. Mech...... 2,663,262 1,490,531 560,404 
Monongahela ... 844,641 61,751 73,734 
National, N. J.. 285,826 90,156 64,846 
National, Ct..... 7,651,386 (d) 1,733,238 
National Lumber 414,353 110,120 66,095 
New Brunswick. 569,829 242,773 58,012 
New Hampshire. 4,548,178 1,744,922 1,389,335 
North Carolina.. 87,033 18,364 wcccccce 
Northern, Eng... 4,791,827 2,672,479 1,710,878 
Northern, N. Y. 962,434 421,827 103,003 
North State..... 518,888 219,330 60,755 
N. W. National. 4,818,130 2,441,210 1,209,923 
Norwich Union.. 2,775,029 1,745,683 480,063 
Old Colony...... 97,059 244,024 92,156 
OGeIAME cccccesce 2,304,315 (d) 435,063 
Ottawa, Tor 202,036 23,563 4,13 
Pacific... ....cee 770,630 226,183 210,462 
Pelican’ ....000. 672,171 190,357 150,586 
Pennsylvania ... 6,444,462 3,778,507 1,642,229 
Petersburg Sav- 

ings, Va...... 2,649,751 87,184 548,289 
Phenix, N. Y... 9,887,150 5,661,078 1,112,276 
Phoenix, Ct..... 8,115,686 3,888,891 1,673,480 
Piedmont, N. C. 222,989 4 66,9 
Pioneer, Okla.... 53,019 1500 wc ccccee 
Queen Soeepon ate 7,281,316 8,487,578 2,865,440 

eliance .....+:. 1,407,073 823,026 204,288 
Rhode Island . 815,863 152,633 $14,951 
Roch. German... 2,206,973 1,087,942 498,380 
Roger Williams. (e)158,714 (e)29,427 20,183 
Royal Exch..... 2,193,683 1,156,584 887,603 
Royal ...seeees 11,875,051 7,531,163 3,349,313 
Salamandra .... 2,184,182 1,077,954 790,524 
St. Paul........ 5,244,640 3,169,428 1,009,067 
Seaboard ......- 421,938 79,438 79,343 
Seattle ..... $55,027 47,077 106,398 
Security, Ia $36,429 125,613 109,298 
Security, Ct 2,153,021 1,167,573 326,143 
Shawnee ........ 1,425,460 916,146 207,709 
Sovereign, Tor.. 883,813 58,014 22,90) 
Spring Garden.. 2,453,316 1,238,740 216,270 
Standard, Ia.... 176,792 56,12 17,687 
State, Ia.....ee. 427,688 262,871 87,963 
Stuyvesant ....- 620,510 233,725 94,395 
Sun, Eng......- $,878,880 2,5611,91 1,115,254 
Sun, La.....--- 1,185,921 $97,086 129,315 
Teutonia, Ohio.. 702,170 99,560 500,740 
Teutonia, Pa.... 829,260 308,035 295,209 
Texas National.. 154,483 25,874 26,060 
Underwriters 

Fire, N. H... 117,906 29,384 88,183 
Union, Me...... 470,759 79,766 278,271 
Union, Pa.....- 282,229 47,261 78,950 





(e) Statement May 31, 1908. 





CROUSE WILL BE PRESIDENT 
Closing Day of the Insurance Commis- 
sioners Convention—Much of Value 
Has Been Discussed 





Detroit, Mich. Aug. 27—(Special)— 
It is generally understood here on the 
morning of the closing day of the In- 
surance Commissioners Convention that 
B. F. Crouse of Maryland will succeed 
to the presidency. President Folk of 
Tennessee closes a very successful ad- 
ministration. At the meeting here much 
of practical value has been brought to 
the fore. The attendance is good and 
the arrangements excellent. 

After the business session closes to- 
day there will be an automobile ride and 
steamer trip. 


State Fire Marshals Meet 

The Fire Marshals’ Association of 
America is the new name adopted at 
the national convention of state fire mar- 
shals held in St. Paul last week. They 
adopted resolutions favoring the passage 
of laws limiting the use of explosives 
in fireworks, limiting the height of 
school buildings to two stories, agreed 
to the interchange of pictures of fire- 
bugs and te endeavoring to secure the 
establishment of fire marshal depart- 
ments in every state in the Union. 

The association decided to hold its 
next meeting in Louisville and elected 
the following officers: President, Ed- 
ward Peterson, state fire marshal of 
Minnesota; vice-president, W. F. Nei- 
kirk, state fire marshal of Kentucky; 
secretary-treasurer, W. S. Rogers, state 
fire marshal of Ohio. 








Dividends of Traders’ Receiver 

The State bank of Chicago, receiver 
for the Traders, will finish within a 
week the work of sending out the 
checks on the 15 percent dividend that 
was declared last May. This has been 
somewhat of a job, as there were over 
28,000 checks and vouchers to make 
out. 

The receiver has claims against six 
reinsurance companies which failed and 
so far has only received one dividend 
from one of these companies as the 
other five have not as yet settled their 
affairs. There has been over $60,000 
earned on bank balances since the fail- 
ure, which has been credited to the es- 
tate and which will be paid out to the 
creditors in the next dividend. It is not 
likely that there will be more than one 
more dividend and it will not be for 
much over 5 percent. It is not known 
how soon this will be forthcoming, as 
all of the odds and ends will have to be 
cleaned up and the money collected 
from the reinsurance companies before 
there will be a final settlement. 





Field Arrancements Made 


The Gorham-Braden Company, gen- 
eral agency of Minneapolis, has placed 
Charles H. Curley, the Minnesota spe- 
cial, in charge of the Wisconsin field 
also. George F. Duerr, Jr., who is an 
examiner in the veneral agency, be- 
comes special agent to assist Mr. Cur- 
ley in both states. 





Milwaukee Mechanics at Cincinnati 

The Milwaukee Mechanics has ap- 
pointed Gunther, Plummer & Wuest 
sole agents at Cincinnati, transferring 
from Carl Kleve & Co. 





The first company to its losses in th 
A pay es in the 


Fernie, B. ©. con was the Pacific 
Coast Fire of Vancouver, B. C., whose repre 
sentative appeared on the e immediately 
with a check-book. Its loss Fernie was 
$28,000 net. The has the 
strong of the British Columbia Perma- 
nent Savings an mn people, a two-million 
dollar lending corporation. 





THE WESTERN UNDERWRITER. August 27, 1908. 
SEMIANNUAL STATEMENT | wescnester .... 2721810 2,800,800 876,008 
Sa Western, Neb... | 86,066 | 25,177 7,258 Insurance 
CHIEF FIGURES ARE GIVEN | Western’ Reserve 4700281 7114 78467 I he Western Reserve Company 
W'msburg City.. 2,265,063 1,815,661 522,977 
Wilmington .... 118,019 " 15,426 25,587 OF CLEVELAND, OHIO 
Assets, Reinsurance Reserve and Net i ay MARS E. WAGAR. President : 


ROBERT E. GOOCH, Secretary 





JANUARY, 1908 


CASH ASSETS... eee eeeeeeecee coveeees $470,530.35 
LIABILITIES.............0 0 cvesecee wee cccccesee 157,275.36 
SURPLUS TO POLICYHOLDERS ............. 313,254.99 











The OHIO GERMAN FIRE 


INSURANCE COMPANY 
OF TOLEDO, OHIO 
Capital $200,000.00 Surplus to Policyholders $260,192.74 Gross Assets $751,012.56 
M. DonnELLy, Pres. F. D. Prentice, Sec’y and Treas. 
AGENTS WANTED IN ALL DESIRABLE LOCATIONS 





HASKELL, MILLER & CO. 


159 LaSalle Street, Chicage. Ceok County Agents 











Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 


Losses Paid in 115 Years, $135,408,617.31 
Western Department, Erie, Pa. Establishedin 1864 
J. F. Downie, Gen’l Agt., W. N. Jounson and B. L. West, Ass’t Gen’l Agts. 











CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES OVER 
ONE HUNDRED MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 
UNITED STATES NET ASSETS, $12,560,211.94 
UNITED STATES NET SURPLUS, 4,421,815.47 
New York Office, 45 William St. Northwestern Department: 
Obto, Indians, Keatacky, enseores “Autansas, “WILTINE R WARREN, Restine Sere 
West Virginia at Cincinnati. Geo. H. Moore, John V. Thomas, Asst. Secys. 











MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 
——ORGANIZED 1853———- 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F. H. DOUGLASS, Gen. Agt. 


Assets eek weds ove 
Liabilities, except Capital ..........+++++++++ 1,440,031.94 
Policyholders’ Surplus ...............'705.686.18 


F. M. GUND, Manager Western Department 


FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 

















OHIO FARMERS INSURANCE COMPANY 
nae LEROY, OHIO 
Fire, Lightning and Tornado Indemaity 
STATEMENT JANUARY 1}, 1908 





Reserve for MOUTBRER . 000 c000 cece csee $1,482,742.53 
seseeve = oe ae ane 
eserve for tingencies.........-.- vA 00, 
Net Cash Surplus.....ssscecsesesesseess+ _ 600,476.88 

Total Assets.......... eseé cece 510, 
JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 
ORGANIZED IN 1848 
Losses Paid More Than $13,000,000.00 
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TAWNEY WILL GIVE ADDRESS 
Minnesota Congressman Will Address 
Northwestern Meeting—President 
E, W. Beardsley Also to Speak 





Hon. James A. Tawney, the well 
known member of Congress from Min- 
nesota, chairman of the committee of 
appropriations, whose renown as an 
orator is by no means insignificant, will 
be a top liner on the program of the 
Fire Underwriters Association of the 
Northwest at the coming annual meet- 
ing. Mr. Tawney will speak on “Na- 
tional Finance.” 

Another strong man on the program 
will be W. Beardsley, the local 
agent of Hartford, Conn., prominent in 
the agency movement and recently 
elected president of the National Asso- 
ciation of Local Fire Agents. His sub- 
ject will be “Business of Fire Insurance 
From the Viewpoint of an Eastern 
Agent.” 

resident Carroll L. DeWitt of the 
Northwestern Association has departed 
somewhat from the old custom of hold- 
ing back the announcement of speakers 
until the official notice goes out. He 
decided to make known a few of those 
who will be on the program, which adds 
interest to the forthcoming meeting. 





PUTNAM TALKS AT MILWAUKEE 
Confers With C. B. Weil, Chairman of 
the National Executive Commit- 
tee and Then Visits Chicago 





Secretary H. H. Putnam of the Na- 
tional Local Agents Association visited 
Milwaukee last week where he ad- 
dressed the agents who had been called 
together to meet him. Mr. Putnam 
spoke on the four main issues before 
the St. Paul convention, commissions, 
mutinle agencies, local board practices 
and brokerage, outlining the present 
attitude of the association. 

While in Milwaukee, Secretary Put- 
nam had a conference with Charles B. 
Weil. chairman of the National asso- 
ciation’s executive committee. Mr. 
Weil’s committee is an important one 
and he is entering into the work with 
interest. Mr. Weil is one of the think- 
ers in the business. 

Secretary Putnam spent two days in 
Chicavo in conference with some of the 
en | leaders of that city. Chicago 
is still a delicate point as the attitude 
of some of the western managers to the 
association is uncertain. 





Say Excess Commissions Were Paid 

The recent loss on whisky in the 
Greenbaum warehouse, at Midway, Ky., 
developed the fact that the policies cov- 
ering there were issued at quite a num- 
ber of places and it has been intimated 
that, in some cases higher commission 
than is proper has been allowed. The 
companies have been asked to state 
whether their policies were issued by 
the same agents who signed them, and 
if not, whether the agent siening pol- 


— received any additional compensa- 
n. , 





Hinderks Goes to Buffalo 
John T. Hinderks, formerly con- 
nected with the home office of the Ger- 
man of Freeport and later secretary of 
the Indianapolis Fire, has been made 
office manager of the Union of Buffalo 


at the home office. He is a splendid 
office man. 





Form Home Office Club 

The employes of the Northwestern 
National’s home office at Milwaukee 
have formed a social club to be known 
as the Northwestern Fire Insurance 
Club. The officers are J. E. Williams, 
President; H. J. Bohmann, vice-presi- 
dent, and M. L. Beck, secretary. 
George Hale is to be the librarian. 
Socia ility and mutual improvement 
are the objects of the organization. 


August 27, 1908. 





SUN INSURANCE OFFICE 



















FOUNDED A. D. 1710 





UNITED STATES BRANCH 
54 Pine Street, New York 
J. 3. Guile A. M. Thorburn 














H. N. EBLSEY, Manager 






AS VIEWED FROM CHICAGO 


MAY CHANGE DATE OF MEETING 
There has been a request from a 
number of Blue Goose members in 
different states to hold the big initia- 
tion meeting and evening festivities on 
Oct. 8, the day of the Northwestern 
election instead of the evening of Oct. 
9. Some members do not feel justified 
in remaining over the next day. The 
delegates to the grand nest will meet 
Oct. 9 as planned. John F. Stafford of 
Minneapolis, chairman of the enter- 
tainment committee, now has the ques- 
tion of change of date before the com- 
mittee and the grand officers. 
* * * 
WILL SECURE A FIELD MAN 
Managing Director H. S. Wilson of 
the Sovereign Fire of Toronto has ar- 
rived home from his trip abroad and 
is expected in Chicago soon to take 
up the appointment of a field man for 
the central west. 
® * ° 
NEW LLOYDS IN CHICAGO 
The Security Fire Underwriters is a 
new Lloyds in Chicago. The attorney 
and manager is D. Regensburg, 4644 
Calumet avenue. The underwriters are 
J. W. Moore, real estate; H. C. Well- 
come, Mercantile Finance Company; B. 
R. Davis, real estate; B. M. McDonald, 
real estate loans; Guy B. Evans, retired 
capitalist; C. L. Baldwin, Texas lands; 
Frank C. McMahon, chattel mortgage 
loans; A. Z. Olson, farm mortgages; W. 
O. Butt, investments; F. W. Chaffee, 
mechanical engineer. 
* * * 
BUSINESS IS TRANSFERRED 
The Lumber Insurance Association of 
Chicago, whose policies were guaran- 
teed by the underwriters of Federal 
Lloyds, has transferred its business to 
the new Federal Union Fire of Chicago. 
* « * 
CHICAGO PREMIUMS OFF 
For the first eight months of the 
year Chicago premiums are off from 
10 to 15 percent. The decrease is due 
largely to less stocks being carried. 
While there is building activity in some 
of the suburbs, there are many men out 
of employment or working on reduced 
incomes which militates against home 
buying. 





* * * 


FITZGERALD A LOCAL BROKER 

Geo. W. Fitzgerald. whose arrest 
brings him again in the limelight in 
connection with the $173,000 United 
States subtreasury robbery in Chicago, 
became a broker in the Naghten agency 
of that city after he was let out as 
assorting teller after the disappearance 
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of the money. While a broker he has 
conducted himself in a dignified way. 
In an interview as to Mr. Fitzgerald, 
M. J. Naghten said: 

“If he was guilty of stealing the 
$173,000 I do not know why he should 
have selected an insurance office to 
work in while he should wait to develop 
a chance to account for the possession 
of a great sum of money, or the nego- 
tiating of, say a thousand-dollar bill. 
If any one should show a thousand- 
dollar bill in a Chicago fire insurance 
agency there would be some sudden 
deaths from surprise. The only reason 
I could think of would be that it would 
be a business in which he could well 
use a large portion of his time in other 
work and yet have an office and a visi- 
ble occupation.” 

oe * * 


PEANUT WAGON INSURANCE 

William T. Steward, the Chicago 
broker, at 159 La Salle street, has ar- 
ranged with London Lloyds to write 
peanut wagons under an automobile 
form covering fire, theft and explosion. 
The main manufacturers of these 
wagons are Charles Cretors and Dun- 
bar & Co. of Chicago. These higher 
priced wagons are mostly seen in the 
smaller cities. Policies are written 
usually from $400 to $1,500. Mr. Stew- 
ard only writes policies for the assured 
direct as the commission is too small 
to divide with an agent. 

* . » 
SOME LOCAL EVENTS 

The Washington of Seattle advises agents 
that it is now writing business over the counter 
at its department office in Chicago. 


Rollo, Webster & Co. get the Chicago agency 
of the new Federal Union Fire of Chicago. 





Peculiar Gasoline Fire 


A strange loss occurred in one of the 
large cleaning and dyeing houses in 
Omaha. Among a number of clothes 
that had been run through the gasoline 
in the washing machine was a lady’s 
mohair dress. The operator was tak- 
ing out the garments and squeezing the 
gasoline out before putting them into 
the extractor. When taking out the 
mohair dress, which is of a harsh and 
wiry nature, and squeezing it, the dress 
ignited in his hands. causing serious 
burns on his hands and arms. The 
steam was immediately turned on in 
this room and prevented what other- 
wise would have been a bad fire. There 
is no fire or light near this room. The 
ignition must have come from friction 
with the harsh mohair material. Sev- 
eral garments were burned. The steam 
pipes saved the plant. 





John J. Mcnay has been appointed assistant 
manager of the southeastern department of the 
Firemen’s Fund. 
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Business is Fair Notwithstanding Finan- 
cial Situation—Adherence to Good 
Practices is General 





Columbus, Ohio, August 24—(Special 
Correspondence.) — Considering the 
general business conditions that have 
prevailed over the country since last 
fall local agents here feel very well 
satisfied with what they have done. 
They say that manufacturers are run- 
ning short time and carrying smaller 
stocks than usual and that retail stocks 
are also light, but at the same time 
not so much so as in some other places. 
For the stocks that are on hand fair 
amounts of insurance are carried. 
Agents differ in their statements as to 
the amount of business, some stating 
that they will equal their former rec- 
ords, while others will probably run 
behind somewhat. 

This city has kept up its record on 
the rate question, although a little re- 
bating is discovered occasionally. As 
long as the stamping system was in 
vogue nothing of this kind could be 
done without discovery following, but 
now those so inclined are able to make 
a bargain price if they are careful 
about it and feel that they can give 
away a portion of their commissions. 
Fortunately, very few are willing to do 
this. As for cutting rates, there has 
been little trouble, as most of the com- 
panies insist upon the tariff figures on 
everything in the city, 

It may be said that the agents are 
as strong as ever in their local or- 
ganization and that they feel this is 
their hope for the future, notwithstand- 
ing the fact that they are not receiving 
the same service from it as formerly, 
because of the interference of state 
legislation. On many questions, how- 
ever, they are able to concentrate their 
strength and codperate in such a man- 
ner as to benefit them in many ways. 
It has always been said that Columbus 
agents were able to hold together bet- 
ter than those of almost any other city 
in the middle west. 

Although the city has not yet ar- 
ranged for the improvements that are 
really needed in the way of fire pro- 
tection, the installation of a lot of 
large water mains, extending through 
the business section as far south as 
Livingston avenue and west to Grant 
avenue will be of great benefit. They 
will carry a large volume of water and 
the supply for the engines will not be 
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limited, no matter what the demands 
made upon them. If the insurance men 
succeed in getting the overhead wires 
out of the streets and alleys that will 
be another aid, as it has for some years 
been impossible for the firemen to 
operate to the best advantage because 
of the danger from them. Losses in 
the city for the first seven months of 
the year have been comparatively light. 
This will in some measure offset the 
heavy losses in other portions of the 
state, as well as the rather heavy fig- 
ures that were recorded in 1907. 

An innovation that is under consid- 
eration by the agents at this time will 
result in much better collections, if per- 
fected, and it is believed that it soon 
will be. The agents believe that a 
limit should be set to the time for ac- 
counts to run and that policies should 
be cancelled after that period. Sixty 
days is believed by most of the agents 
to be plenty of time. The plan will be 
to notify patrons that payment must be 
made within that time, under penalty 
of cancellation if it is not. In case of 
failure to remit, notice of cancellation 
will be mailed by registered letter and 
at the same time a duplicate will be 
mailed the company. The notices will 
state that the company does not desire 
to allow its accounts to stand for a 
longer time and this will relieve the 
agent to a certain extent. If an agency 
loses a patron he goes to some other 
agency and makes a satisfactory cus- 
tomer because he knows that the rule 
is just the same. It is believed that 
such exchanges will even up all losses 
to a large extent and that none will 
suffer to amount to anything. 





Ohio Agency Appointments 


Aachen & Munich—Stark Realty Company, 
Canton; A. M. Cole, Alliance; R. R. Johnson, 
Salem; J. C. Foster, Wooster. : ‘ 

Allemannia—Cowan & Co., Bellaire; H. C. 
— & Co. and Hancock & Wallbanks, East 

iverpool. 

Buffalo German—E. T. Johnson, Newark. 

British America—H. H. Smith, Toronto. 

Boston—P. A. Kahle, Lima; W. P. Duffy, 
Napoleon; E, T. Johnson, Newark. 

‘commonwealth, Ia.—O. S. Davis, Akron. 

Calumet—Madden & Varner, Continental; Hall- 
Harter Ins. Agency Company, Akron. 


Capital—A,. J, Richards, Bucyrus; Johnston- 
Stephens Agency, Fosteria. 
ot So W. Campbell, Ravenna, 


Continental—J. W. Cox, Leesburg. 

Dubuque—Emanuel Needles, Sidney. 

Fidelity—John DeFord, Minerva. 

Ger. Amer., N. Y.—Chas. H. Font, Stockport; 
Wm. Biedel, Watertown. 


WANTSD 


BROKERAGE. We have Facilities to 
issue IMMEDIATE BINDERS UP TO 
$20.000 on Acceptable Risks. 


W. M. UMBDENSTOCK é CO. 


169 La Salle Street, Chicago 


AGENT'S 
LOOSE-LEAF 
POCKET EXPIRATION BOOK 


THE ONLY ONE OF ITS 
KIND ON THE MARKET 








Most convenient system of keeping track 
of renewals you must look after 
at certain times. 


YOU GARRY NO DEAD MATTER 


It is the adaptation of the well-known 
and popular loose-leaf plan for the 
use of the local agent. 


Address for circular showing sample leaf and prices 


The Western Underwriter Company 


145 La Salle St., CHICAGO, ILL. 








Glens Falls—R. E. hate ogy Kingsville; 
Bailey & Ackerman, Swanton; . .C. Hoch, 
Delta; J. H. Banks, Bowerston; W. F. Martin, 
Toronto; Thos. P, Fleming & Co., Sebring; Z. 
F. Martin, Troy; S, L. LaRose, Dayton; Paul 
Kridler, Fremont. 

Hartford—Dickman & Ortman, Cumminsville; 
J. J. Edmiston, New Lexington; F. W. Schmidt, 
Celina; G, A. Trumbull, Pleasant Ridge. 

Hawkeye—F. H. Rummell, Kenton. 

Home—Gwyn Evans and John W. 
Norwood. 

Hanover—J. D. Meeker, Greenville; Naegele 
& Warnke, Huron; H. M. White ermillion; 
L. R. Robertson, Yellow ~ Leonard Cox, 
Mt. Victory; C. C. Cook, Bellevue; H. A. 
Risher, Mingo Junction; F. C. Knepper, Belle 
Center; P. Bower, Rushsylvania; J. W. 
Parker, London; Hall & Addington, Bradford; C. 
S. Prass, Brookville; S. F aufmann, Attica; 
EE Ss. M. Overfield, Wood- 


America—J. F. Stout, St. 
Katherine W. kKogers, Hudson. 
Milw. Mech.—J. Ww. Warner, Tiffin; C. M. 
Jones, Dunkirk. 
ilw. German—M., W. Wimmer, Coshocton; 
R. B. Kenton, Mansfield; Chas. Baker, Fremont; 
= L. Davis, Akron; Hopper & Burgoon, Bowling 
Green, 
Newark—F. G. Pfahl, Lorain; A. M. Cole, Al- 
liance; G. W. St, John, Barberton. 
Northern, Eng.—J. R. Deegan, Bellaire. 
New Hampshire—R, C. Greene, Wilmington. 
Northern, Y.—F. A. Smith & Bro., Elyria. 
Old Colony—W. P. Duffy, Napoleon. 
ueen—J. O, Dixon, Bethesda; E. R. Hum- 
mell, Carroll; G. F. Pollock, Senecaville; John 
M. Friend, Pataskala; A. H. McCulloch, New 
London, 
Royal—James 


Hopper, 


Ruese, Sidney; 


Marys; 


Aitchison, Cleveland; C. A. 
Tracy, Malta; H. M. Cory & Co., New Wash- 
ington. 

ot Louis—H. C. Johnson & Co., East Liver- 
pool. 


Springfield—Frances M. DeMotte, Lewisburg; 
s. Db. S 


chreiner, Waynesville. 
Washin ton—Rodney W. Moffett & Son, 
Springfield. 
Western, Pa.—Geo. P. McCracken, Steuben- 


ville; Park H. Grove, Salem. 


EXONERATED FROM ALL BLAME 








Deputy State Fire Marshal Says Mc- 
Connell & Co.’s Loss Was Due 
to Faulty Wiring 





The J. S. McConnell Company of 
Mt. Vernon, Ohio, makers of pants 
and overalls, evidently has been put in 
the wrong light by the papers which 
were viven information before the facts 
were brought out as to its loss. 

Deputy Brockman of the state fire 
marshal’s office completely exonerates 
Edward Lawman of the McConnell! 
Company. The deputy declares the fire 
was caused by faulty electric wiring. 
The McConnell Company in a letter to 
this paper in commenting on the recent 
article dealing with the loss before the 
state fire marshal’s office investigated 
it, says: 


‘The books of our company have been, and are 
still open to investigation, and had your in- 
formant desired to give you facts in the case, he 
could easily have gotten them, and thus avoided 
misrepresentation. The article mentioned states 
that we claim our plant worth $60,000, and were 
insured for $53,000. Our plant was actually 
worth more than $60,000, but the statement that 
we carried $53,000 insurance was a false one. 
Also the statement that Edward Lawman was a 
large stockholder is a misrepresentation of facts, 
as of a total investment by our company of $71,- 
000, Mr. Lawman had an investment of $5,000 
as our books will show. Mr. Lawman was get- 
ting a salary of $2,000, and viewing the matter 
from any standpoint, it would be impossible to 
find any motive that could prompt Mr, Lawman 
to commit such an act as to fire the plant, as 
he coult not in any possible way, be the gainer 
in the slightest degree, for by the destruction of 
our plant he would not only lose his position 
which iy him $2,000 per annum, but would be 
compelled to lose on his investment, as all of 
our insurance policies were written on the co- 
insurance plan. 





West Virginia Men to Meet 
The semiannual meeting of the West 
Virginia Underwriters Association will 
be held at Deer Park, Md., Sept. 23-25. 





Preparing for the Field 

L. H. McLain, of McLain & Mc- 
Roberts, who have the largest union 
agency in Delaware, Ohio, is preparing 
for field work. The local agency has 
developed along lines where one part- 
ner can handle it very nicely. Mr. Mc- 
Lain has had a good local agency ex- 
perience. As soon as he can make a 
satisfactory connection, he will enter 
the traveling ranks. 





Insurance Men at Convention 
Among the prominent fire insurance 
men attending the convention of the 
International Association of Fire Chiefs 
in Columbus, Ohio, are the following: 
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FIDELITY 


FIRE 


INSURANCE CO. 
46 CEDAR ST., N. Y. 








CAPITAL $1,000.000. 
ASSETS 


$727,763. 


SURPLUS TO POLICY HOLDERS 


$1,801,701. 




















FIREMAN'S FUND INSURANCE CO. 


San Francisco, Cal. 


MANNHEIM INSURANCE CO. 
of Mannheim, Germany 


Ocean cargoes—Export and Import. 
Automobiles under transportation forms. 


Transportation floaters on Merchandise 


Motor boat insurance. 


Marine and Transportation Insurance 


THE UNION MARINE INSURANCE CO.., Led. 


Insurance on Hulls and Cargoes on the Great Lakes. 
Tourist floaters, Traveling Salesmen’s floaters, 
Currency and Securities by registered sui and express. 


ORR & WALL, General Agents, 2 6 4 Sherman St., Chicago, Ill. 


Agents wanted in desirable localities 


COLUMBIA INSURANCE CO 
of Jersey City, N. J. 


of Liverpool, England 








FEDERAL INSURANCE CO. 


OF NEW JERSEY 
CHUBB é SON, Managers, 5 and 7 So. William Street, N. Y. City 


ISSUES THE BEST CONTRACTS COVERING 








AUTOMOBILE. .... 000 cove cove cocscces cece cocece 
TOURIST PEGATER:. <6ic ccc c0ccccte 008s scenes 
(Domestic and Foreign) 

SALESMEN’S SAMPLEG............+eeeeeseeeees 
MERCHANDISE IN TRANSIT....+0- 2-04 coer sees 
Lk ee Sesonee opabencese ceecee 
TACT 2000 vecccccscoce ccccccccccces eee cece coccce 
MARINE (CARGO)...........+- 000000 0000 0060 ccee 





(Export and Import) 


INSURANCE 








AGENTS WANTED 
CORRESPONDENCE SOLICITED WITH AGENTS EVERYWHERE. 





C. K. Hottoway, Prest. 


O. P. Conaway, Secy. 


O. G. Parker, Treas. 





Policyholders 

a Walla lb Surplus, 

poms te 30, 1908 
$497,306.59 FIRE INSURANCE June 30, 1905, | 
_— COMPANY $285,667.71 | 


FIRE AND TORNADO INSURANCE 
Applications for agency will receive prompt consideration 


MAIN OFFICE: 171 La Salle St., Chicago, Il. 





MICHIGAN OHIO KENTUCKY 


ILLINOIS MISSOURI 


BIE RCE 


General Agts., 


COMPANIES REPRESENTED 


CONCORDIA FIRE INS. CO., Milwauk-e, Wis. 
NORTH RIVER FIRE INS. CO., New York City 


NASSAU FIRE INSURANCE CO., Brooklyn, N. Y. 
DIXIE FIRE INSURANCE CO., Greensboro, N. C- 
BEN FRANELIN INSURANCE CO., Allegheny, Pa. 
QUEEN CITY INSURANCE CO., Sioux Falls, S. D. 
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WISCONSIN MINNESOTA 


INDIANA 


& SAGE 


Detroit, Mich. 


SPECIAL AGENTS 


F. M. SAGE and F. A. MARSHALL, Detroit. 
J. T. KIRKWOOD, Garfield Building, Cleveland. 
GEO. B. SEDGWICK, 612 Pabst Bidg., Milwaukee. 
F. C. SAMMIS, N. Y. Life Bidg., Minneapolis. 
ORA C KINNISON, Ligonier, Indiana. 
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F. M. Griswold, general inspector, 
Home; G. E. Bruen, engineer and su- 
perintendent, electrical department of 
the National Board; W. E. Mallaliecu, 
New York, assistant to General Agent 
Miller, of the National Board, and head 
of the department sustained by the 
committee on fire prevention; H. C. 
Henley, general inspector of the St. 
Louis Fire Prevention Bureau. 





OHIO NOTES 


Creech, Oswald & Co. have been appointed 
sole agents of the Georgia Home at Cleveland. 

Ray P. Sweet is being licensed for the com- 

anies represented by Tryon Bailey at Chagrin 
Falls, Ohio. 

While the field clubs of Ohio and the Blue 
Goose will meet in Columbus, Sept. 1, the Ohio 
jae ° aces Association will not meet until 

ictober, 





Indiana Agency Appointments 
Calumet—Peoples Bank & Trust Co., Mt. Ver- 


non, 

Citizens—Joseph Krane, Mitchell; Muellen; 
Mellen & Underwood, Bedford; W. M. Wells, 
Scottsburg; J. H. Ashbaugh, Pendleton; The 
Bryant Ins, Agency, Bryant. 

Columbia —Hunt & Nixon, Newcastle, 

Continental—D. E. Dixon, Linton; Jackson 
& Williams, Milltown; Wabash County an & 
Trust Co., Wabash; E. E. Peck, Indiana Har- 
bor; Lamb & McConnell, Boswell. 

eggs me of Marengo, Marengo; E. G. 
Sutton, Williamsport; O. L. Morrow, Fortville. 

Firemans Fund—D. C. Boggs, Williamsport; 
Kessler & Miller, Rochester; Holtsclaw & More- 
land, Newcastle. 

Germania—J. Barnard, Daleville; Henry Long, 
ee oe 

Hartford—A. E, Miller, Rochester, 

Home—Kressler & Miller, Rochester; Joseph 
Keane, Mitchell. 

State, Ill—W. T. Markle, Cambridge City. 

Metropolitan—J. A. Reed, Logansport. 

Mich. Com.—Farmers Loan & Trust Co., 
Columbia City; Wabash County Loan & Trust 
Co., Wabash. 

National Union—Peoples Realty Co., Inc., 
Washington; Loogootee Realty Co., Loogootee; 
W. H. Bunch, Plainville. 

Northern, N. Y.—E. H. Schwab, Mishawaka; 
W._R. Steele, D. A, Tracy, Newcastle, 

North River—R. S. Feig, Mishawaka. 

Prov.-Wash.—W. Franks, Garrett; C. E. Fin- 
frock, Attica, 

| ane Keane, Mitchell. 

eliance—J. O. Underhill, Hartford City. 

Rochester German—J. O, Underhill, Hartford 
Citys J. B. Latchem, Wabash. 

oyal—F,. J. Schuler, Crothersville. 

Royal Exch.—Kessler & Miller, Rochester. 
Scottish Un. & Na—W. C 


4 . Anderson, Dun- 
11: 
Westchester—S. M. Savage, Rockport. 





Michigan Agency Appointments 

Boston—The Grinnell-Row Agency, Grand 
Rapids; G. E. Newall & Son, Flint. 

alumet—V. J. Berthelote, Monroe. 

Camden—J. M. Ward, Battle Creek; G. O. 
Bonnell, Owosso. 

California—W. W. Wright, Jackson; C. H. 
Garrett, Kalamazoo; Birchard & Ruttle, West 
Bay City; Wallace & Hart, Manistee; P. ° 
Hayden, Port Huron; Henry Linsel, Detroit; B. 
Geer & Son, Saginaw; Detroit Insurance Agency, 
Detroit; F. E. Shearer, Bay City; A. E. May- 
nard, Clare; F. C. Jenison, Lansing; E. W. 
Hastings & Son, Traverse City. 

er: M. Hatch, Marshall; J. D. Sum- 
ner, Mt. Clemens. 

Cooper—James T. Healy, Houghton. 

Granite State—E. H. Andrews, Three Rivers. 

r. Amer.—C. R. Bishop, Hastings; E. H 
Andrews, Three Rivers. 

Hartford—F. P. Bohn & Co., Newberry. | 

State, Il.—Mrs. C. L. LeBare, Grand Rapids. 

L. & L. & G.—A. J. Pohland, Iron River. 

Milwaukee Fire—L. J. Kinne, Owosso; W. C. 

ook, Paw Paw. 

Northwestern F. & M.—Bouchard, E. A. and 
Carrie A., Cheboygan. 

F.—Michigan 


New Brunswick 
Agency, Detroit. 
North B. & M.—E. M. Chamberlain, New- 
rry. 
Ohio German—O. D. Chapman, River Rouge. 
Royal Exch.—VeneKlasen & Dykwell, Zeeland. 
Sun—George Corliss, South Haven. 
Security—A. L. Kinney, Clifford; John C. 
Iffand, Riga. 
Westchester—G. W. Gribbin, Nashville. 
Williamsburgh City—H. F. Hatch, Jackson; 
F. W. Clay, Burr Oak; E. A. Thomson, Gowen. 


Insurance 





Article by E. C. Gibbs 

E. C. Gibbs of the big insurance 
agency firm of Neare, Gibbs & Co. of 
Cincinnati, chairman of the Ohio River 
Commission of the Ohio Valley Im- 
provement Association, has an article 
in the September Midland on “Water- 
way Claims of the Ohio.” 





Patterson Becomes Vice-President 

J. Harvey Patterson of Pittsburg, 
manager of the Camden Fire’s middle 
west department, has been promoted 
by election to the office of second vice- 
President to take effect Oct. 1, 1908, 
and he will go to the head office at 


~Camden. 








MICHIGAN AND INDIANA 


WANTS A FIRE MARSHAL LAW 








“Old Detroiter’ Shows the Growth of 
Incendiary Losses and Need for 
Action 





Detroit, Aug. 24—(Special Corre- 
snondence.)—Chief J. R. Canterbury of 
Minneapolis in his speech before the 
National Association of Firemen held 
in Chicago last week said $600,000 
worth of property was burned up daily 
in the United States. The cause for 
this he laid to electric wiring, mice, 
matches and spontaneous combustion, 
when, as a matter of fact, incendiarism 
was the main cause. He says you may 
not be able to prove it, but the evidence 
produced for cause of fire pointed more 
toward incendiarism than to the causes 
given. The question now is how can 
this be st pped. These days the insur- 
ance companies and the greater part of 
avents representin~ the companies are 
after premiums and commissions. A 
volume of premiums is more acceptable 
to most companies than a careful selec- 
tion of risks. In the good old days an 
insurance agent represented the com- 
panies as though he was a partner in 
the business. What he wanted was to 
show an earning for his companies as 
well as to make a living for himself. 
He was careful in his inspections, saw 
to it that his client was not over in- 
sured and if there was a moral hazard, 
avoided that more than anything else. 
Today in the mad rush for premiums 
and the over stock of agents and solic- 
itors any man can buy as much insur- 
ance as he wants, have a fire as often 
as he pleases, collect the whole amount 
of insurance, start and burn and nobody 
objects. 

The Michigan Agents Association at 
its last meeting in Saginaw agreed to 
use its influence in getting a fire mar- 
shal law passed at the next meeting of 
the state legislature. The Ohio fire 
marshal has done a great work. It is 
getting to be a dangerous proposition 
to set 2 place afire in Ohio. It should 
be in Michigan and in every other state. 
Again, agents should consider it their 
duty to inquire into the moral hazard. 
The physical hazard is met by the rate. 
That is as far as any inspector can go. 
It’s up to the agent to determine the 
moral hazard. When there is one it is 
too hot for any premium. A few days 
ago I was soliciting a line of business. 
Of course, the question of rate was dis- 
cussed. After naming the rate on this 
plant the gentleman asked me the rate 
on a similar plant operated by another 
party, which was about the same. “How 
do you make that out?” was asked. Of 
course, we told him all about Mr. Dean, 
how he had figured out a plan whereby 
every one got just what was due him, 
a kind of a debit and credit plan. “Well, 
that’s all right, but where does the moral 
hazard come in? Now don’t you think 
it worth more to insure that man than 
myself?” I had to say “yes,” but could 
not make any difference in rate. 


Cutting rates in Detroit has got to be 
an old story. Some good agents have 
made up their minds to let the business 
go along quietly so far as they are con- 
cerned, believing in the end all will be 
well. Some fellows have to squirm a 
little, however, when they lose a real 
good line to the cutraters or com- 
mission dividers. The W. H. Hill Medi- 
cine Company is the last fellow to get 
over on the other side of the fence. Cut 
was not great, but just enough to 
capture the prize. At present the fel- 
lows who did the trick are not known. 
Service commences at once. In the 
course of a short time we will have 
them on record. 


A firm on Woodward avenue had a 
fire a few months ago, got good set- 
tlement and has started again. It was 
generally understood that the agents 
who wrote most of the business made a 


LOUIS H. SCHWEER, General Agent 


Fire Insurance at Cost 


THE CINCINNATI MUTUAL 
FIRE INSURANCE COMPANY 


W. S. STERRETT, Secretary 


Agents Wanted in Ohio. 
HOME OFFICE: 503-504 Fourth National Bank Bidg., CINCINNATI, OHIO. 








Fire Insurance Co. 
of Dayton, O. 





DAVID B. CORWIN CHAS. W. SCHENK 
President Vice-President 


SAM.L. LA ROSE 
Secretary 


COOPER 
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CoMPOSED OF 


The Eureka F. & M. Insurance Co, 
The Security Insurance Company. 


OF CINCINNATI, OHIO 


STATEMENT JAN. 1, 1908 


ee 
Reservefor Reinsurance..........++ +++ 222,284.22 
Other Liabilities... ........-ceceeesess+- 20,200.11 
Net Surplus .... sees. seeseseveeeees 212,074.59 

TOTAL ASSETS.... 2... 000000000 «+ --$705,158.93 
P, A. ROTHIER, Prest. ADAM BENUS, Sec*y. 





CoMPANY 
SPRINGFIELD, OHI0 


THE SPRINGFIELD UNDERWRITERS 
MUTUAL Fire INSURANCE 


ORGANIZED 1902 


N. H, FAIRBANKS, racer. 
M,L. MILLIGAN, racas. 
EC. C. PRICE, avoivon « Vv. Pacer. 


JOHN G. WETZEL, sso'ry. 


AGENTS WANTED AT ALL DESIRABLE POINTS IN OHIO 
CORRESPONDENCE SOLICITED 





ORGANIZED 1851 


NATIONAL 
Of Cincinnati, Ohio 


G.W.POHLMAN - -— =< President 
EDW.A. WINTER - - 
G. W. POHLMAN, Jr. 


Secretary 
- Agency Manager 


INSURANCE COMPANY 


GERMANIA 


FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 


Cash Capital, - - 
Assets, - + - 
Net Surplus, - - 


HEAD OFFICE: 
Cor. William and Cedar Streets. 














MODERATE LINES ON STRICTLY 
SURPLUS INSURANCE AT TARIFF RATES 





UNITED AMERICAN FIRE INSURANCE COMPANY 
MILWAUKEE ‘ 

Cc. W. GREENE, GEN’L AGENT, 159 LA SALLE ST. 
CHICAGO 





INCORPORATED 1850 


RICHLAND 


MANSFIELD, OHIO 


Assets, $2,227,851.88 


H. R, SMITH, Pres. R. SMITH, Sec’y 


MUTUAL INSURANCE COMPANY 


DIRECTORS: 
H. R. Smith T. R. Barnes Lewis Brucker 
A.C, Cummins E. B. Caldwell . A. Rigb 
N. S. Reed J. W. Jenner . A. Jennings 


E. J. Forney, Pres. 3.1M. Cook, Sec"y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


$4,644,155 
633,293 


Insurance : 
Premium Notes 


AN AGENCY COMPANY 


Business Confined to Ohio 





INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
of Pittsburgh 


FIRE AND TORNADO 





CAPITAL = - = <= + = $300,000.00 | 
SURPLUS TO POLICY HOLDERS 436,030.32 
ASSET8co- - - = = = © 852,469.75 
LOSSES PAID TO DATE - - 4,186,250.00 


ORGANIZED 1867 


GERMAN FIRE 


Insurance Company 
of Wheeling West Va. 
Cash Capital $200,000.00 Net Surplus $222,604.02 
WM. F. STIFEL, President 
F, RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 


DANA E. LATIMER 
WILLIAMSON BLDG. CLEVELAND, OHIO 


Special Agent for 





Ohio, Indiana and Michigan 
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fair divide with the assured, so they | company. The office of president was 
have the habit. It is renorted that they | held by J. Irving Riddle from the in- NEW YORK CHICAGO PROVIDENCE BOSTON 
succeeded so nicely in making their| corporation of the company in 1893 


own rate before the fire that, now they 
are reestablished, with a clean, new 
stock, they want a rate very much low- 
er than they had before. Some say 
they are not meeting with the success 
they anticipated. I understand they are 
open for bids for large amounts of in- 
surance at their nrice, with no takers. 


Quite a number of eastern and south- 
ern agents who attended the St. Paul 
meeting have stopped at Detroit on 
their way home. The weather has been 
delightful for the past two weeks. They 
wonder why Detroit people go away 
for the summer. There is no better 
summer resort in the country than De- 
troit. Next year many agents will 
visit Detroit, particularly if the annual 
meeting it held at Buffalo. 


This last hot spell we had in Detroit 
gave the pumping station an opportu- 
nity to test its full capacity. The water 
was being pumped at the rate of 1,500,- 
000 gallons per minute and on account 
of the enormous amount of water being 
used by the city for sprinkling and 
other purposes, the pressure was de- 
creased so that in many parts of the 
city, no water could be had over the 
second floors. Some people got anxious 
and wanted to know what would hap- 
pen in case of fire. Of course, nothing, 
for lack of water. The 650 miles of 
water pipe were full of water and the 
pumping capacity was great enough to 
supply all water necessary for fire pur- 
poses. The judgment of the water com- 
missioners has been demonstrated as 
being good in their recent decision to 
spend a million and a half in new mains 
and extra engines. Some people see 
only what effects them. Now that the 
ordinary demand for water under the 
excessive heat conditions has made some 
curtail the use of it, they are seeing 
the wisdom of what they thought un- 
necessary expense in improving the 
equipment. 


An agent showed me a letter he got 
from his company the other day. His 
business was classified, but, when it 
came to the preferred class, it looked 
pretty slim. The manager did not say 
much in the letter, but it was evident 
he did not feel as though the classifi- 
cation was equitable. The agent said, 
“Here is one thing I can’t understand. 
Last year my losses did not amount to 
25 percent of my premiums. Now 
what difference does it make to the 
company whether my premiums are 
made up of special hazards or pre- 
ferred business so long as I show 
profit?” Of course, the business will 
not in the end show profit unless there 
is a fair percent of what is known as 
preferred business, but how is an agent 
in Detroit going to get his share un- 
less his price is as low as the other fel- 
low’s? It can’t be done, so if any 
agent wants to get a fair divide of pre- 
ferred business he has got to come 
down in price. 

Op DetrRoIreEr. 





Doing Considerable Business 

The Indiana Retail Merchants Asso- 
ciation Mutual Fire Insurance Com- 
pany. which began operation in Oct., 
1907, has written $38,000 in premiums 
and has had but $2,000 loss. The com- 
pany adheres to the board rates. How- 
ever, a dividend is returned or it may 
be every year after the first, the as- 
sured paying the full premium the first 
year. The company’s charter allows 
it to write buildings of all kinds and 
mercantile risks. R. B. Clark, the sec- 
retary, is also president of the Indiana 
Retail Merchants Association. 





Doak Becomes President 
W. C. Doak, secretary and treasurer 
of the Doak-Riddle-Hamilton Company 
of Terre Haute, Ind., has recently been 
elected president and treasurer of the 





until his death, although Mr. Riddle 
gave no attention to its operations, the 
management and responsibility being 
assumed by Mr. Doak. Elmer Durkin 
becomes a director of the company. 





Enters the Local Field 


Charles D. Bennett, state agent of the 
Ocean Accident at Detroit, has entered 
the fire insurance business, with Louis 
A. Root as his partner. Bennett & 
Root represent the German of Indiana, 
Southern and Southern National. 





MICHIGAN NOTES 


The village of Oxford is installing a new fire 
alarm system. 

Citizens of Lakeview have voted to extend 
the village water mains and it is expected the 
improvement will be completed by Nov. 1. 


The pumps have been installed in the village 
water system at Berrien Springs and as soon as 
the dam is completed the new plant will go into 
commission. 


Manager Chapman, of the Michigan Inspection 
Bureau, was in Chicago this week in conference 
with the managerial committee that supervises 
the Michigan bureau. 

The water board of Lansing has decided to 
extend the city’s six-inch mains in the follow- 
ing streets: Maple street, between Chestnut and 

alnut streets; Logan, between Lenawee and 
Hillsdale strets; Lathrop, from Michigan avenue 
to end of street; Jerome, from Marshall street 
to Horton avenue. 


Michigan cheese makers and operators of 
creameries met in Grand Rapids recently to 
discuss plans for organizing a mutual fire com- 
pany. olon C. Lillie of Coopersville was elect- 
ed president and KE. K. Smith of Hart as secre- 
tary of the temporary organization. The pro- 
posed mutual aims to write the greater number 
of creameries and cheese factories in the state. 





INDIANA NOTES 


The Empire City Fire of New York is enter- 
ing Indiana, 

I. N. Harlan has been appointed agent for 
the Southern at Indianapolis. : 

Jasper, Ind., has increased its fire protection 
by extending the water mains. 

W. W. Greek, head of the Greek Agency at 
Bluffton, Ind., died a few days ago. 

W. C. Snyder, local agent at Salem, Ind., will 
move to Bloomington, Ind., to open an agency. 


It is said 70 percent of the farm business 
of Dubois county, Ind., is carried by farm 
mutuals. 


H. B. Tilman has recently purchased the 
agencies of L. D. Buckingham and A. C. Shively 
at North Manchester. 

Salem and Paoli local agents are able to 
handle the $1,000,000 insurance on the big 
French Lick and West Baden hotel properties. 


asper, Ind., has five agents. All are friends, 
believe in good practices and work in perfect 
harmony. It is a model town insurance wise. 


The daughter of D. W. Krisher is now con- 
ducting his local agency at North Manchester, 
having taken charge at the death of her father. 

It is understood that the Maddox agency in 
Montpelier, Ind., which a short time ago ab- 
sorbed the Arnold agency, is negotiating an- 
other consolidation. 

Conditions at Bedford, Ind., are fair. The 
ultra-conservative companies that agents refer 
to as only writing stone quarries get plenty of 
that business here. 

William A. Wilson, of Jasper, Ind., has one 
of the largest agencies in southern Indiana and 
is said to have about the best, if not the best, 
equipped office of any agency between Indian- 
apolis and Evansville. 

The Vinnedge-Henderson Agency is the name 
of a new general agency in Anderson, Ind. Mr. 
Vi dge is ger of the insurance depart- 
ment, while Mr. Henderson has charge of the 
real estate. The agency is non-union. 

J. T. Shook has purchased an interest in the 
Home Agency Company of Montpelier, Ind., and 
is manager of the insurance department, while 

. W. Perry has charge of the real estate. Mr. 
Shook is a live wire and is setting a pace for 
the others, 

Tell City, Ind., the seat of trouble in the 
ola days, has quieted down and everybody is 
good. A local mutual with its home office there, 
that does not write business outside of the town, 
and follows a system of underwriting of its own, 
causes the agents some trouble. 


George Paille, near Berne, Ind., was threat- 
ened with expulsion from the Amish church 
because he insured his barn with a Chicago 
agency which paid the claim when the building 
burned and thus made the fact known to his 
co-churchmen. It is against the doctrine of the 
Amish people to attempt protection against acts 
of God. Paille was forced to return the money 
to the insurance company or be ousted. 


R. F. Thomas, of Pendelton, Ind., returned 
a few days ago from the convention of local 
agents at St. Paul and feels very enthusiastic 
over the future benefits to be derived through 
this national organization. He has a sample 
of the uniform policy, monthly and daily re- 
ports, which the companies must sooner or later 
adopt, and says it meets with the approval of 
every agent with whom he conversed about it. 
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STARKWEATHER & SHEPLEY 


GENERAL AGENTS 


Rhode Island Fire Insurance Co. 
OF PROVIDENCE, RHODE ISLAND 
‘FIRE AND SPRINKLER LEAKAGE INSURANCE 
Sprinkler Leakage Rates Furnished on Application 
SURPLUS LINES 


We are also attorneys and have authorit: 
L’Union (Est. 1828) of Paris. La 
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JOHN J. HENRY, Pres, 


Ohe 





For representation in O 


CHARTERED i811. 


GEORGE F, REEVE, Vice-Pres, CHARLES M. HENRY, See. 


Wa y Sire 


INSURANCE Co. 


NEWARK WN. J. 





A COMPANY THAT WRITES A GENERAL BUSINESS 
AND APPRECIATES AND HELPS 


ITS AGENTS 





hio, 
Minnesota 
CARROLL L. DEWITT, General Agent, 


Illinois, Iowa, Wisconsin, Michigan, 
Missouri address 


153 La Salle St., CHICAGO 





CHICAGO—1632 Tribune Bldg. 


Manufacturers’ Appraisal 
WALTER W. POLLOCK, President and General Manager 


APPRAISEMENTS OF BUILDINGS, MECHANICAL EQUIPMENT 
PROPERTY OF EVERY DESCRIPTION 


PHILADELPHIA—424 Walnut Street 


Company 


NEW YORK—50 Pine Street 
CLEVELAND—201 Caxton Bldg 











Broome Mfg. Company 


Complete Expiration Index 


for LOCAL AGENTS 








2 Drawer Cabinet as per cut.............. —e $2.50 
Be GIN, 6c scar cccsccsccosceseosios 2.25 
Be BE GED casccccccccdnccsesssescese 12 
DED ccrccnecnvnccinendisnoseseesn 30 
Ee eee ee ee ee eee .10 

$5.27 


By using one of our Card Index Systems, 
listing each Policy on a card and filing to 
the date of expiration you do not have to 
waste time writing up an expiration register 
and searching for renewal dates. Impossible 


to miss a renewal by using our system. 


Peru, Indiana 





W HTP sactcx PA PHR 


We will allow you more than any one else can 
oO. ADAMS MFG. CO. PAPER MILL 





104 MICHIGAN ST. 


PHONE 675 MAIN. 


CHICAGO 








MANUAL OF INSPECTIONS 


By W. D. MATTHEWS 


(Chief Surveyor, Chicago Board of Underwriters.) 

A Reference Book For the Use of Fire Insurance Men in General. 
PRICE, IN FLEXIBLE LEATHER, PER COPY, $3. 

(By mail, postage prepaid, 


$3.10.) 


The “Manual” has been carefully compiled for the particular use of: 


Fire Protection Engineers. Contractors. Agents. 

Raters. Builders, Solicitors. 

Special Agents. Students. Architects. 

Examiners. Inspectors. Engineers, 

Company Officers. Local Board Officials. Technical Schools. 

Brokers. Adjusters. Property Owners. 

Insurance Clerks. General Agents. 

And all others interested in Fire Hazards, Inspections and the Safe-guarding of 
Property. 


THE INSURANCE FIELD, - 


P. 0. Box 617, Louisville, Ev 
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Palatine—E. W. Sellers, Stevens Point. 

Prov. ash.—C. E. Cormony, Milwaukee; 
x. < Mees, © ith. 

Royal . Dougios, Fontana. 

Southern—Joseph J. i 


IN ILLINOIS AND WISCONSIN 


MERRILL WITH “PROV. WASH.” 








Will Take Charge of Illinois Field— 
Resigns as Vice-President of 
Field Club 





Electric Wiring at Janesville 

At Janesville, Wis., the electrical 
wiring ordinance is said to be obsolete 
and efforts are being made to bring it 
up to date by means of suitable amend- 
ments. Most of the new wirin~ is in- 
spected, but the standard maintained 
does not conform to the National Elec- 
trical Code in certain details, and some 
unapproved devices are used. A major- 
ity of the electrical contractors would 
welcome a more rigid inspection and a 
higher standard for wiring, but an upto- 
date ordinance rigidly enforced is the 
only means of bringing all new work up 
to reasonable requirements, as there is 
a tendency in certain quarters to take 
advantage of the opportunity for slight- 
ing various wiring details in order to 
submit reduced estimates covering work 
contemplated. It is to be regretted that 
the local lighting company cannot be 
relied upon to support a rigid inspection 
system or an uptodate standard for wir- 
ing. Fires of electrical origin have been 
comparatively infrequent, and there 
seems to be disposition to await an 
epidemic of fires before making the 
examination of wiring more rigid. The 
proposed amendments to the ordinance 
will be presented to the city council in 
the near future. 





E. S. Merrill of Belvidere, Ill., for- 
merly special agent of the National 
Union in Illinois, has been appointed 
to act in a similar capacity with the 
Providence Washington. Mr. Merrill 
is not a novice in union field work, as 
he formerly traveled for the Springfield 
in the state. He will now be compelled 
to resign as vice-president of the IIli- 
nois Field Club, as he goes with a 
union company. He is also on the ex- 
ecutive committee of the field club. 

Manager Collins has made no mis- 
take in selecting Mr. Merrill for the 
Illinois field. He is a hard worker and 
his duties are disposed of in an efficient 
manner. 





Wisconsin Losses 

The losses in Wisconsin this year 
have knocked the profits out of most 
companies’ records. Wisconsin has had 
a number of bad fires since Jan. 1. 
There are but few premium increases. 
If a company is breaking even it is 
doing well. 


More Light on Camlin 

Secretary George L. Wiley of the 
State of Illinois writes as follows re- 
garding the licensing of John H. Cam- 
lin, a union agent, as an agent of his 
company at Rockford: 

Rockford, Ill, Aug. 21—To the Ed- 
itor: My attention has just been called 
to the article in your issue of Aug. 20, 
relative to this company’s application 
to the Illinois insurance department for 
a license to John H. Camlin of this 
city. In view of the circumstances, I 
feel that Mr. Camlin is fully justified 
in his statements to you relative to this 
matter, inasmuch as this office of the 
company is entirely to blame for the 
mistake. At the time the requisition 
was sent forth, inadvertently the appli- 
cation was made for John H. Camlin, 
when same should have read E. A. Cam- 
lin, who is our city agent. The matter 
was corrected at the time in this of- 
fice, and the commission received from 
the insurance department was never 
delivered to John H. Camlin. Thank- 
ing you for your courtesy in permitting 
me to make an explanation of this 
somewhat unfortunate mistake. 

Geo. L. Winey. 








Fire Protection at Sullivan 

The companies are complaining of 
the fire protection conditions at Sulli- 
van, Ill., which are very unsatisfactory 
to say the least. There has not been a 
fire for some time now which has not 
proved total and the fires are becoming 
more frequent. The fire department 
which is a volunteer one is very poor 
and it does not seem to be able to han- 
dle a fire once it starts. The last fire 
could have been put out with but small 
loss, but the department could not find 
the wrenches with which to get the 
heads off the water plugs. While they 
were hunting around for the wrenches 
belonging to the gas works, the build- 
ing burned to the ground. Unless 
something is done soon to improve the 
conditions that exist it is likely that a 
number of the companies will withdraw 
from Sullivan. 





New Rates at Bloomington 

The new rates have been promulgated 
at Bloomington, Ill., and local agents 
have already written their companies 
to the effect that the proposed decrease 
in rates for new water main does not 
seem to have materialized. The agents 
claim that the citizens were given to 
understand that there would be a de- 





Wisconsin Agency Appointments 
Amer. Cant Stare Dona Niagara. 
Connecticut—Chubb & Jeffery, Cumberland. 

ade, Greenbush; R. H. 


ll —C A. Stone, Gence Junction. | crease in rates that would average about 
Twenne,” Gelawtles se es * a _ 13 percent. The agents now say that 
Algoma; G. J. Schwark, Westfield. the decrease does not average nearly 

Norwich Union—Almon Smith, Crandon. that much. Some rates have been in- 








ORGANIZED 1881 


Michigan 
Fire and Marine Insurance Co. 


OF DETROIT, MICH. 
STATEMENT JULY Ist, 1908 














Assets 3 3 3 : : $1,156,305.01 
Capital Fy Fy Fy ry 8 le 5 
Losses Paid : Fy Fy : 5&,480,000.00 
JULY Ist 1908 
— ASSETS LIABILITIES} 
Shonhandandinbank $ 34,969.01 Capital Stock $ =400,000.00 
City and County Bonds 421,533.60 Amount required to Rein- ‘ 
MortgagesandRealEstate 503,063.00 || sure all out-standing risks 448,081.58 
Real Estate 90,062.47 Losses unadjusted and 
Interest due and accrued 11,612.63 not due 37,729.51 
Due from Agts. andothers 95,064.30 || Net Surplus 270,493.92 
$1,156,305.01 $1,156,305.01 
M. W. O'BRIEN, F. H. WHITNEY, —2 E. J. BOOTH, E. P. WEBB, 
President. Vice-President. Ass’t Secretary. 


MICHIGAN COMMERCIAL 
INSURANCE COMPANY 


(FIRE) 
LANSING, MICHIGAN 


‘Total Assets ~ . - $1,041,817.24 
Surplus to Policy Holders 410,392.88 





F. A. Hooker, President 
Rosert HENKEL, Vice Pres. 
A. D. Baxsr, Secretary 


B. L. Hewett, Asst. Secy. 
RatpH RAwLincs, Asst, Secy. 
D. W. Anprews, Supt. of Agencies. 


Automobile Insurance 


AGAINST 





FIRE: Any cause; anywhere 
WRECKAGE: While in Transportation. 
THEFT: Including Robbery and Larceny. 


VALUED POLICY: No Co-insurance oo NO RESTRICTION on Storage or 


use of Gosoline. 


Insurance Company of North America 
J. S. CROSBY & CO., Michigan Managers, Grand Rapids, Mich. 


Agents Wanted in Every City and Town 











Jacob Guthard & Son Co. 


95 Fort Street West, Detroit, Mich. 





SURPLUS LINES 


Solicited on desirable Michigan business for the GLOBE & 
RUTGERS, SOUTH EASTERN ASSOCIATES and other reliable 
Companies. 














Indiana General Agency for Indiana Agents 


GEO. M. COBB & CO., 


OF THE 
Globe & Rutgers Fire Insurance Company of New York 
Cosmopolitan Fire Insurance Company of New York 
Pacific Fire Insurance Company of New York 
German Union Fire Insurance Company of Baltimore 
Insurance Underwriters Agency of the Spring Garden Insurance Company of Philadelphia 
Also the London Guarantee & Accident Corporation, Ltd., of London, England 





General Agents 
for Indiana. 


Agents wanted at all points in Indiana where not now represented 
All business reported direct to Indianapolis 
All agents are given the benefit of the entire capacity of our office 


Newton Claypool Bldg. INDIANAPOLIS, IND. 
Ohio Indiana Michigan Minnesota 





Wisconsin 


The James A. Jones Agency, Inc. 


GENERAL AGENT 


Granite State Fire Insurance Co. of Portsmouth, N. H. 
Capital Fire Insurance Company of Concord, N. H. 
New England Underwriters’ Agency of Concord, N. H. 


Union Companies writing a general business. 


AGENTS WANTED 
Union Trust Bidg. Detroit, Michigan 
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creased and other decreased but a few 
cents, while other show a fairly good 
decrease. Bloomington was rated be- 
fore under the Dean schedule and the 
agents claim that no condition has 
arisen since to cause such a variance 
from the old rates in different cases. 
As to putting in the new water main 
the agents seem to think the movement 
will be blocked unless there is a 
greater concession in the rates. 





Objectionable Landlord Waiver 

The objectionable landlord or tenant 
waiver clause is again heard from, and 
this time from Peoria, Ill., in connec- 
tion with the Sutliff & Case Company 
insurance, 312-314 South Adams street. 
Agents are being asked to erase the 
following from the form: 

“Tt is understood and agreed that a 
portion of the within described prem- 
ises is occupied by tenants’ other than 
the assured, and that the defaults of 
such co-tenants or others over whom 
the assured has no control shall not 
jeopardize the enforcibility of the with- 
in contract.” 





Illinois Agency Appointments 
Aetna—G. F, Bunn, Byron; Herman W. Han- 
son, Chicago. 
Rtematio~i, Delano, Moomiagwa, 
American—B. B. Burns, Windsor; , Oe 
singer, Thomson; — Stahl, a 2 
Armitage, Buckingham; G, Rayburn, . 
ville; Davis, Dieterich; U. . Osborne, 
Ed Merrill, Belvidere; W. C. Poole, Rock- 
ford; H A, Smith, Milan; J. W._Shroyer, St. 
Elmo; yy Ludwig, Chicago; J. W. Harrison, 
Hunt; G. W. Morrow, Athensville. 
Amer. Cent.—Robt.’ Chesnut, Sorento; S. G. 
Richars, Palestine; Edwd. sonnes, Flanagan; 
D. J. Kenigan, Minonk; H. . Coleson, Bloom- 


in 

iy Franklin—J. H. Wallace, Moline; 
Rea, Chicago; J. H. and H, E. Luhman, 
ere, 

Camden—J. O. Gable, Peoria. 
Citizens—H. V. Dyseherty, 
Inman, Urbana; W. T. tk 
N. Sansen, Depue; E, _ ‘iota, Arthur; N. 
H. Watson; fasher Robt. Chestnut, Sorenta. 
Continental—F. J. NS ws Rochelle; W. 
Cam 7 os Harvey; E ram, Galesburg; 

W. fi D. Moure, A lam J Davison, Polo; 
He 


_ Walter Cole H. Dennison, Gales- 
uu 
(TM ee F. Smith, 


Johnson Hillsboro 
H. Hoagland, Elgin; Minnie Drake, Belvidere; 
H. L. Grange, Wheaton; G. A. Anderson, Aurora. 
Commonwealth, N. Y.—H. F. Arnold, Gales- 
. Camlin & & Rockford; W. 
DeKalb; M. C. Hook, Jacksonville; 
Mrs. L, E. Crane, Pittsfield; G.’ Vv. Chandler, 
Macomb; Anton Scheetr, Joliet. 

Connecticut—F. G. je p Columbia; J. A. 
Hutone Vandalia; Dawson, Sechiand; 
©. We Gilbert, ooatanst: Ballard Beate 
dustry; Little, Milan; G Leigh, 
Carroll; 7 Fr Meares, Springfield; C Hik, 
bard, Galesburg; G. tern, Mt. Carmel; F. 
L. Chiles, Ma ison; W. % B Pierson; H. 
fl Fae a Galesburg; C gdon, Roseville. 

Dixi uth a? & Loe Mattoon. 

Dubuque—G. L. Preston, Gibson City. 

Equitable—T. Hi. Righter, Shelbyville. 

Fidelity—Guthrie & Herman, Mattoon. 

Fire Assn.— . Steen, Braidwood; J. I. 
W. Ibbotson, Albion; Z. T. Condit, Centralia; 
G, A. Noon, Findlay; R. R. Fowler; Marion; 
W. R. Jones, Thompsonville. 

Firemens—Edwd 5. Duffy, Jos. W. Kio, Jas. 
T. Caseieey,, Lee Richey and Wm, Petsel, 
Chicago; J. A. Hutchinson, Vandalia. 

— Alliance—Critfield & Johnson, Blooming- 


ames 
Ivi- 


Ashmere; G. L. 
Co., Sterling; P. 


Macomb; 


acksonville; W. 


In- 


Paty, 


= Amer., N. te SF Levy, Golconda; 
W. O., Richey, PR fo, Smith, Rossville; 
Cc. F. Leib ritz, ns M. C. Deethardt, 
Hartsburg. 


Hamburg-Bremen—J. R. Pearce, Harrisburg; 
F. P, Farmer, Mt. Vernon. 





Hartford—H. G. Fogstes Hettick; H. Ww, Han- 
son, Chicago; jen P. Kent, Gai 
Canavan and G, 
b.¢ gm See oa & McCall, Retin; 
— so iTren- 

, Mt. 
ie 
pe 

Hawkeye—W. K. Hoagland, ana 

Hanover—B. F. Parker, Coney s c. 
Riomunty, Bruice Nichols, Metcalf; A 
Gibbons St, Elmo; Edwin’ B. Snyder, Arthur; 
G, A, pS Schng Aurora; Memo cVanderoleit, 
Danforth; P, 


hnable, Neseo; Carna- 
han, Hindsboro; > Bailey, Wateeln c. 


Rath, Be Benson; . a Francis, Braidwood; D. A. 
Henneberry, Minooka. 
Home—H. W. Rice, Gillespie; Ray N. Lloyd, 


Chicago; Hamilton & Cherry, Car’ one 


ale; J. H. 
Gibbons, St. Elmo; 


ohn W. and Thos. Foster, 
Ridge bates W. Hulse, Carlinville; Geo. 
Lucas, Pearl; L. M. one Sycamore; J. H. 
Wright, Whittin on; F. Hoy, pa. 

State of IlL—E. O. Bair Oakland, 

North America—Alice L. Coyle, 
, Nuastaguam, Jonesboro; W. E. 
seka. 

Mich, Coml.—E. D. Riddle, Le Roy. 

Michigan F. & M.—R, E. Hamill, Freeburg; 

— 4 gregite City; Wooster & John- 
son, Amboy; H. Stonier, Toulon. 
ech. at R. Grumhans, Lisle; R. E. 
Bateman, Downers Grove; M. B. Weaver, Cary 
Station; J. E. Rodee, Lawrence, 

Keystone Undrs.—A. L. Olmstead, Danville; 
Roscoe Redman, Paris; J. R. Clark, Blooming- 
ton; W. F. Thayer, omy Mulliken & Arm- 
otrong. Chegonien; L, Tracy, Kankakee. 

Newark—Frank Cox, Mattoon. 

North River—Effie Delano, Bloomington. 

Norwich Union—M. H. Hoose, Atlanta; P. F. 
Walsh and Otto Lapets. Chicago. 

Northern, Eng.—J. D. Neal, Mt. Olive; Hen: 
Dauber, Mascoutah; C. “Aug. "Youngquist,_ No a 
Park; k. B B. Fitzpatrick, Casey; M 
Greenup. 


Gridle : H. 
kuft,, Wat: 


& M.—Snider & 

N: W. Natl. Fire—T. 
W. Dougherty, Monmouth; N. 
banon; . Skipper, Centralia; Bartlett & 
Robbins, Galesburg. 

Northwestern F. & M.—K. C. Ronalds, El- 
dorado; -- Wall, Spring Valley; S. Benjamin, 
Springfie d 

Niagara—Geo. W. Holland and Allan Martin, 
Chicago; Wayne Hummer, LaSalle; b bay ws E. 
Skiff, Watseka; W. Lett and Carly. Anton, 
Chicago; E, E. Vail, , Crystal Lake; J. W. Jeffrey, 
Carpentersville; G. Noon, Padiay: ie- 
man, Warrensburg; y Py Chestnut, Sorento. 

National, Ct.—Hamilton & Cherry, Carbondale; 
Hampton, Morton; E, M. Mulliken, Hum- 


~ Westville. 
raves, Pontiac; C. 
W. Morris, Le- 


boldt; J. eres Farmer C City. 

Orient—W. Veli ting, Pana. 

Ohio Receiecak A. Canalin, Rockiorts t.. &. 
Lecker, Freeport; Ralph and A. . Haynes, 


Springfield. 
R o« ~—/iiecee, Cox, Mattoon; W. P. Hayes, 
ochelle. 
Phoenix, Eng.—T. L. Francis, Braidwood; Con- 
nole & Owsley, Madison. 
Prov., Wash—W. H. Barnhart, Downers 
Grove; Frank Cox, Mattoon; W. E. "Skiff, Wat- 
seka; Adolph wing's ee 


yarenns lvania—Lin Lowe, ‘Baler: Jno. F. 
ollinsville; Scott 
8 Natl.—R. AW and y "s. Haynes, 
Springfield, 
Phoenix Ct.—Robt. Chestnut, Sorento; G. H. 


Ahrens, Gillespie; E. E. Vail Crystal Lake. 
Phenix—Peter Schmitz and Robert Pattinger, 
Chicago; M. H. Eakle, Forreston; Mrs. E. 
Brown, Tiskilwa; P. F. Anderson, Zearing; G. 
~ Kendrick, Pittsfield; W. wy raid- 
ood; A, Tyffe, Sumner; udson, 
Wrens ‘Allie Rush, Broadlands; % C. Fleming, 
ays; H. J. Ohl hues, Symerton; A. M. Schaffrut, 


erry. 

Queen City—A. M. Honeywell, Hoopeston. 

Queen—Connole & on, Madison; Robt. 
Chestnut, Sorento; J hroyer, St. Elmo; 
Roscoe Phillips, em 

Royal—W. K. Osborne, Edgewood; F. P. sind, 
Burnside; é M. Arnold, Cedar Point; yj. H 
Unzicker rayment; Chas. Ww. Coleman; Chi- 
cago; Alice L. Coyle, i Jj. G. & Gu 
Comly, Oblong; O. age, Princeton; E. E 
Sanford, Wheaton; tai Anton and August 
Theis, Chicago; L & Cleveland, Moline. 

Fg 4 Ia.—G. A. Cottingham, Charleston; 

. Oehler, Gillespie; H. A. Fischer, Stanton; I. 

* ward, Stanton; E. F. Scott, Belleville; 
A . Giberson, Alton; A G. David, Carlinville; 


vid, 
cab” Green, Carthage; A. L. McDonnell, Monica; 














Cash Assets - 
Liabilities - 


P. L. Hoadley, Pres’t. 





FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 1846 


Capital and Surplus 





CHAS. E. SHELDON 
Manager Western Department 
Rockford, Ill. 


$7,230,738 17 
- 4,879,123 38 
- 2,351,614 79 


Jas. H. Worden, Seoc’y. 


























THE 





WESTERN UNDERWRITER. 


ORGANIZED 1870 


tre Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Cash Ca: . + © 000.00 
pital $ 300, 


Reinsurance - = 820,989.64 
Reserve for all other Liabilities 134,211.72 
NetSurplus - - - - $90,619.59 
TotalAssets - - - 3,445,820.95 
GEORGE BRUMDER, President 

GUSTAV WOLLAEGER, Jr,, Vice-President 
FRANK DAMKOEHLER, Secretary 

W. C. HUGHES, Supt. of Agencies 


LONDON & 
mG: wlalia= 


FIRE 





Of Liverpool, England 


CHARLES E. DOX, Manager 





ents for ~4 


BIERCE & SAGE, General 
and ouse Block 


Ohio, Whitney O 
t, Michigan. — 


SPECIAL ge ge , a Hanween 
A 


‘ land; Fr. Detroit; 
Chicago, Ill! Sirti wie: Ishpeming Michigar 


Eastern Fire Insurance Co. 
ATLANTIC CITY, NJ. 


“| Total Assets $486,514.93 Capital $200,000 
Net Surplus $89,547.49 


GASOLINE BOAT INSURANCE 


FIREMANS FUND INS. CO. OF SAN FRANCISCO 
UNION MARINE INS. CO. >a aa 
MANNHEIM INS. CO. OF G 
FEDERAL UNION INS. CO. OF | ILLINOIS 
COLUMBIA INS. CO. OF JERSEY CITY 


==: ACTIVE AGENTS WANTED —_— 
Address, E. S. KELLEY “gsr More St. Joseph, Michigan 


Gorham-Braden Compan: General Agents 


Western Department 


571 La Salle St., 





Cleve- 
BO. B. 


























pany, 


40 South Fourth St., Minneapolis, 
Camden Fire Ins. Assn. of Soméen, N.J. County Fire ins. © mpe of Pepedaiehia, Pa. 
Hawkeye Ins. Co. of Des Moines runswi Ins. runswick, 
New Atsstordan Casualty Co. of New York, M. ¥. tale Benety Goneees ci Chien I “ 


Agents Wanted in Minnesota and Wisconsin 


VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec'y 
Assets - $891,463.32 
Surplus to Policyholders 309,880.08 


Agents Wanted in Illinois 


SHIPMAN & WAYNE 


General Agents 





Louisville Insurance 
Company 


FIRE AND TORNADO INDEMNITY 





In business continuously under the same 
Management since 1 


Application from leading agencies solicited. 


Henry P. Magill & Co. 


GEO. L. PLATT, Special Agent General Agents 
159 LaSalle Street CHICAGO | 184 La Salle Street 


SURPLUS LINES 


For Leosl Aguas, only after ay jar channels have been exhausted. We can furnish you a policy 
on app risks covering - = 5,000 ina dicate of London Lloyds ee that accept 
American fire business only through our office. mmediate binders given. commission i insur to 
agents and brokers except in the States of Illinois and New York. We 








Chicago 





ete e kuTOMOBIL 
ance covering against fire and theft anywhere in the United States, Europe or Canada. Commission, 1 


WE INVITE YOUR PATRONAGE AyD PROMISE CAREFUL ATTENTION TO 
YOUR INTERESTS. 


MARSH & McLENNAN 


Chi Office: New York Office: London Office: 
159 LA SALLE STREET 54 WILLIAM STREET 123 BISHOPSGATE STREET 





rome PE NIX company 





OF BROOKLYN, N. Y. 


Western and Southern Department, 203 La Galle Street, CHICAGO 





J. H. LENEHAR, General Agent CHAS. R. STREET, Ass’t General Agent 


August 27, 1908, 
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. D. Greenlee, Heyworth; Geo. L. 

oline; Gaffney & Roe, Dixon; W. A. Sharpe 
Griggsville; G. W. ae Hamilton; W. B. 
Pusey, wa; F. M. McVeigh, Flora; Robt. 
Moore, Kewanee; A. F. Sc , Ohio; M. S. 
Poland, Joy; C. & Grimsley, Swan Creek. _ 
i—A. O er, Geneva; E. A. Spek, 


St. Paul . 
Chandlerville; Geo.W. Holland, Fernwood 
Ahrens, Gillespie; W. F. Mead, Marengo. 

Spring Garden—H. L. Maulding, McLeansboro. 

Sun, ines G. Rice, Lake Forest; F. B. 
Skillman, Oak Park; T. J. Binkley, Marion. 

Union, N. Y.—E. S, Haines, 7 

Union, Phila.—Guthrie & Herman, Mattoon. 

Western Reserve—G. H. 





sz] 
a 
Po 
i} 
FR, 
~ 
g 
< 


J. Farmer, Richview; J. A. R 
A. W. T 





ILLINOIS NOTES 


E. C. Price of East St. Louis, who has been 
pow | for the Illinois National, has resigned 
and will return to field work for some agency 
company. 

Theo. A. Secker has purchased the interest 
of his partner, J. B. J. DuFour, in the insur- 
ance business at —— Ill., conducted under 
the firm name of DuFour & Secker. 

Fred D. Hess, who was formerly connected 
with the Peoria office of the Illinois Inspection 


Bureau, has nm appointed manager of the 
East St. Louis office in place of M. F. Zent, 
who recently resigned. 





WISCONSIN NOTES 


F. L. Dille, one of the oldest insurance agents 
at Stevens Point, has retired. His business 
will be continued by E. W. Sellers. 

The annual outing of the office force of the 
Milwaukee Fire and the Milwaukee Mechanics 
Fire Insurance companies was held at Thiens- 
ville on Aug. 22. 





After Unlicensed Surplus Agents 

The insurance department of Mis- 
souri has taken steps to prosecute the 
surplus line agents in the state who are 
placing business in unauthorized com- 
panies and who do not pay any taxes 
to the state on the premiums collected. 
The principal offenders in this line are 
located at Kansas City and St. Louis. 
The commissioner has been supplied 
with full information as to who they 
are. The state law makes it a mis- 
demeanor, punishable by fine and im- 
prisonment, not to report premiums 
collected on insurance placed with non- 
admitted companies and to pay the 5 
percent tax levied on such business. 

The investigation has stirred up the 
insurance circles of St. Louis as it is 
well known that two or three of the 
larger agencies are offenders in this re- 
gard. The agents are well acquainted 
with this law, but have considered it 
almost a dead letter as it had slum- 
bered so long that there was no ex- 
pectation of its revival. There are a 
number of American companies that 
are not admitted to the state as well 
as several foreign ones and London 
Lloyds. That the surplus line business 
in St. Louis is large may be gathered 
from the statement of one agency, 
which paid $1,000 in taxes last year, 
which means about $20,000 in premiums 
collected. As this tax comes entirely 
out of the agents’ commissions some 
try to squirm out of it. In order to 
comply with the law an agent is re- 
quired to give a bond to the depart- 
ment as a guarantee that he will report 
all such business. 





Kansas Is Still Probing 

The testimony of the antitrust suits 
Started against companies in Kansas 
has already been taken in Dodge City, 
Ft. Scott, Winfield, Arkansas City, 
Hutchinson, Garden City and Abilene. 
Ssistant attorneys general are now 
taking the testimony of business men at 
ichita. Assistant Attorney General 
Wagstaff, who is conducting the investi- 
gation, declares that the evidence he has 
secured shows that the Eldridge rating 
bureau fixes the rates for all companies. 
He also declared that the testimony of 
merchants in Wichita proves that rates 

ave been considerably increased. 





There are four candidates in the field for 
the office of insurance commissioner of the 


State of Washington, the principal opponent of 
the present incumbent Mr. ullock, of 
Spokane, 


who has a strong support in the 
eastern part of the state. e ce of insur- 
ance commissioner is one created by the last 
tegislature, the secretary of state having there- 
tofore been ex-officio insurance commissioner. 
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THE WEST AND NORTHWEST 


WANTS STATE RATING BUREAU 








Chairman Kauffman of Iowa Agents 
Association Legislative Committee 
Wants Discrimination to Stop 





The legislative committee of the 
Iowa Local Agents Association will 
center its efforts on a bill to create the 
office of state rater. Chairman B. F. 
Kauffman states that he will call a 
meeting of the committee in a short 
time. He states that there is so much 
discrimination in rates at the present 
time that a law is needed to protect 
premium payers. Rates in some of the 
larger cities, he says, are quoted that are 
ridiculous while other assured are com- 
pelled to pay a higher rate on the same 
class of business. Companies he claims 
are selling insurance at any price and 
the assured in the smaller towns and 
in other states are being made to pay 
for it. He declares that the anticom- 
pact law has forced local boards and 
rating bodies to disband, and there- 
fore, there is nothing to hold the com- 
panies together. They are writing 
all kinds of rates. Something must be 
done in Mr. Kauffman’s opinion to 
force every man having the same kind 
of a risk to pay the same rate as his 
neighbor. 





OKLAHOMA RATE ISSUE IS UP 





Attorney-General Writes to Governor 
Haskell as to Legality of In- 
dependent Bureau 





Western managers have been fur- 
nished a copy of a letter written by the 
attorney-general of Oklahoma to Gov- 
ernor Haskell of that state in reply to 
the latter’s question as to the legality 
of an independent rating bureau under 
the antitrust law. The attorney-general 
opines that the companies have a right 
to ~urchase estimates as a guide if there 
is no agreement or conspiracy to main- 
tain them. He declares that it would 
be illegal for any combination to fix 
and maintain rates whether advisory 
rates are published or not. 

This would seem to open the way for 
an independent bureau in Oklahoma, al- 
though no move will be made by the 
companies until the attorney of the 
Western Union, Thomas Bates, returns 
from his vacation and renders an opin- 
ion on the subject in the light of the at- 
torney-general’s comment. 





Department Takes Charge 

The Missouri department will take 
charge of the books and assets of the 
Mercantile Town Mutual Fire of St. 
Louis under order of the court and will 
appoint an agent to wind up its affairs. 
The company has a large number of un- 
paid claims and little or no cash assets, 
the premium notes being the only tan- 
gible asset, together with assessments 
which have been collected on them by 
agents of the loss claimants. 





Anchor’s Statement 


The Anchor Fire of Des Moines as 
of July 1 shows assets $357,542, reserve 
$272,665, net surplus $27,568, net pre- 
miums six months $103,668, losses $47,- 
219, expenses $52,375. 





Grants Agent a New Trial 

The federal court at Fargo, N. D., 
has granted the petition of R. E. 
Hatcher for a new trial of the case of 
the Northwestern National vs. Hatcher, 
in which the company claims that the 
defendant exceeded his instructions in 
insuring a horse collar factory, which 
was on the prohibited list, and which 
burned. The defense was that Bristol 
& Sweet’s harness manufacturing plant 
in Fargo, on which the defendant is- 
sued a policy was not a collar factory, 
but the court held that it was, and a 
judgment for $2,600 was rendered in 
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favor of the comnany, but the defense 
appealed the case and a new trial has 
been allowed. 





United Firemen’s Minnesota List 
The agents of the United Firemens 
in Minnesote, which has reinsured, are: 


. Baird, Austin; Matthew Phibbs, 
Bemidji; H. N. a Cass Lake; G. L. 
Train, Chisholm; J. A. Robb, Eveleth; Swan- 


strom & Helm, Duluth; K. S. Chase, Faribault, 
E Jj. Farrell, Grand Rapids; A. W. earn, 

A. Plymat, Mankato; Gross & 
lis; F. W. Foot, Red Wing; 
ochester; Jos. A. Rogers, St. 
Paul; Prince-Joy Agency, Stillwater; A. E. 
Bickford, Virginia; G. W. Gregory, Winona; 
R. E. Scott, Anoka; W. H. Forder, Iron 
Mountain; D. M. Mouser, Sparta; D. P. _Mc- 
Intyre, Eveleth; J. T. Dunn, Anoka; Austin & 
Austin, Chisholm. 


Will Attach a Hail Rider 

The Columbia Fire of Omaha has 
extended its indemnity to include loss 
or damage by hail in connection with 
its tornado policy. The Columbia is 
making a phenomenal increase in its 
business this year, including a big in- 
crease in business during July. It is 
expected that the hail feature will re- 
sult in a satisfactory increase in the 
tornado business, as well as help out 
the farm solicitors in a material way. 
The additional charge for the hail clause 
where attached to the tornado policy 
will be $3 a thousand for five years. 


Hibbing; > 
Manthey, Minnea 
ne & Crabb, 











Hartigan Means Business 

On July 23, the brokerage license of 
the Chas. J. Hedwall Company of 
Minneapolis was revoked by Commis- 
sioner Hartigan of Minnesota for a 
technical violation of the rule requiring 
the agent to have a brokerage license 
when placing insurance in companies 
not admitted to do business in the 
state. Any infringement of this rule, 
it is claimed, was purely an oversight 
on the part of the Hedwall agency, but 
Commissioner Hartigan is determined 
to stamp out the practice some agents 
have of disregarding the strict letter of 
the law, and an example was made of 
the agency in question. , 

Through the intervention of special 
agents in the office, the license was 
restored after a thirty day period, the 
commissioner advising, however, that 
no leniency would be shown any agency 
hereafter. He declared that he was in 
the office to protect the interests of the 
public and the companies and that an 
infraction of this or any other law 
would bring dire results in the future 
and no revoked license would again be 
reinstated. 

The lesson has been a costly one to 
the Hedwall agency, which felt it had 
been more than sufficiently punished 
for inadvertently violating the law, but 
the course taken by the commissioner 


will, no doubt, have a very wholesome 
effect on future actions of Minnesota 
agents. 





Suspicious Fires at Tyndall, S. D. 

Recent suspicious losses at Tyndall, 
S. D., have caused the companies more 
uneasiness, as it is recalled that, during 
the past few years, there have been 
numerous mysterious fires at this point. 
The state fire marshal has for some 
time been endeavoring to trace the 
origin of these fires, but without success. 
The citizens of Tyndall are now con- 
siderably exercised over the matter and 
are cooperating with the fire marshal 
in the hope that incendiarism, if such 
there be, may be checked and the guilty 
parties brought to justice. 





Want Department to Act 

The Druggists’ Indemnity Exchange 
of St. Louis has had a special represent- 
ative in Omaha for the past two weeks 
soliciting the local druggists as mem- 
bers to the exchange, securing twenty- 
three applications. This institution 
claims it does not care for a license 
from the Nebraska insurance depart- 
ment, but it has been asked to take ac- 
tion. 





Arranges for the Adjusters 


Superintendent of Agents John C. 
Harding of the Springfield was in Kan- 
sas City last week, where he made ar- 
rangements for the change of adjusters 
in that field. T. J. Cornelius, who has 
been the company’s adjuster at Dallas, 
Tex., for some years transfers to Kan- 
sas City to take the place left vacant 
by the death of William Fulton. 

John Gibbons, who has been at Okla- 
homa City, goes to Dallas, Tex., to 
— charge of the adjusting in that 

eld. 


GENERAL WESTERN NOTES 


The Rhode Island Fire of Providence has been 
admitted to Minnesota. 

The Wilkins department store, northeast corner 
of West Walnut and Eighth streets, Des 
Moines, Towa, in process of erection, is to be 
equipped with Niagara-Hibbard sprinkler ser- 
vice, the same to be in service about 15. 
At the same point the building, 507-511 West 
Walnut street, occupied by L. Mandelbaum & 
Sons, dry goods, and Chas. W. Ros Company. 
druggists, is to be equipped with nternational 
service, to be in operation in a few days. 








To Have Two More Specials 
The Walla Walla has engaged two 
more field men for the central west. 
They will start to work in a few days. 





_ The Pacific Board has made drastic reduc- 
tions in the rates on protected dwelling houses 
in Washington, somewhat to the di ture 
of the tribe of non-boarders and mutuals that 
have been finding soft berths in this class. 





The German Mutual Life 


Insurance Company 


An old, reliable company, incorporated 
1875, issues all leading forms of policies, 
non-participating, and is offering first 
class contracts to first class men. 


Contracts direct with company. 
good territory open. 
direct. 


1019 Ashland Block., Chicago, Ill. 


Some 
Address company 








The Fidelity Mutual Life 


INSURANCE COMPANY 
—OF PHILADELPW1A— 


HAS SOME EXCELLENT 


AGENCY POSITIONS 


For laformation Apply te 
ALEXANDER McENIGHT, Vice-Presiéent 


—L. G. Fousz, President-—— 








Pittsburgh Life & Trust 


Company 

W. C. Baldwin, Pres. Pittsburgh, Pa. 
Issues the best Life, Accident and Health 

Policies on the market 

Positive Insurance Policies 
Say what they will do—Do what they say 
Solicitors of this Company have 

a broad field of action 

Contracts made Direct with the Company 
Endorsed at Home 

over $4,600,000.00 
Home Office 
Pittsburgh Life Bidg., Pittsburgh, Pa. 


UNDERWRITER. 


REPRESENT A WESTERN COMPANY 


The Reserve Loan Life 
Insurance Co. 


INDIANAPOLIS 
Operates ander the 


Compulsory Debosit Law 


OF INDIANA 


Reliable Agents wanted. Address 
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LIFE INSURANCE GROWTH 


One of the companies in presenting 
some statistics showing the growth of 
our country along material lines shows 
that legal reserve life insurance has more 
than kept abreast with the times. At the 
close of 1907 there were 5,171,000 ordi- 
nary life policies in force aggregating 
$10,100,000,000 of insurance, double the 
amount at the close of 1897. The only 
other similar increases are national bank 
deposits, savings bank deposits, national 
bank circulation, value of crops, value of 
imports. 





A KEYNOTE ADDRESS 


Epitor CHartes Dosss in his very 
able address before the NationaL LiFe 
UNDERWRITERS’ ASSOCIATION in annual 
convention at Los Angeles referred to 
- the great waste in getting capable life in- 
surance agents. Too many men are tried 
to get one that is efficient. In this ex- 
perimenting and weeding process there 
. is a tremendous waste of time and money. 
It was in the agency field that the big 
‘ companies used vast sums and for which 
the policyholders received no compensat- 
ing benefits. 

Mr. Doszs showed that no such waste 
was prevalent in other lines of busi- 
ness in obtaining men. The usual course 
pursued in business is to school and 
train men for their work. Many begin 
as young men at the bottom and learn 
by experience. Others are carefully 
trained before they are vested with im- 
portant responsibilities. They are not 
sent out to deal with men or carry ona 
dignified work without a comprehensive 
knowledge of what is expected of them. 

The waste in the life insurance agency 
field is due to the fact that men are sent 
into the harvest without much knowl- 
edge of how to do the work and save 
the grain. Most of them fail. Their 
experience has been expensive. 

Editor Doxsss very clearly shows the 
necessity of getting men properly equipped 
before they undertake the work. Life in- 
surance men must realize, though all do 
not now, that it is not a trivial business. 
It requires more training than selling 
shoe strings or collar buttons. Other 
activities require a certain apprenticeship 
and sooner or later those employing life 
agents must see the economy in prepar- 
ing a man properly for his work. With 
commissions reduced, there is not the 
money to spend on experimental work. 
The margin is too small to justify a 
company in sending a dozen men into 
the field in a hap-hazard way with the 
hope that at least one will prove suc- 
cessful. With the present basis of com- 
pensation, business ideas and systems 
will have to be applied in the problem 
of obtaining men. 

If life insurance is a great business, 
and it is, it is worthy to be represented 
by men of quality and force. It should 





be sold by men who can present it in an 
intelligent and accurate light. 

A novice from some other line of 
work, with perhaps a day’s training, can 
not go out with a rate book and sell 
business as it should be done. Men will 
have to start early in the business and 
be satisfied as in other activities with a 
smaller income while they are learning 
the fundamentals of their calling. 





COMPETITIVE SERVICE 


President FunkHouser of the ILLI- 
nots Fretp Crus in his address be- 
fore the annual meeting of that body 
called attention to a feature of the 
fire insurance business which received 
editorial comment in these columns 
some weeks ago. 

The schedule system of rating has 
opened a new field of competition. 
Those agents will hold and increase 
their business who are able to apply 
the schedules intelligently, thus ad- 
vising the assured what improvements 
can be made to secure rate credits. The 
majority of agents have not studied 
the schedules and hence look to the 
field men for assistance. 

President FuNKHOUSER plainly proved 
that unless this service could be 
rendered agents they would select 
companies that possess men or facil- 
ities that would help them. Some field 
men have become fairly expert in the 
handling of schedules. They go into 
a town, survey a risk and see where 
the rate can be reduced. The line is 
clinched for the agent. It is _ this 
service that talks. It is becoming, as 
we remarked, one of the strongest 
factors in competition today. 

A few days ago a committee from 
the Iztrnois Frerp Cus visited 
Moline, Ill, to save risks that were 
about ready to go to union agencies 
because some alert field men saw the 
possibilities of getting credits. The 
field committee saved these lines for 
their agents by a practical use of the 
schedules. 

Such service is worth a year of work 
of the “whoop her up” and “jollying” 
special agent, who hands out a cigar 
and some commonplace advice. 





INCONSISTENCY OF IT 

A newspaper of Lincoln, Neb., in 
speaking of an investigation of the laws 
of the various states covering taxation 
of insurance premiums, says: 

“Insurance Deputy Pierce is not pre- 
pared to say what he will recommend. 
While believing that the tax on gross 
receipts has certain bad features, he 
has found no instance in which the 
policyholders were given lower rates in 
those states where the tax does not ex- 
ist.” 

It is possible that Mr. Pierce has 
failed to discover something which real- 
ly exists, but this is not probable. The 
chief argument that insurance compa- 
nies advance against taxation of pre- 
miums is that it is a tax upon thrift, 
that in reality the policyholder has to 
pay it. This is true, but, when the 
policyholder has to pay it anyway, 
whether the state collects the tax or 
not, it is difficult to convince lawmak- 
ers that their state should not gather 
in its share of the “easy money” as 
other states do. 





President Cochran on 
Life Agents’ Compensation 


President Cochran of Pacific Mutual 
Life in his address before the National 
Association of Life Underwriters com- 
mented on agents’ compensation and 
work. In part he said: 


Considering the value of insurance to the 
family, its value to the state, and the great 
effort it requires to induce the public to insure, 
and the high class of men and women required 
to do the work, is it not reasonable that the 
agents should be well compensated? 

There has been a tremendous outcry raised 
against the so-called extravagance of securing 
the business, and possibly there has been some 
ground for the criticism, but it remains to be 
seen whether a proper amount of business 
be obtained if too economical a spirit prevails. 
There has been about the same outcry against 
the expense of foreign missionary societies, yet 
the churches say, Look at the results! What 
do a few dollars mean when compared to giving 
the priceless benefits of christianity to the 
heathen? There are tremendous sums _ spent 
every year in this country in supporting clergy- 
men and charitable workers and in building 
costly churches and philanthropic institutions, 
not always marked by the best of economy or 
good management; and yet we are pointed to the 
comfort and solace that religion affords to our 
people and the great benefit derived by the 
stete from the restraining and elevating power 
of religion. One would hardly think of cur- 
tailing the expense of the churches and charita- 
ble institutions of our country by state regula- 
tions and laws for the protection of church 
members and those charitably inclined. 

* * * 


Perhaps this illustration may seem a little 
far-fetched, yet when we consider the good that 
life insurance has done for the family and the 
state, and the great good it is doing daily and 
continuously, we cannot help feeling it is worth 
all it costs and a good deal more. The fact re- 
mains that the future of the business rests with 
the agency forces, and if sufficient compensation 
be not provided for the right kind of men to 
do the work and spread the gospel of the rate 
book the business of life insurance will decline 
and fail to accomplish its destiny. 

The fact that so much life insurance has been 
written upon the participating plan is a very 
disturbing element in the matter of expenses. 
In participating insurance the insured becomes, 
as it were, a partner in the concern and nat- 
urally resents any extravagance or expenditure 
which would affect his dividends. e is ex- 
pected, however, to submit without question to 
the use of his funds for the payment of death 
losses and a due proportion of the expenses, 
and it seems to me reasonable and right that 
he should also contribute to increasing the gen- 
eral volume of business. Such an expense, 
ccnsidering all the circumstances of the busi- 
ness, is just as legitimate and beneficial to the 
insured as any other charge against his policy. 

* * * 





Too often the question of commissions is con- 
sidered with reference only to the first pre- 
mium and with reference only to the limited 
experience of an ordinary individual. I say to 
myself: An agent spent half an hour in in- 
ducing me to insure my life, with a premium 
of $200, and for his brief half hour’s work he 
draws down $120, which is more than half of 
the money I pay in on my policy. Ten dollars 
or $5 would be ample compensation for such 
work. This kind of logic would be all right 
it the agent succeeded in writing every man he 
approached, but when you consider that the 
ordinary agent probably writes one man in a 
hundred that he talks insurance to, and only 
writes a few policies as the result of a whole 
month’s hard work, then it becomes apparent 
that the compensation is not excessive. And, 
further, the matter appears in a different light 
when you consider that the one premium about 
which so much has been said may only be about 
2 or 5 percent of the entire contract, and that 
instead of discussing a matter of $200 to be 
paid down as a first premium, we are discuss- 
ing a contract for the large sum of $10,000, 
coveriag the period of a life time. The fee of 
a good lawyer or banker or financial agent on a 
ten thousand dollar contract is often more than 
$200. He is paid not only for the actual time 
spent upon the particular act but for the train- 
ing and intellectual effort necessary to perform 
the work in the proper manner. 

* o * 


After all, the real test lies in the amount 
of money the average g agent can earn. 
This amount must be such as will reasonably 
compensate him for the work, and I believe that 
in due time, by experience and observation, it 
will be ascertained and allowed by law. It is 
certainly in the interest of the state that this 
great beneficent institution should flourish and 
spread, and, as I have said before, the future 
of the business depends almost entirely on the 
agency forces, and the agency forces must be 
properly compensated. 

he safety of life insurance institutions is sc 
vital to the welfare of the state that it is nec- 
essary and proper that the state should super- 
vise and regulate them. But when the state 
charges in fees and taxes about ten times as 
much as the regulation actually costs it seems 
a trifle unfair. When you consider that on a 
pelicy with a premium of say $200 per year, 
running for a period of twenty years, some 
states charge as much in taxation as $120 be- 
sides collecting taxes on the invested reserve, 
while the general agent who maintains a nec- 
essary office and does all the work of securing 
the policy and looking after it during the 
twenty-year period and encouraging the 


licy- 
holder to keep it up is considered overpai 


if he 





Personal Side of the 
Insurance Business 





Mr. and Mrs. Benjamin Pope Bran- 
ham will celebrate their silver wedding 
anniversary at their home on Fullerton 
avenue, Chicago, Sept. 8. Ben Bran- 
ham is vice-president of the Insurance 
Field Company and in charge of its 
Chicago office. He also is the lord 
high mogul for the Courier Journal Job 
Printing Company in Chicago. Bran- 
ham is no older in spirit than he was 
25 years ago and his friends hope the 
buoyancy of youth may never leave 
him. His many friends will join in the 
sentiment of the hour and drink a 
bumper to his long life and happiness. 

The Shawnee Fire is distributing a 
handsome watch fob to its friends in 
the business. It is an oval shaped me- 
dallion with a bust of that historic war- 
rior “Tecumseh,” chief of the Shawnees 
on the face. The reverse side bears 
this legend, “Compliments of the Shaw- 
nee Fire Insurance Company, Topeka, 
Kan., the Greenduck Company, Chi- 
cago, makers.” With a Blue Goose and 
a Green Duck in the business it is no 
wonder fire insurance is getting to be 
called a bird. 

Mr. Jackson, of the Jackson-Burr 
Agency, Anderson, Ind., is one of those 
old fashioned agents of whom younger 
agents can learn a lesson on an agent’s 
duty. A few days ago a fire occurred 
on a risk which his firm is carrying. 
The other members of his firm were 
away on a vacation and Mr. Jackson 
was due in Chicago the next day on 
business. When he learned of the fire, 
he wired his Chicago parties that he 
must postpone the engagement a few 
days. Mr. Jackson maintains it was his 
duty to remain at home and give the 
assured all the protection and assistance 
he could. The assured appreciated it. 


The Hon. Henry Bohl of Columbus, 
Ohio. formerly agency manager of the 
Prudential in Ohio and Indiana and 
then superintendent of agents of the 
Western & Southern Life, was married 
last week to Miss Mamie Schultz of 
Cleveland, Tenn. Mr. Bohl is on the 
board of directors of several financial 
institutions in Columbus and is a mem- 
ber of the board of review. He has a 
large acquaintance among insurance 
men. 

One of the oldest agencies in Indiana, 
that of H. H. Wall at Bedford, estab- 
lished in 1854, has now passed to the 
third generation. H. H. Wall, who for- 
merly traveled the state for the Conti- 
nental, died recently and his sons have 
succeeded to the agency. 


Western Manager W. J. Littlejohn of 
the North British, Western General 
Agent Fred S. James of the National 
of Connecticut, Vice-President H. A. 
Smith of the National and President 
Osborne of the Calumet left this week 
on a European trip. 


The wife of M. E. Nicholson of Chi- 
cago, inspector for Marsh & McLennan, 
died a few days ago. Mr. Nicholson 
was formerly with the old Insurance 
Survey Bureau and has been connected 
with some of the state rating bureaus. 





receives $280. The comparative charges of 
$120 and $280 seem to me to be disproportionate 
when we compare the value of the service ren- 
dered. The insurance reformers should ex- 
pend some of their energy on this matter, for 
the tendency seems to be to increase the amount 
taken from the savings of the poor policy- 
holder by the state and to decrease the amount 
paid to the agent who actually does the work 
and fairly earns his compensation. It seems to 
be generally accepted that the state can do no 
wrong and that unjust taxation and vexatious 
and injurious regulation is quite proper. W¢ 
hope the time will quickly come when injustice 
om the part of the state will be just as much 
critici and condemned as injustice on the 
part of the companies. | ms 

It is too soon yet to form a correct judg- 
ment as to whether a proper volume of insuf- 
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AMONG CASUALTY AGENTS 


GENERAL ACCIDENT MEETING 











Leading Industrial Agents of the Com- 
pany Hold a Successful Conven- 
tion at Head Office 





The third convention of agents of the 
General Accident opened at the Conti- 
nental hotel, Philadelphia, Aug. 20, 
there being practically no stragglers 
and everybody showing marked inter- 
est. 

C. H. Boyer, United States manager 
of the industrial department, presided, 
and after calling on the audience to 
sing “America” he briefly addressed the 
assembly and then called on M. G. 
Boyer, D. D., to make the address of 
welcome. 

G. H. Steelman of Atlantic City spoke 
on “Good Fellowship,” N. B. Thorp of 
Columbus, Ohio, on “Who Is Who,” 
and W. T. Morris of Wilmington, Del., 
on “Father Time at the First Session.” 

Manager Boyer congratulated the 
men present on their success in winning 
out on the severe contest which had the 
convention as its goal. The amount of 
business which had to be written with- 
in a prescribed time to entitle to mem- 
bership in the convention was placed at 
a stiff figure, and the conditions which 
the men had to meet, due to the panicky 
times, in rolling up the prescribed busi- 
ness, were extremely difficult. The re- 
sult had been that about 100 of the 3,000 
agents comprising the General’s staff of 
agents had qualified. 

At the afternoon session of the first 
day addresses and speakers were: “Op- 
portunities,” by Joseph Kenyon, Charle- 
roi, Pa.; “Agents,” W. J. Wright, Buf- 
falo; “Agency Remuneration,” P. Van 
Swall, Utica, N. Y.; “Preferred Risks,” 
W. R. Sanders, manager, Business and 
Professional Men’s department; “Our 
Agency Staff” Mrs. C. H. Boyer, super- 
intendent of agencies; “Past, Present 
and Future,” J. J. Krist, manager 
weekly department. 

After the first day’s work the agents 
and their wives were the guests of the 
General at Keith’s theater. An “in- 
formal meeting of the old guard,” called 
to convene after the theatrical diversion, 
at 11 p. m., was attended by a few 
choice veterans of the agency force, 
and such other agents as could gain the 
consent of their feminine guardians or 
elude their vigilance. 

During the morning session Friday 
A. A. Mosher of New York City read 
a paper on “Why Not the Best?”; A. L. 
McKnight of New Orleans on “Duties 
of the Agent”; J. M. Thomas of Allen- 
town, Pa., on “Claim Adjustments,” D. 
W. Hakes, chief claim adjuster at the 
head office, on “Suggestions on the 
Handling of Claims.” 

At the afternoon session on Friday 
L. R. Wood, manager of the report de- 
partment, spoke on the subject of 
“Kicks,” S. W. Simmons of Baton 
Rouge on “How to Reduce Lapses,” G. 

Summers, the policy department 
manager, on “Selection of Risks,” J. B. 
Boyer, the company’s attorney, on “Le- 
gal Hints,” J. W. Isett, the auditor, on 

The Company’s Standpoint,” B. J. 
Thompson on “Building an Agency.” 

The banquet in the evening was the 
crowning event. A huge floral “Liber- 
ty Bell” hung suspended over Mr. and 
Mrs. Boyer. Supporting them on either 
hand were United States Manager F. 
J. Moore and Mrs. Moore, and other 
executives of the company. 

Toward the end of the banquet Mr. 
and Mrs. Boyer were presented with an 
exquisite cut glass punch bowl. N. B. 
Thorp, then, on behalf: of the men 
present, handed Mr. Boyer a pledge 
signed by the agents whereby they 
agreed to produce the amount of busi- 
ness onnosite their names by Jan. 1. 

At Saturday morning’s session H. R. 
Oliver of Berwick, Pa., spoke on “How 
to Secure an Application.” A. W. 
Crossett of Concord, N. H., who has 
the largest agency and biggest volume 





of any industrial agent of the company, 
talked on “Securing of an Agency 
Staff.” J. E. Kelly of Springfield, 
Mass., spoke on “Loyalty.” 

J. J. Krist, manager of the new week- 
ly payment department of the company, 
presided at Saturday afternoon’s ses- 
sion. This feature has splendid possi- 
bilities. 

On Sunday many of the visitors called 
on Mr. and Mrs. C. H. Boyer at their 
home and saw the sights of the city. 





Surety Changes at Detroit 

George Lord of Detroit has been 
appointed state agent of the Illinois 
Surety for Michigan and has opened 
an office at 520 Moffat building. Mr. 
Lord has been very highly recommend- 
ed by the governor of the state and 
others. He intends taking up other 
lines of insurance also. 

The Empire State Surety has ap- 
pointed Burtenshaw & Sibley of Detroit 
its general agents for the lower penin- 
sula of Michigan to write all lines. They 
succeed Wood & Beach of Detroit. 
Burtenshaw & Sibley recently became 
managers of the Hartford Life and have 
some fire companies also. 


ADVANCE IN SURETY RATES 








Companies Are Now Preparing for the 
Increase to Go Into Effect 
September 1 





New York, Aug. 26.—(Special)—The 
surety companies are preparing for the 
advance in rates on contract, court and 
judiciary bonds on Sept. 1. So far as 
is known all companies of importance 
except the Federal Union Surety are in. 
Companies even before the time are 
stiffening up and agents with holdover 
cases feel the effect. The company 
officers seem determined to get the 
business on a better basis. Even if 
there are deviations on the smaller 
bonds, the companies will be able to 
hold a tight rein where reinsurance is 
required. 

Contract business has been very un- 
profitable. The low rates on judiciary 
bonds and the expense in handling them 
together with a few sharp losses leaves 
no profit in that class. 

The stockholders of some of the large 
companies evidently became tired of 
seeing a deficit in the underwriting de- 
partment each year and all the earnings 
coming from the banking end. Some 
company Officials have been on the car- 
pet before large stockholders and were 
told in plain terms to get the insurance 
end of the house on a basis where it 
would make a profit. With the large 
companies taking the initiative, it is 
thought the surety business will be put 
on a firmer basis than it ever has been. 


Getting Out New Rates 


The Illinois Surety is getting out a 
new rate manual, which it expects to 
have ready for distribution to its agents 
September 1. It shows considerable ad- 
vances over old rates on some classes. 
For example, the rate on contract bonds 
is placed at 50 cents, while the standard 
rate in the past has been 25 cents. 

The United States Fidelity & Guar- 
anty is also getting out a new manual, 
and as the Aetna Indemnity has ordered 
its agents to advance rates on several 
classes of bonds it is not unlikely it 
will do so, too. In fact, a number of 
new rate books are expected within the 
next few months. 








Alexander Contest Is On 


The Continental Casualty has started 
an “Alexander Contest” for all branches 
of its agency force with prizes amount- 
ing to $5,500, divided into two classes, 
one for agency efficiency consisting of 
five prizes of $100 each. In the award- 
ing of the prizes the amount of busi- 
ness produced, the increase over former 
production and the permanency and 
character of the business will be con- 
sidered. The $5,000 will be divided 
among the different departments and 
the head of each will have charge of 
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the allotment of the prizes. This was 
done as the conditions under which the 
business in each department is pro- 
duced varies so that it was deemed ad- 
visable to distribute them on an en- 
tirely different basis. 

This contest is in honor of President 
Alexander’s seventh year with the com- 
pany and also on account of the signal 
honor paid to him by the International 
Association of Accident Underwriters 
by electing him its president for the 
third time. 





WANTS STANDARD PROVISIONS 





Actuary Anderson of Wisconsin Urges 
Action on Policies of Health and 
Accident 





Detroit, Mich., Aug. 26.—(Special)— 
Accident and health officials who are 
attending the insurance commissioners 
convention are interested in the discus- 
sion over standard provisions for poli- 
cies. 

Actuary Anderson of Wisconsin, 
the state that has gone to the limit in 
prescribing stringent provisions for life 
companies, is out with a strong appeal 
for standardization of health and acci- 
dent policies. In his address he re- 
ferred to the many disappointments 
over accident and health claims because 
of the fine print in the policy, the many 
exceptions and the catch clauses. Dis- 
satisfaction and distrust are caused. 
When the question gets into court the 
assured finds a strange meaning given 
to ordinary words. 

Mr. Anderson cited a number of cases 
to show the variety of perplexing prob- 
lems on account of the peculiar wording 
of the policies. The contract provisions 
are chaotic and there is no uniformity. 

Mr. Anderson quoted from the ad- 
dress of President Armstrong of the 
Philadelphia Casualty before the Inter- 
national Accident Association to show 
the severe comment made by company 
officials themselves on present policy 
forms. He called attention to Presi- 
dent Armstrong’s note of warning that 
the state departments would soon act 
on the question. The people demand 
something shall be done, declared the 
speaker. 

_ Mr. Andetson proposed the follow- 
ing resolutions: 

Whereas, the health and accident insurance 
business has De to enormous proportions and 
is now look upon as a necessity by a large 
percentage of the industrial p 

hereas, many of the policy forms now used 
are complex and complicated in their verbiage, 
involved and obscure in phraseology and incon- 
sistent in the benefits promised, and, 

hereas, a large amount of litigation has 
arisen on account of such obscurity, and 

Whereas, there is likewise great need for 
more simplicity in other classes of insurance 
policies, be it therefore, 

Resolved, That the committees appointed by 
the president of this convention be so arranged 
that there shall be a standing committee on policy 
forms and that said committee when so appointed 
is hereby instructed to collect sample policies 
of all kinds, to hold meetings and formulate 
standard policies to be recommended by this asso- 
ciation to the legislature of the various states 
for adoption. 

Mr. Anderson further said: 

The argument that standard forms would stifle 
ingenuity and hamper the natural development 
of the business loses its force in the face of 
present policy forms. Indeed, one might well 
say that ingenuity has been directed too much 
to the development of deviltry, and it would be 
a good thing to check it at least for a while. 
There is no need of stopping the development of 
the business for, any new idea that would be 
of benefit to the insuring public would easily 
commend itself to the committee and would be 
embodied in the forms recommended by them, 
either in the original or in amendments to be 
submitted in later years. The policies would be 
simplified, the payment of losses made more cer- 
tain, and there would be more insurance carried. 


ulation and, 





Surety Company in South Dakota 

A new surety company has been or- 
ganized under the laws of South Dako- 
ta, with headouarters at Redfield. It is 
known as the Interstate Surety. The 
capitalization is $100,000, and the incor- 
porators are Peter Norbeck, Charles L. 
Nicholson, W. F. Corrigan, Cloyd D. 
Sterling. Associated with them is At- 
torney-General Clark. It has deposited 
with the state treasurer $25,000 sureties 
required by the state law, and with the 





showing was granted authority to do 
business by the insurance department. 





IN CHICAGO SURETY OFFICES 





Different Attitudes of the Companies in 
Regard to Seeking Business 
From Smaller Cities 





While the Title Guaranty & Surety 
is engaged in developing an agency 
plant in northern Illinois, as_ well as 
in other territory outside of the large 
cities, John McGillen & Co., general 
agents of the United Surety at Chi- 
cago, have practically abandoned the 
outside territory except three or four 
points where they have live agents. 
After they took hold of the general 
agency they spent considerable time 
and several hundred dollars in appoint- 
ing agents in various smaller cities in 
the state and stirring up those already 
appointed. Only about three out of the 
whole crowd have done enough busi- 
ness to warrant the expense of their 
appointment. The Illinois Surety has 
had a similar experience at the smaller 
points. Many of the agents appointed 
in such places did so little business that 
the company would not even pay for 
new licenses for them, when their old 
ones expired. 


A form of bond for the depository 
business of the Modern Woodmen of 
America was finally drawn up which 
was acceptable to the companies and 
satisfactory to the order, and a large 
amount of the business has been writ- 
ten within the past two weeks. Some of 
the bonds are so large that even the 
leading companies seek reinsurance for 
part of the risk and the smaller com- 
panies have been getting some business 
from this source. 


Some of the surety men at Chicago 
are decidedly skeptical of the outcome 
of the present agitation for higher 
rates. One of them expresses the be- 
lief that certain companies will shave 
the standard rates, whatever they may 
be, and that those companies which un- 
dertake the advance in good faith will 
lose business. Another, basing his opin- 
ion on past experiences, thinks that 
some of the companies will make the 
strongest protestations of their desire 
for adequate rates and at the same time 
will be cutting under the tariff. On the 
other hand, Secretary Watkins of the 
Illinois Surety, taking a home office 
view, believes that the companies have 
become satisfied of the inadequacy of 
the present rates and through refusal 
to reinsure business written at too low 
a rate will be able to do much to hold 
rates up to a reasonable basis. While 
nothing may be done in the way of re- 
adjusting fidelity rates, as there is com- 
paratively little reinsurance in that line, 
even the largest companies need the 
assistance of the small ones in handling 
very large surety bonds and as matters 
are now shaping themselves reinsur- 
ance will be very hard to get where 
the rate is not satisfactory. 





Kinsey Goes With American Surety 


B. F. Higdon, now manager at In- 
dianapolis of the Title Guaranty & 
Surety, resigned as assistant in the Cin- 
cinnati office of the American Surety, 
last February, but his place has not 
been filled until this week. Fred J. 
Kinsey, chief clerk in the legal depart- 
ment of the Allis-Chalmers Company 
at Milwaukee, for years occupying a 
similar position with the Bullock Com- 
pany, Cincinnati, will enter the service 
of the American Surety Company on 
Sept. 1, as resident assistant secretary. 





Entering Central West 

The Pacific Indemnity has been li- 
censed in Michigan and will commence 
doing business shortly. The company 
contemplates entering several other 
states in the middle western field, such 
as Illinois, Indiana, Iowa and Kansas. 
It is already licensed in New York and 
the District of Columbia. The com- 





pany anticipates writing some other 
lines of insurance other than those of 
the Pacific Mutual Life and will grad- 
ually expand its field so as to cover all 
of the central west. 


CASUALTY NOTES 


The Pacific Mutual Indemnity of Los Angeles 
has been authorized to transact business in Mich- 
igan. 

Otto Powers, of Elk Rapids, Mich., has taken 
the agency for Antrim county for the Pennsyl- 
vania Casualty. 

The Pennsylvania Casualty reports a gain of 
55 percent in plate glass business over the first 
seven months of last year. 

The Woodmen’s Casualty Company of Spring- 
field has been admitted to Colorado. F. B. 
Easterly will have charge of the state. 

The semiannual statement of the Metropolitan 
Surety shows assets $668,408, reinsurance reserve 
ee loss reserve $121,968, net surplus $37,- 





The semiannual statement of the American 
Fidelity shows assets $627,907, premium reserve 
cane loss reserve $118,922, net surplus $51,- 


The States Accident of Chicago, while charg- 
ing the same rates for employed women as men 
a ge total benefits of $15 a week and 
men 


B. C, Mackey of New York and Vincent — 
of Buffalo, two of the Illinois Surety’s leading 
eastern managers were at the home office last 
ber going over the situation iri their respective 
elds, 


President Fred M. Blount of the [Illinois ! 


Surety will shortly make a series of visits to 
some of the company’s principal agencies. Here- 
tofore he has met most of the agents only at the 
home office. 

The Hartford Steam Boiler has written the 
Grand Rapids (Mich.) school boilers under 
$5,000, $15,000, $50,000 form policies, for three 
years, at a rate said to be $12 a boiler. The 
former rate was $15.50 per boiler. 

The International Association of Accident 
Underwriters is now circulating in pamphlet 
form the address delivered by Commissioner 
Rittenhouse, of Colorado, on “Taxation of In- 
surance Premiums,” before the annual conven- 
tion. 


The Chicago office of the American Bonding 
has noted a considerable increase in business 
recently. It is qf a general character, although 
considerable of it consists of contract bonds, The 
company’s agents down the state are also send- 
ing in more business than usual. 

Foster & Messick of Indianapolis, now state 
agents of the United States Fidelity and Guar- 
anty, have been appointed Indiana state agents 
of the Casualt ro! of America for all 
departments and will devote their time exclusive- 
ly to the affairs of the two companies. 

Ralph Marden, for several years associated 
with the Great Eastern Casualty, has been ap- 
pointed supervisor of the accident and health 
department of the Columbian National Life 
under Sydney N. Moon. Mr. Marden will de- 
velop the accident business in the field. 


The National Surety, whose Chicago office 
has been without a contract bond man for 
several weeks, probably will close with a head 
for that department this week. The man with 
whom the company is negotiating is not in the 
surety business, but has a very wide acquaintance 
among Chicago contractors. 

The Philadelphia Casualty has appointed W. 
T. Kirk of St. Paul agent for Ramsey county, 
Minnesota, and Burg Hawkins of Duluth, 
agents for St. Louis county. Mr. Kirk has been 
doing a brokerage business for the company. 

urg Hawkins, who are fire agents, have 
represented the New Amsterdam Casualty in the 
past. 

C. A. Canfield, M. D., recently of the Colum- 
bian National Life, has been added to the home 
office staff of the American Assurance, bein 
attached to the claim department. Dr. Canfiel 
was some years ago assistant medical director of 
the Northwestern Life of Chicago, when Presi- 
dent Koch was representing that company in 
Buffalo as its general agent. 

Walter E, Hart, in charge of the business of 
the Massachusetts Bonding in the office of Gen- 
eral Agents Moore, Case, Lyman & Herrick at 
Chicago, has begun organizing an agency plant 
in the state. He recently has appointed the fol- 
lowing agents: John W. Scott, Springfield; H. 
E. Lane, Kankakee; Wm. F. Bryan, Peoria; 
Fitzpatrick Bros., Mattoon; Newton Moore, 
Bloomington, and E, B. Mitchell, Clinton. 

The Metropolitan Surety is made a defendant 
with the American Cement Construction Com- 
pany in a suit brought by the high school board 
of Oak Park and River Forest, suburbs of 
Chicago. The board sues for $24,783, alleged 
damages for the default of the construction 
company on its contract for cement work on 
the new high school. The Metropolitan Surety 


was surety for $10,000 for the contractors. 
Wisconsin 


Aetna Life—Mrs. Nettie R. Ketcham, Witten- 


rg. 

Anchor Cas.—George Cole, Brokaw; H. A. 
Quimby, Wausau; Peter Keska, Milwaukee. 
acne Valley Cas.—Jeff DeMars, Grand 

apids. 

ont. Cas—R. A. Wegner, Milwaukee. 

Empire State—F. B. Jerrard, R. J. 
Superior. 

Mass. Bonding—E. W. Sellers, Stevens Point. 

North Amer. Acc.—Kurt Tornges, Oscar von 


Goeriz, Milwaukee. 
Ben.—William E. Babler, 


nion Acc. & 
Menticello; N. M. Haupt, Kaukauna; Frank 





Nye, 





Reberts, Dousman; Melvin Becker, New 
Glarus; aa S. Hel; sen, New Glarus. 
Time Indemnity—S. A. Fields, Milwaukee. 
U. S. Health & A F. iehleman, 
Cornucopia. 

Wisconsin Cas.—M. J. Conway, Wausau; Ed. 
M. Schmidt, Bloomer. 


cc.—L. 


Woodmens Cas.—John N. Starr, Bruce; 
Thomas H. Conway, Milwaukee. 

Union Acc. & Benefit—G. W. Sommers, Mil- 
waukee. 


Woodmens Cas.—S. A. Stoddard, Milwaukee. 
Anchor Cas.—John —— ey ey City; 


George Rabischen and Joseph Mere, Mosinee. 
va Valley Cas—F. J. Persons, Spring 
alley. 


Continental Cas.—August Kloos, Milwaukee. 

General Acc.—I. G. Stolp, Milwaukee; J. L. 
Barker, Racine. 

Hartford S. B.—E. D. Stacy, Beaver Dam. 

Maryland ‘W. P. Bleser, Manitowoc. 

Phila. Cas.—T. J. Wenzel, Lancaster. 

Time Indemnity—E. C. Milwaukee; 
Frank Whipple, Kilbourn; R. L. Hyslop, Osseo; 
G. rederick, Kendall. 

Travelers—F. P. Walsh, Milwaukee. 


Michigan 


aes. B. Graves, Detroit; Fred Dyer, 
etroit. 
Frankfort—Wachtel & Galster Co., Petoskey. 
German Commer.—L. Winkler, Detroit. 
Illinois Surety—George Lord, Detroit. 
Mass. Bonding—Chas. H. Watson, Crystal 
Falls; Edmund Ashford, Manistique. — 
North er.—L. Shapiro, Detroit; W. G. 
Smith, Detroit; Peter M. Hayden, Port Huron; 
K. P. Pettit, Otisville. — ; 
Travelers Ind.—William Raae, Grayling; C. 
R. Bishop, Hastings. 
VU. S. Fiealth & Acct.—A. Dawson, Mt. Pleas- 
nt. 
Citizens Prot.—W. H. verse, 
Home Acct. & Health—L. M. 
American Bonding—R. A. 
Empire State—W. E. 
A. H. Sibley, Detroit. é 
Federal Casualty—Lew Sumney, Sturgis. 
Fid. & Cas.—W. J. Macpherson, Detroit. 
General Accident—T. J. Salliard, Bay City. 
Great Eastern—F. E. Williams, Coldwater. 
Mass. Bonding—W. L. Guyer Bessemer. 
National Surety—W. J. Galbraith, Calumet; 
Charles A. Higgs, By ity. 4 
North American—E. C. Maloney, Cassopolis. 
Phoenix Preferred—Wm. Wilson, Plainwell. 
Penn. Cas.—Daniel Elkin, Detroit; Samuel 
Shapiro, Detroit. : 
. S. Health & Acci—J. P. Bender, Bay City. 
Columbia Casualty—Moses C. Martell, Mt. 


emens. 
_ Michigan Casualty—W. J. Gordon, Pincon- 
ning. 
Union Casualty—C. W. Bird, Azalia; J. A. 
McIntosh, Traverse City. : _ 
Union Acci. & Ben.—Theo. N. Eiler, Saginaw. 


Ohio 

American Cas.—E. V. Cole, Ashtabula; Frank 
J. Dawson and Chas. S. Reynolds, ‘Columbus; H, 
G, Schaeffer, Cincinnati; R. L. Whitney, Dayton; 
W. S. Chamberlain, Marion. 

Citizens Trust & Guar—S. C. Carner, Cam- 
bridge. 

Frankfort—Alfred H. Hall, Canton. 

Maryland Cas.—W. D. Hanna, Shelby. 

Natl. Surety—R. G, Landis, ‘Dayton. 

North American Acci.—W. F. Pender, Napo- 


eon. 
Penna. Cas.—Chas. Warnsley, Greenfield. 
Philad, Cas.—Gardner Dodge, Cleveland. 


a 
Traverse City. 
Ayers, Bangor. 
Lewis, Marion. 

Burtenshaw, Detroit; 


U. S. Cas.—W. W. Mulford, Salem. 
U. S. Health & Acci—H. R. Follansbee, 
Cleveland. 
Indiana 


General Acc.—J. H. Lewis, Indianapolis. _ 

Fid. & Cas.—Citizens Trust Co., Jeffersonville; 
D. C. Boggs, Williamsport. : 

Frankfort—Dunn & Fee, Bloomington. 

London Guar. & Acc.—Neireiter & Gumpper, 
Ft. Wayne; J. H. McConnell, Marion; Wabash 
County Loan & Trust Co., Wabash. 

Standard—H. H. Thomas, Frankfort. 

Travelers—C. O. Reed, Bluffton; M. M. Vaw- 
ter, Butlerville. 

U. S. Health & Acc.—E. A. Clark, Jr., In- 
dianapolis, : 

United Surety—Richardson, Kothe & Uhl, In- 


dianapolis. 
Federal Casualty—C. W. Johnson, Thorn- 
ee i 2 W. Conwell, Newcastle; W. W. Boyles, 
itchell. 


Tilinois 

Continental Cas.—S. D. Sickles, Rockford. 

Federal Cas.—R. F. Schroeppel, East St. 
Louis; J. W. Rapp, Granite City. 

— Eastern Cas.—W. R. Brownlee, Mon- 
mouth. 

Ind. & O. Live Stock—E. W. Boyd, Arthur. 

Mass. Bonding—Fitzpatrick Bros., Mattoon; 


F. Hofer & Co., Quincy; A. E. Woodford, 
Geneva. 

National Surety—Edwd Apfeld, East Dubuque, 
s Norwich & London Acc.—W. A. Holland, 
treator. 

Penna. Cas.—C. L. Griggs, Rockford; Ed 
Bochtler and D. A. Nobles, Aurora; O. N. 


Roberts, Joliet; R. S. Woodburn, Moline; Lotta 
Steele, Freeport; C. J. Mangan, Rock Island. 
Title Guar. & Surety—Owen Scott, Decatur; 
. H, Porter, Nashville; J. A. Swisher & Co., 
Paris; H. J. Burke, Taylorville. 
U. S. Health & Acc.—G. F. Peters, Freeport; 
George Knoll and Sam’s H. Hubbard, Chicago. 
Woodmens Cas.—E. L. Young and J. F. ‘Ten- 
ny, Rock Island. 





When it comes to preparing to begin 
to make ready to start soliciting, some 
insurance agents have Webster on pro- 
crastination beaten to a standstill. 





Adversity and temptation are the 
very best kind of tests of virtue. 




















August 27, 1908. 


THE WESTERN 





UNDERWRITER. 13 








AMERICAN LIFE CONVENTION 


SMITH ELECTED PRESIDENT 





Annual Meeting Will Be Held Next 
Year in Cincinnati—Very 
Strong Papers 





Denver, Colo., Aug. 24.—(Special)— 
At the closing session of American Life 
Convention, Samuel B. Smith, general 
counsel of the Volunteer State Life of 
Chattanooga, was elected president. He 
has been an active force in the conven- 
tion, especially the legal end. 

Thomas W. Blackburn, secretary of 
the Bankers Reserve of Omaha, was 
reelected secretary. He made a very 
strong speech at the last session, and 
recommended that a permanent secre- 
tary be chosen who would devote his 
entire time to the work of the conven- 
tion at a suitable salary. Mr. Black- 
burn in his address took the position 
that the American Life Convention was 
the only organized association of com- 
panies from different states that is en- 
deavoring to protect life insurance from 
the pretended reforms of men who 
know but little of the business. He 
stated that the association had saved its 
policyholders money by guarding the 
common interest. He stated that this 
association is more important than the 
Association of Life Insurance Presi- 
dents, because the latter does not touch 
actuarial, managerial or legal questions 
except as incidents. In the American 
Convention, he said, the members wel- 
comed every line of activity in connec- 
tion with the business and considered 
all questions having a bearing on the 
business. 

Next Meeting in Cincinnati 

Dr. F. G. Cross, president of the Co- 
lumbia Life of Cincinnati, extended a 
very cordial invitation to the convention 
to meet in that city next year. Dr. 
Cross’ address was highly appreciated 
and the members. considered that Cin- 
cinnati would be a very desirable point. 
They voted to meet there next year. 

Following is the list of vice-presi- 
dents elected for the coming year: Ala- 
bama, Wilmer L. Moore; California, T. 
L. Miller; Colorado, Thomas F. Daly; 
Florida, Herbert B. Race; Georgia, C. 
R. Porter; Illinois, Lucius McAdam; 
Indiana, H. E. Glick; Iowa, George B. 
Peak; Kentucky, Darwin W. Johnson; 
Louisiana, Gustave Lemle; Michigan, 
T. F. Giddings; Minnesota, T. R. Palm- 
er; Missouri, E. P. Melson; Mississippi, 
W. Q. Cole; Nebraska, W. A. Lindly; 
New Mexico, J. H. O’Rielly; North 
Carolina, C. W. Gold; Ohio, Felix G. 
Cross; Oregon, Manley M. Johnson; 
South Carolina, Elliott Estes; Tennes- 
see, T. F. King; Texas, J. F. Wolters; 
Utah, W. H. Cunningham; Washington, 
Philip Harding; West Virginia, C. F. 
Caldwell. 

A number of speakers on the pro- 
gram, which was prepared some months 
ago, were unable to be present. In 
some cases the papers assigned to dif- 
ferent members were read by other 
people. 

Hughes Suggests Agreement 

President Hughes of the Majestic 
Life of Indiana made a strong appeal 
for cooperation against rebating and to 
Stop the sale of flyers. He suggested 
that an agreement be entered into by 
the convention companies embracing 
the following conditions: 

1. Not to employ any person while under 
contract with another of the exchange. 

Not to employ any agent in the same ter- 


Titory he has been last engaged until a lapse of 
a years. 

. ot to employ any person objectionable to 
the other if good reason given. 

Pay agents and others same commission 
first year and renewal. 

5. No advance to agents. 

6. Only 
business, 

7. Same premium charged for insurance. 

8. Twisting not permitted; any person found 
guilty to be dismissed, never to be employed 
by any member; business twisted to be restored 
if possible, and, in any event, policy to be lifted 


authorized agents permitted to write 


and cancelled. 
Any person found guilty of rebating to be 


9. 
dismissed and not to be employed by any other 
company. 








10. Sixty days’ notice to be given in ad- 
vance of placing a new form of policy on the 
market, a specimen policy with table of rates 
to be first shown all members of the exchange. 

11. Not to publish damaging statements 
against the other nor any company, nor permit 
any person employed to do so. 

12. To work in harmony, and with all others 
engaged in the same line. 

An amendment was proposed to the 
constitution by President Peak of the 
Central Life of Iowa, looking to the 
fixing of a standard for membership. 
It was referred to the executive com- 
mittee. 

New Executive Committee 

The new executive committee of the 
association is composed of Vice-Presi- 
dent A. M. Gildersleeve of the Colorado 
National, President B. H. Robison of 
the Bankers Reserve, Secretary W. K. 
Bellis of the Reserve Loan, President 
J. D. Reynolds of the Kansas City Life 
and President Isaac M. Hamilton of 
the Federal Life of Chicago. 

The convention adopted resolutions 
calling attention to the tax burden on 
life insurance and went on record as fa- 
voring the adoption of a uniform sys- 
tem of taxation on a fair and equitable 
basis. A number of members will at- 
tend the Insurance Commissioners’ 
Convention at Detroit, to make their 
plea for reforms in taxation. 

Vice-President Atkinson’s Paper 

Vice-President Atkinson of the Fed- 
eral Life read an exhaustive paper on 
policy provisions as interpreted by the 
courts. He gave a complete review of 
the important decisions of the highest 
courts on the different phases of the 
policy contract. In general he took the 
position that the courts should apply 
the same rules to the construction of 
policy contracts that are applied to 
other contracts. 


Life Agents Compensation 
(CONTINUED FROM PAGE 10) 


ance business can be done with the limited ex- 

nditure advocated by the reformers of the 

ew York type. We know that a great many 
agents have gone out of the business and we 
also know that many agents have valuable re- 
serve earnings in the older companies upon 
which to draw for partial support while trying 
to earn a living upon diminished commissions, 
but in course of time as these renewal interests 
are used up the real conditions will be demon- 
strated. Probably in the mad rush for business 
and the intense competition generated in late 
years the cost of new business at the expense of 
participating policyholders was excessive, but at 
the same time the business was wonderfully ex- 
pended and the people as a whole were im- 
measurably the gainers by the extension of the 
benefits of life insurance to the nation at large. 
I believe that the compensation paid to the 
agents should be such as to enable them to 
give the benefits of life insurance to every in- 
surable man, woman and child in the country 
leaving the question of cost to the policyholder 
who has to pay the premium. Regulation should 
be confined in participating business to prevent- 
ing an undue amount of so-called dividends or 
individual policyholder’s funds from being ex- 
pended in procuring new business. As to non- 
perticipating business, where the profits belong 
solely to the company, the only consideration 
should be the question of safety. A company 
should be permitted to expend all the money it 
deems necessary to expand its business con- 
sistent with its own welfare and safety. Com- 
petition as in other lines of business can be 
surely relied upon to fix the price. 








For Under Average Risks 

The New England Mutual Life has 
issued a new policy for under average 
risks in which the following clause ap- 
pears: 

“If the insured shall be living at 12 
o’clock noon on 19....this 
policy shall cease and determine, and if 
all premiums as stipulated above have 
been paid, the company will pay to the 
insured or his assigns the sum of $..... 
and the then cash value of any divi- 
dends or additions standing to the 
credit of this policy, and less any in- 
debtedness as aforesaid; but within one 
year from said date this policy, if then 
in full force, may be exchanged with- 
out cost for an ordinary life policy of 
the same date and for the same age, 
amount and premium, provided the in- 
sured shall pass a medical examination 
satisfactory to the company.” 


cere ee ee ee ee 





Edward J. Moreaux has been arrested at 
Morris, Ill., on charge of swindling. He was 
dealing in Texas lands and selling life insur- 
ance for the Pioneer Life of Pekin, Ill. He is 
said to a very smooth article and is wanted 
at a number of points. 


mTorr, te 


Can You Write Life Insurance ? 


and did you know that the OLD COLONY LIFE is paying as 
much commission (and in some cases more), for writing the 
popular NONPARTICIPATING plans, as most of the participat- 


ing companies are paying for the HIGH-PRICED kind now so 
hard to place. 


We make PERMANENT (Life) contracts, the NON-BREAK- 
ABLE KIND; RENEWALS PERMANENT whether you stay 
with the Company or not. 


Write for terms and plans, stating how much you can place annually. 


OLD COLONY LIFE INSURANCE COMPANY 
Old Colony Building, CHICAGO. 


5 tol 


Advantage to High Class Salesmen 
Selling Our 


Guaranteed Income Policy 





The Cleveland Life InsuranceCo, 
Home Office: Rockefeller Bidg., CLEVELAND, OHIO 


‘ 
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THE BANNER COMPANY OF THE WEST. 








THE LINCOLN NATIONAL LIFE 


Now three years old with a surplus to 
policy holders of $185,0 


Is Writing a Large Business with 


The Stock Option Plan 


Lincoln Life Policies contain more benefits and privileges and fewer 
restrictions than the policies of most other companies combined with 
the stock option, They are 


Easy Sellers at 100 Cents on the Dollar 


Good Commission Contracts for Indiana, Ohio, Pennsylvania and 


Kansas, 
No Advances—No Rebaters 


Address Home Office, Ft. Wayne, Indiana 


A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meet the requirements of the various Ineus- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Ageneies 
THE ROOKERY; CHICAGO, IAB. 
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EDWARDS WAS REELECTED 


———_——— 


TO HEAD LIFE AGENTS AGAIN 
















































Closing Day of the National Life Un- 
derwriters Association Convention 
at Los Angeles 





Los Angeles, Cal., Aug. 22—(Special) 
—Charles Jerome Edwards was re- 
elected president of the National Asso- 
‘ciation of Life Underwriters. It was 
thought Mr. Edwards deserved another 
election because of the small represen- 
tation in number of associations here. 
He did not have a chance to preside 
over a representative convention. It has 
been against the policy of the associa- 
tion to reelect a president, but this 
breaks the established precedent. 
Next year’s convention will be at 
Louisville, easy of access, and the old- 
time followers will again be in evi- 
dence. It is a mistake to get so far 
from the center of things. There is too 
mutch loss of time and the expense is 
too heavy. 
Other Officers Elected 

John W. Whittington of Los Angeles, 
who did much fer this convention, was 
elected first vice-president and W. E. 
Tolman of Hartford second-vice presi- 
dent. Will A. Waite of Detroit was re- 
elected secretary and Eli D. Weeks of 
Litchfield, Conn., again goes in as 
treasurer. 
William M. Woods of Pittsburg 
withdrew as a candidate for the office 
of third vice-president, and it was voted 
by the convention then that the newly 
elected president of. the Canadian As- 
sociation of Life Underwriters, to con- 
vene in annual session next month, 
should automatically become third vice- 
president. 
Charles E. Bent of Los Angeles se- 
cured the Calef loving cup and A. C. 
Newall of Georgia captured the Will- 
iams vase. 
Prof. H. M. Stephens of the Uni- 
versity of California read his paper the 
last day. He traced the history of pov- 
erty through the ages and claimed in- 
surance was the outgrowth of fear of 
that condition. 

Vice-President Roche’s Address 

Vice-President Roche of the Pacific 
Mutual scored the Armstrong laws and 
the investigation. He claims if the ex- 
pense of conducting the business had 
been twice what it was it would have 
been more than cheap in view of the 
benefits derived. He held that the com- 
panies themselves were reducing the ex- 
pense ratio through constructive meth- 
ods, whereas the laws have tried to do 
it by destructive methods. 

He said that while many of the uni- 
form recommendations of the Commit- 
tee of Fifteen were wise, some were 
not. The attempt to reduce the sur- 
plus margin to 5 percent is a mistake 
and he does not agree with the prohibi- 
tion of the deferred dividend plan. He 
also protested against the granting of 
annual cash values. He stated that such 
restrictions open the way to disaster. 

He urged greater uniformity with re- 
spect to the first year’s reserve, citing 
the varied laws in different states. 

Commissioner Wolf’s Address 

Insurance Commissioner Wolf of 
California in his address said if the 
business was always properly conduct- 
ed and honestly sold, there would be 
little need of supervision. He said that 
in the investigation of complaints made 
by policyholders it is too often found 
that those complaints are based upon 
impressions obtained by policyholders 
as to the character of their contracts 
from the statement of agents, and not 
from perusal of contracts. 

The word of an agent is taken as gos- 
pel, and if the salesman is too selfish or 
without proper conscience the policy- 
holder finds he has been deceived. He 
said the purchaser of a contract should 
investigate more fully its terms. 

The companies and the departments 
should so cooperate, he held, that the 
latter will be fully advised as to the 





methods, the plans and the possibilities 
of the companies, or to put in it other 
words, so that the truth and the whole 
truth will be available. Departments 
should encourage companies economi- 
cally and rationally managed, and, use 
their utmost power, to act as a check 
upon those poorly and recklessly man- 
aged. 

Should Cooperate With Departments 

Companies and their agents should 
further cooperate with departments in 
securing rational, wholesome and prop- 
er insurance legislation. 

He said because of differences in local 
conditions and influences uniformity of 
legislation and regulation is difficult of 
attainment. He advocated the organiza- 
tion of a National insurance bureau or 
department thoroughly equipped for the 
work of comprehensive examinations. 
If it were possible to create such a bu- 
reau or department, removed from pol- 
itical influences and political vicissi- 
tudes, so efficient as to deserve and 
command confidence, the results would 
be extremely valuable; valuable to the 
buyer of insurance in that he might be 
put in possession of such reliable and 
comprehensive information as to com- 
panies; valuable to the seller of insur- 
ance, in that he would have a thorough- 
ly dependable source of references; val- 
uable to the company in that such ex- 
amination would prove more ecomon- 
ical and less disturbing to business than 
is frequently the result of examinations 
as at present necessarily conducted. 


New Executive Committee 


The new executive committee is: R. F. 
Shedden, Atlanta, Ga.; W. J. Cameron, 
Birmingham, Ala.; John A. Fleming, 
Des Moines; William Van Sickle, De- 
troit; C. W. Orr, Fort Wayne, Ind.; A. 
H. Pratt, Grand Rapids, Mich; C. C. 
Courtney, Kansas City, Mo.; Henry J. 
Powell, Louisville, Ky.; Arthur W. 
Childs, Manchester, H.; Charles 
Ady, Omaha, Neb.; George L. Root, 
Peoria, Ill.; William M. Wood, Pitts- 
burg: L. D. Wilkes, St. Paul; Florence 
E. Shaal, Boston; Thomas J. Stewart, 
Toledo; Bennett, Rochester; 
Frank L. Levy, New Orleans; C. A. 
Moore, Topeka. 

Annual Banquet 

At the annual banquet President Ed- 
wards was toastmaster. The set talks 
were by Attorney Frank G. Tyrrell of 
Los Angeles, J. E. Meyer of the Aetna 
Life at Minneapolis, and J. D. Phelan 
of San Francisco. 

The vote to hold the next convention 
at Louisville was unanimous. 


Endorsement of Bankers 


One of resolutions approved which 
received much discussion was: 

“Whereas, It is the custom of many banks to 
place themselves before the public by display ad- 
vertising and solicitation, as indorsing assess- 
ment and irresponsible life insurance associa- 
tions by acting as their agents and collectors, 
and thus giving a fallaciously responsible stand- 
ing, such associations, therefore, be it, 

“Resolved, That the National Association of 
Life Underwriters because it believes it has a 
duty to perform to the public, by this resolution 
places itself upon record as condemning this 
practice, and asks as a body that local associa- 
tions everywhere make special and earnest effort 
to eradicate it, on the ground that it is pernicious 
and injurious to both legitimate life insurance 
and the public at large.” 


Resolutions on Twisting 
Other resolutions adopted were: 


Whereas, The twisting of a policyholder from 
one reliable company to another undermines the 
ecnfidence of the insured in all companies and 
discredits the work of honest insurance repre- 
sentatives; and 

hereas, Such twisting almost universally 
means a loss to the policyholder so twisted, as 
well as the undermining of the company’s sta- 
oar. thereby injuring all other policyholders; 
an 


Whereas, The twisting of agents by companies 
and — agents from one to another by 
special favors and inducements generally illusory 
and misleading is usually injurious to the agent 
so twisted and discrediting to the business; and 
therefore be it 

Resolved, That the National Association of 
Life Underwriters places itself unequivocally on 
record as condemning such practice as unprofes- 
sional and dishonest. 

Resolutions on New York Laws 

Whereas, The conditions brought about by the 
unwise and rash legislation enacted in several 
states, especially New York, has not been im- 
proved; an 

Whereas, Such conditions have been clearly 





shown to be an injury to the public as well as 
the agent, because of the great restrictions of 
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WANTED 
VA pubeallttR 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany.* Address 


W. B. LANE, Vice-President 
66 Broadway, New York 








“Growing demand for lowest-price Life In- 
surance. Prudential representatives have 
a distinctive advantage over competitors.” 


That's the PRU- 
DENTIAL FIELD 
MANAGERS are talking 


The 








| The Greatest Success in Life Insurance ! } 





We want Agents. 
We want 
We want YOU! 


THE PRUDENTIAL INSURANCE COMPANY 
OF AMERICA 
Incorporated as a Stock Company by the State 


YOUR EYE, PLEASE! 


In Use May I, 1908 
New Premium Rates—Low 
New Surrender Values—Large 
New Policies—Highly Liberal 
and back of them the 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


SPRINGFIELD, MASS. Inc. 1851 
: L. B B Manager, 
Cne*fi Merchants Loan & Trust Building. 


Columbus Agency: 1003 Outlook Building. 


THE PENN 
MUTUAL LIFE 


| OF PHILADELPHIA 








Has furnished perfect pro- 
tection at proper rates for 
—=59 years 


Our agents are representative citizens ol 
their respective communities. 


Announcement; ; 


The COLUMBUS MUTUAL L 
INSURANCE COMPANY .. 

has been licensed by the Ohio Insurance 
Department. It has a capital of $100,0C0 and 
a strong board of directors. The company 
hasinfluential stockholdersi n practically every 
county in Ohio, who will assist agents in 
securing business. Agents will find this a 
good company to work fer. It recognizes 
their interests by giving them representation 
on the board of directors. For complete 








particulars, address, 


of New Jersey 





























JOHN P. DRYDEN, Home Offi, 11C. W. BRANDON, President, 
President. NEWARK, WN. J. COLUMBUS, ? 0. 
The Old Line Bankers Life Insurance Company of Lincoln, Nebraska, 
will help you succeed : 
Ist By ing before the the gay they want. 
2nd ng up the Agent with 22 years of unsullied reputation. 











General agents wanted in all unoccupied territory. Write to-day 
BANKERS LIFE INSURANCE COMPANY ™~ Lincoln. Nebraska 


Provident Life and Trust Company 


OF PHIBADELBPHIA 
Insurance in Force, $191,986,786.00 Assets, $61,033,581.59 
jam rates of the Provident are 


eT pee oh Halty of form Ried and JN Faye EG 
su or conciseness 
pone (nope bee km and liberality 4 diewestiee annual dividends. 

ae Se ee ee > 
Yaacsr & Extis, General Western Ohio . . 9812 Union Trust Building, 
5.5. SAPPOLD, General Agent, Hestesn Obio x « & ators ‘Cleveland Oho 


J. W. Crook, General Agent ‘ tzer ° . 
* 44 Home Bunk Building, Detroit Bich. 
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ST. LOUIS NATIONAL 
LIFE INSURANCE COMPANY 


P. M. STARNES, President. 
Capital Stock, Full Paid, $150,000.00 


A regular legal reserve, old line Life Insurance compeny 

with all Policies secured by a deposit of the full legal 

reserve with *he State of Missouri. Something new in agency 

contracts. Aa excellent opportunity for a few good men. 
ADDRESS THE HOME OFFICE 

ST. LOUIS 


Missouri Trust Building 
Ditierent| 4, FOLICY 


From most insurance organizations—we| po ai) people, on the Reserve Fund Pian, offering 
need but few field men. One hustling | & Permanent Guarantee of cost. Only one kind o 


Policy is issued to both men and women on ages 
representative secures a dozen members to 55, in amounts from one to five thousand. 


and these members bring him a hundred | , Misscurl, Oklahoma, Kansas, Nebraske- 
more. Unity protection SELLS ITSELF. | ey Wyoming, Wisconsin, North and South 
. 
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‘Tennessee, 





t 
A few men who “know how” are invited Virgina, Utah, Pennsylvania, ~y he tnt 
to address Delaware. 


If interested in sel Mutual Life 
tance under the Mest seu ee Renewal Interest 
write the Home Office at 


ORDER OF UNITY 


once for 


National Life Association 
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Murtland Blidg., Pittsburgh, Pa. 


DES MOINES, 10OWA 
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the sale of life insurance and the consequent 
curtailment of benefits that would have been 
derived therefrom by those who should have had 
the protection; be it, therefore, 

Resolved, That we reaffirm the position taken 
by the convention of 1907, at Toronto, respect- 
ing such laws and urging our legislators of the 
several states — unjustly restrictive 
laws on their statute ks to modify them in the 
interest of the whole people; and be it further 

Resolved, That we express our appreciation 
of the good work done by Wm. C. Johnson, 
representative of the New York association, be- 
fore the senate and assembly of the New York 
legislature in securing the passage of the amend- 
ment modifying Section 97 by almost unani- 
mous vote, but which amendments unfortunately 
were not approved by the governor. 





MUTUAL LIFE HAS BIG MONTH 





Manager Carlile’s Agents in Chicago 
Join in the Revival of New 
Business 





Manager W. B. Carlile of the Mutual 
Life gave a luncheon at the Midday 
Club Saturday to fifty or sixty of the 
agents of the company in Chicago. The 
luncheon was given to celebrate the 
fine work they had already done during 
the month of August, which is “Dexter 
Month” with the Mutual Life during 
which the force is trying to turn in $25,- 
000,000 of new business in honor of 
Vice-President Dexter, who is in Eu- 
rope. He will return Sept. 1. The 
amount alloted to the Chicago depart- 
ment $1,250,000, of which they had pro- 
duced $920,000 up to Saturday night. 
Last week was called “Illinois Week” 
when the agents of the state pitted 
themselves against Chicago to see who 
would get the most business. The Chi- 
cago agents produced some $441,000 of 
new business. 

This is the best month’s business the 
company has had in Illinois since 1906 
and there is still this week to hear from 
yet. This speaks well not only for the 
agency force, but for the revival of the 
business of life insurance. 

The agents present at the luncheon 
in a spirit of enthusiasm made a volun- 
tary pledge to Manager Carlile of $1,- 
000,000 of new business in Chicago 
alone this week. 

All the company’s branch managers 
in the Chicago department under Man- 
ager Carlile cooperated in the August 
production very materially. 





William T. Pursell, after a few years with 
other companies, has returned to the [Illinois 
Life in Chicago as manager of its office in the 
Adams Express building. 


IN LIFE INSURANCE CIRCLES 


ILLINOIS LIFE AGENTS MEET 








Hundred Thousand Dollar Club Holds 
Its Annual Convention at Phila- 
delphia This Week 





The Illinois Life $100,000 Club will 
meet at Philadelphia this week, Aug. 
27-29. The following is the program: 

AUGUST 27, 8:30 A. M. 

Convention called to order in the Bellevue- 
Stratford hotel convention hall. 

Reading of Minutes of Last Regular Annual 
Meeting, Karl B. Korrady, club secretary. 

Address, Mark B. Lockyer, retiring president. 

The President’s Inaugural Address, Guy M 
Withers, manager, Kansas City agency. 

The Illinois Life Insurance Company, William 
B. Davis, general agent, Southwestern Depart- 
ment. 

Why Nonparticipating Insurance is Best, 
Thomas J. Henderson, agency manager, Mich- 
igan and Northwestern Ohio. 

Arguments Illustrating Advantages of Non- 
gestictontins Policies over those on Participating 

lan, Edward H. Watson, manager, Eastern 
Kansas. 

The Survivorship Investment Policy, Otto H. 
Augustine, manager, Central Illinois. 

ur Guarantees in Competition with Estimated 
Annual Dividends, Frank N. Tschudi, of Rob- 
erts & Tschudi, managers, Central Kansas. 

The Farce of Mutuality, Matthew R. Roberts, 
oi Roberts & Tschudi, managers, Central Kansas. 

Stockholders Better Than Proxy-Holders for 
the Policyholders, Benjamin H. Prather, special 
representative, Illinois. 

A Square Deal in Life Insurance, Ezra N. 
Garber, special agent, Kansas. 

A Solicitation on the Guaranteed Annual Ad- 
ditions Policy, Representing Company, Fred W. 
Western, superintendent of Michigan agents. 
Representing Prospect, Alfred T. Hagerman, 
menager, Central Michigan Agency. 

Best Methods in Meeting Competition, Wal- 
lace B, Merrick, manager, Southwestern Illinois. 

General Discussion of Mr. Merrick’s Subject 
led by Terence O’Donnell, special agent, Mis- 
souri. 

Not How Much, But How Well, Sylvan F. 
Ukele, district manager, Kansas. 

ow I Find My Prospects, Henry Sterchi, 
district manager, Southern Illinois. 

Brief Talks on Field Experiences, Pe my ° 
Trickey, district manager, Michigan; Robert 
Bagby, manager, Southwestern Missouri; Ben- 
jamin Bradbury, manager, Western Illinois. 

12:30 p. m.—Informal luncheon Bellevue- 
Stratford Hotel. 

1:45 p. m.—Leave by special trolley train for 
League Island Navy Yard and Willow Grove 
‘ark. 

6:00 p. m.—Informal Dinner at Willow Grove 
Park. 

8:00 p. m.—Concert by Sousa’s Band. 

Evening spent in visiting places of amuse- 
ment. 

AUGUST 28, 8:30 A. M. 

The Story of the Illinois Life, R. W. Stevens, 
vice-president. 

Life Insurance the Duty of all Classes, James 
C. Tumlin, state manager, Georgia. 





Commercial Life 


Insurance Company 
LOUIS M. WISE, Presigent 


Incorporated under the laws of the 
State of Illinois 


NOW MAKING VERY 
ADVANTAGEOUS CON- 
TRACTS TO AGENTS 
950 First National Bank Bidg. 
CHICAGO 








Common Sense Protection 
Includes Insurance Against 


1. DISEASE 2. ACCIDENT 
3. DEATH 
The Columbian National Life 
Insurance Co. 


OF BOSTON, MASSACHUSETTS 
provides all three, as no other company 
dves incorporated under the stringent 
laws of Massachusetts. Attractive, Non- 
Participating Life Policies. Liberal and 
Definite Accident and Health Policies. 

Surplus to Policyholders, over $1,500,000 
Men with clear records wanted as Dis- 
trict Managers. Save time by sending 
record and references with first letter to 
Home Office 
176-180 Federal St., Boston, Mass. 





MUTUAL LIFE POLICIES 


ARE EASIEST TO SELL, BECAUSE 


Yearly dividends have been increased for the last three years 1906-7-8 at a rate equalled by no 
other company. Cash values guaranteed in the new life and endowment policies, are equalled 


by few companies. 


Attractive features have been added to standard policy forms. Liberal terms offered pro- 


ducing agents under the 1908 contracts. 





For Information Address, GEO. T. DEXTER, 2nd Vice Pres. 


The Mutual Life Insurance Co. of New York 





34 NASSAU STREET, NEW YORK, N. Y. 





AUTHORIZED CAPITAL $500,000 
THE VERY NAME 


The Ohio State Life 


Should oogent to Ohio people everywhere, because of the protection 
guaranteed under the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recogn as the very best inthe country. The business getter 
will appreciate the advantages. 


The Company has never written any form of special contract. Its 
methods are, and always have been ly above criticism. 


To the agent contemplating a permanent connection, address 


THH COMPANY, Columbus, O. 


NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 
CHICAGO 


ESTABLISHED 1868 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, reasurer 
ROBERT D. LAY, Secretary 























Insurance in Force December S3lst, $50,066,932,77 
RECORD Inerease in Apportioned Surplus in 1907, 105,734.09 
OF 1907 Gain in Assets, : - - 1,037,668.19 
Excess of Income over Disbursements, 1,093,023.43 








CHICAGO’S OLDEST AND STRONGEST COMPANY 


AMERICAN CENTRAL LIFE 
INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 


Assets a = 7 = - = 7 


Surplus Security to Policy Holders - 
Insurance in force - - - - - 





$ 1,856,364 
317,617 
21,167,000 


_ Deposits with the State of Indiana, as required by law, non-speculative securities 
in an amount exceeding entire reserve liability to policy-holders. 


Energetic agents desiring liberal contracts for exclusive territory should write 
today direct to the Company. 


ARBA T. PERRY, Supt. of Agencies, Illinois Department 
1303 Tribune Bidg., Chicago, Ill. 


THE’MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 





If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


T.R. PALMER, President 

DOUGLAS PUTNAM, Secretary 

H. W. COCHNOWER, Actuary and 
Assistant Secretary 


FRANK E. HITOHOOX, Field Manager 
WM. D. 2nd V. Pres. and Gen’! Couns? 
DR. CHARLES D. PIPER, Med, Director 





As Helps to Selling our New Policies (1908), an Agent 
has: 

Our Moderate Premiums; Low Net Cost; High Interest 
Earnings; Low Mortality Experience; Deposit of Assets to 
secure policies; and our History of Conservative and Econom- 
ical Management for over Forty Years. 

These are effective helps with intelligent people. 


We have some open territory. 


EQUITABLE LIFE OF IOWA 


Des Moines, Iowa 
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“I Believe that next_to the Agency of the 
Organization of the Christian Religion, this 
Agency of Life Insurance has done the most 
for the General Welfare of Common Humanity, 
and of our States and Cities,” Ambrose 
Hunt, special eegressaietine Missouri. ’ 

Every Man a Prospect, Edward J. Hutchin- 
son, district manager, i : 

Practical. Methods in Securing _ Business, 
Eugene C. Wharf, manager, Eastern Illinois. 

liciting in the Rural Districts, Charles E. 
Bilow, district manager, Michigan. : 
Some Personal Experiences in Securing Ap- 


stern Illinois. 


plications, Tyler P. Learned, special repre- 
sentative, Ohio. 
Illinois Life vs. Northwestern, Millard F. 


Cottrell, manager, Jackson district, Michigan. 

Illinois Life, vs. Prudential, George 
Withers, special agent, Missouri. — 

Immediately Incontestable Policies, John W. 
Griggs, district manager, Missouri. 

Securities of a Life Insurance Policy, Clar- 
ence E. Bennett, district manager, Eastern Illi- 


nois. 

Opening up a New Town, Where and How to 
Begin, Roger Davis, special agent, Southwestern 
Department. 

he Young Man’s Opportunity—Life Insur- 
ance Soliciting, Melville S. Atwood, Jr., of 
Lockyer & awn. 

The Systematization of the Business of Large 

Agency, George W. Rhawn, of Lockyer & 


awn. 

The Illinois Life at Home, William T. Pur- 
scll, manager, Dearborn Street Agency, Chi- 
cago. 

welve Years with the Illinois Life, Lincoln 
A. Griffin, manager, Northwestern Ohio. 

Some $100,000 Club Statistics, Karl B. Kor- 
rady, assistant r of ag s. 

12:36 p. m.—Informal luncheon Bellevue- 
Stratford Hotel. i 

1:45 p. m.—Tour of city in special automo- 
biles, visiting United States Mint, Independence 
— Benjamin Franklin‘s grave, William Penn's 





residence, Fairmount Park and places of in- 
terest. 
7:00 p. m.—Banquet, the Racquet Club, ten- 


dered by Lockyer & Rhawn. 
6:00 p. m.—Theater party for the ladies. 
auGusT 29, 8:00 a. M. 
Leave Philadelphia via Pennsylvania Railroad 
for Atlantic City. 
The entire day to be devoted to bathing, rec- 
reation and sightseeing. 
aucust 30, 9:00 A. M. 
Farewell breakfast Bellevue-Stratford Hotel. 





New St. Louis Company 

A new life company is being organ- 
ized in St. Louis by H. M. Leonard and 
other associates. The company. will 
likely be named Globe Life. Mr. Leon- 
ard for many years was general agent 
for the Home Life and later the Amer- 
ican Central at St. Louis. 





PRESIDENCY WON BY JOSEPH 





New Yorker Produces $702,000 of Paid 
Business in a Year and Heads 
$200,000 Club 





Samuel L. Joseph, one of the star 
New York City agents of the New 
York Life, having produced $702,000 
Of paid insurance in the club year, has 
become president of the $200,000 Club. 
He has been with the company for ten 
years, having produced $2,830,000 dur- 
™g. that time. 

here are fifty-eight members of the 
$200,000 Club who produced $17,116,696 
of paid insurance during the club year. 

he eight vice-presidents-at-large 
produced $3,297,000, while the ten de- 
partment vice-presidents produced $2,- 
631,353. 

The vice-presidents at large are: 
Theodore Weil, Chicago; G. W. Gil- 
more, Boston; Boyd C. Wilkinson, 
Harrisburg; J. S. Atkinson, New York 
City; Baer Horvitz, Pittsburg; Edgar 
L. Webster, Seattle; Wm. A. Ogden, 
Nashville; S. B. Crane, Intermountain 
Branch. 

The vice-presidents of departments 
are: Leo Stein, New York; A. Homer 
Vipond, Montreal; John J. McAndrew, 
Boston; D. C. Hillegass, Philadelphia; 
P. A. Youngquist, Pittsburg; J. W. 
Burmester, Savannah; E. Eugene An- 
drews, Chicago; J. J. Corneveaux, St. 
Paul; Samuel Heilbrun, Kansas City; 
Chas, J. Cutler, Montana. 

The western $200,000 Club members 
are: Great Middle Dept., Edwin Em- 
bich, Columbus; John J. Parker, Cleve- 
fand; E. J. Deibel, Youngstown; Frank 
E. Sutton, Detroit; Baer Horvitz, Pitts- 
burg; P. A. Youngquist, Pittsburg. 

Chicago Dept.—E. Eugene Andrews, 
£manuel S. Heyman, Theo. Weil, Mor- 
ris Weil, Jay H. Emerson, Wm. Ed- 
win Nichols. 

Central Dept—Frank L. Campbell, 





Nebraska; J. J. Corneveaux, St. Paul; 
John Horman, St. Paul; John Cogan, 
St. Paul; John G. Morgan, Winnipeg. 

Southwestern Dept.—Samuel eil- 
brun, Kansas City; William H. Wood, 
Memphis; A. E. Duran, Oklahoma; A. 
L. Farmer, Oklahoma; Gus Bertner, 
Little Rock. 





Lowers Nonparticipating Rates 
The Washington Life has made an 
important move by announcing new 
nonparticipating rates beginning with 
Sept. 1, which are lower than those now 
charged by the larger companies doing 


a non-participating business. They are 
as follows: 
20 Yr. 
e. 20P.L. End. 
15 $22.80 $41.58 
61 24.42 41.86 
18.91 26.81 42.35 
21.90 29.77 43.13 
25.85 33.47 44.42 
31.19 38.24 46.65 
38.49 44.61 50.53 
48.54 53.35 57.03 
62.51 65.68 





very low rates. 
changed for a life, limited payment life 
or endowment policy of same or less 
amount at the attained age without fur- 
ther medical examination. 





Revokes Columbia Life’s License 

On Aug. 21 Insurance Superintendent 
Potter of Illinois revoked the license 
of the Columbia Life Insurance Com- 
pany of Cincinnati. The cause for such 
action by the Illinois department was 
the removal of two suits brought 
against the company from the superior 
court of. Cook County to the United 
States Circuit Court of northern IIli- 
nois. 

Carl Hansen and Harvey Moore, 
former general agents at Chicago, 
brought suit against the company for 
$50,000 each for alleged violation of an 
agency contract entered into by them 
and the company. The company filed 
a petition showing the cause of action 
was between parties of different states, 
gave bond and removed the suit to the 
court before mentioned. 

Section 3 of Chapter 12 of the Illinois 
insurance law makes it the imperative 
duty of the insurance superintendent to 
revoke the license of any comnany 
which removes a suit or makes appli- 
cation for the removal of a suit from a 
state court to any United States court. 
Section 3 also provides that when such 
action has been taken that no renewal 
of such license shall be made within 
three years after such revocation has 
been made. 





Joins Cincinnati Life’s Forces 

James Westervelt, who was associated 
with W. B. Woodbridge in the organi- 
zation of the Columbian National Life, 
and was the first president of the 
American Agency Company, has joined 
the forces of the Cincinnati Life, now 
being organized by John S. Hoyt and 
others. Mr. Hoyt’s brother, Alexander 
Hoyt, of Cleveland, manager of the 
Columbian National, has resigned and 
will be associated with his brother in 
the management of the new company. 





Prudential Men’s Convention 


A convention of the leading producers 
of the ordinary department of the Pru- 
dential is being held at the home office 
of the company in Newark this week. 
There are about 150 field men in at- 
tendance. 

The meeting on Tuesday was ad- 
dressed by President John F. Dryden, 
Vice-President Leslie D. Ward and 
other officers of the company. On 
Wednesday the delegates in attendance 
held meetings according to their respec- 
tive divisions, which will be in charge 
of the managers of each division. Fol- 
lowing these meetings an inspection of 
all the departments of the company and 
the home office in general will be a 
part of the program, thus affording all 
who desire to do so an opportunity to 
become more intimately acquainted 
with the company they represent. 








EVERY POLICY A SQUARE DEAL 
Michigan State Life 
Insurance Company 


Home office, 633-37 Majestic Bldg. 


DETROIT, MICH. 








J. W. MeCAUSEY, President 
F. H. WATSON, Vice-President and Counsel 
FRANKLIN B. MEAD, Actuary and Secretary 


FREDERIC APPS, Director of Agencies 
JAMES B, BRADLEY, M. D., Medical Director 
A. M. HUME, M. D., Associate Medical Director 








. 


of Michigan. 


can SHO 





The First company to organize under the new and stringent laws 


The Company for the agent because its policies are exceedingly 
liberal, readily understood and easily sold. 

If you have a clean record and are contemplating a change, we 
YOU where it will be to your interest to be connected with 
this hustling home company. Address the Home Office. 








COMBINATION OFFER 


TO ACENTS 


National Life Annaity Company 
Mutual Health and Accident Associatios 


OF AMERICA 
FRED. H. ROWE, President, Jacksonville, Ill, 


Endowment Life, Accident 
And Health Insurance 
Ona Plan Everyone can Afford. Contracts Up-To 


Date. One Agent can represent both Companies 
giving him a complete equipment. 


Address the Home Office 

















Men Who 

EARNEST WORKERS Can 
WANTED IN meet the ~ AT 
GOOD TERRITORY | f:i "1. other 
TO SELL tw fi Pa 7 
PLAIN POLICIES | G74, °..f* 
Policies recently 








to com- 


ply with revised laws. Everything up to the times. 
Union Mutual Life Insurance Qo. 
Portland, Maine 
FRED E. RICHARDS, Presipent 


Thornton Chase, Supt.. 84 Adams St.. Chicago. Ill. 
Edson D. Seofield, Supt., 180 Broadw' y, N.Y. City 

















The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President and Acteary 





THE WORLD'S RECORD. 


_— Insurance im Force — Assets. other tiie, yong 
a ieee san wears, shetsss 
1901. $33,615,656 $1,015,072 $699,418 $815,654 
1902. $39,541,688 $1,527,036 $1,176,249 $850,786 
1908.. $49,713,796 $2,205,636 $1,815,059 $390,577 
1904....... $60,148,904 $3,160,083 $2,615,498 $544,585 


1905.. .... $74,440,588 $4,126,682 
1906 $81,047,860 $5,353,744 
Growth of ce erty Ar E 


The Com has 
D DOLLARS deposited with the State of 
Indiana, to protect 


THO 
pulsory Legal Reserve Law 


Un MILLIONS EIGHT HUNDRED ond 
Indiana under 


$3,521,731 $605,317 
$4,674,118 $679,626 
LETH 
and other governments 





IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 


PRANE D. JACKSON, President. 


SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 


Writes all forms of ici d - 
1 value in nvmnton gennmne mg be the 
State Auditor with 


cipating policies and th deposit of their 
tate of lowa. This is the law. A cesttheste from the 


policy. e 
Rate of interest Prom | 1906, 6.13%. Most absolute safety. Biggest cash settlements. Reliable 


wanted. 
J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 





Opportunity is at Your Door 





if you are a “‘business getter,” to connect with an up-to-the-hour life 
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BL. C. ROSE, General Agent, 706 First National Bank Building, 


Cincinnati, O. 


























August 27, 1908. 


_THE WESTERN 


UNDERWRITER. 


17 








Thursday will be given over to seeing 
the sights of New York and vicinity. 
It is stated that the business of the 
company for the first eight months of 
1908 is far beyond the most sanguine 
expectations of the management. 

A feature of this convention was the 
introduction of a new policy which is a 
new departure in life insurance. It is 
known as the monthly payment policy 
and provides that when a policy insures 
either as an endowment or a claim the 
proceeds be paid in monthly install- 
ments to the beneficiary or beneficiaries 
for a period of twenty years or longer 
should the beneficiary survive. 





LIFE NOTES 


The Iowa Life of Waterloo, Iowa, is con- 
sidering entering Missouri and other states 
shortly. The company has a capital stock of 
$100,000 and surplus of $25,000. 


George A. Mabbott, of Aberdeen, S. D., has 
been appointed general agent for the state by 
the Aetna Life for both the accident and life 
departments, succeeding J. L. Buck, resigned. 

Alderman Will Reordan, of Ottawa, IIl., who 
has been with the Metropolitan Life in his home 
town for some time past, has resigned his 
position with that company to go with the 
Central Life of Ottawa. 


A. C. Parsons, formerly assistant general man- 
ager of the Southwestern Underwriter Com- 
pany, has been appointed general agent of the 
Equitable Life for New Mexico and has opened 
an office at Albuquerque, where he will have 
his headquarters. 


a“ 

TALKS ON FIDELITY RATES 
(CONTINUED FROM PAGE 1) 

rate variations is due to lack of co- 
operation. Older companies refuse to 
exchange information and some of the 
newer ones have been recklessly man- 
aged. 

He said the business is young. The 
first company was organized in 1884. 
Since the passage of the act of 1894, 
eighty-two companies have been certi- 
fied by the attorney-general of the 
United States as qualified for business, 
including fifty-two trust companies. 
The authorities of thirtv-eight compa- 
nies (including thirty-two trust compa- 
nes), have been revoked. Three compa- 
nies have discontinued business; two 
companies have merged into other com- 
panies; one company has made an as- 
signment; and one company has sur- 
rendered its authority. The total num- 
ber of companies now certified is thirty. 

Good Effect of 10 Percent Limit 

He thinks the 10 percent limitation 
imposed by the government has brought 
about much more cooperation. 

He asserted that such efforts as have 
been made toward classification of 
risks have not been scientific. He re- 
ferred to a manual rating collectors of 
customs at $2 under a bond that is re- 
troactive and cumulative while the same 
manual rates internal revenue collectors 
at $1.50 where the liability terminates 
when a successor is appointed and a 
new bond is accepted. He feels the 
difference in rate does not at all meas- 
ure the difference in hazard. 

Another case he cited is a $3 rate on 
officers where the bond covers a volun- 
tary common law obligation. They han- 
dle no moneys and are responsible only 
for their own acts as few have subordi- 
nates. There has never been a suit or 
trouble notice on these bonds. 

He then showed another class of offi- 
cers, poorly paid, with large responsi- 
bilities. They handle no small amount 
of cash as do also their subordinates, 
who are not bonded. They have un- 
limited credit. Funds are deposited to 
their credit in every large city. A dozen 
or more losses ranging from $25,000 to 
$150,000 during the last ten years have 
resulted from these bonds. Yet they 
are given a $1 rate and sometimes 50 
cents. 

Losses on Unbonded Subordinates 

Mr. Bond said as to losses on un- 
bonded government subordinates: “The 
fact is that in no single case has the 
Principal or a surety company been 
called upon to suffer loss on such a 
bond, which was not directly due to 
the dishonesty of the principal or to 
unfaithfulness to his trust. Shortages 
in the accounts of such officers due to 
the dishonesty of subordinates are 











usually adjusted by the passage by 
congress of bills ot relief making ap- 
propriations sufficient to balance the 
accounts. Were this not the case it 
would probably be impossible for the 
government to find suitable men to fill 
these important positions. 

The speaker declared too little atten- 
tion is paid to the element of “environ- 
ment” or the conditions of probable or 
rossible loss surrounding a risk. He 
referred to the duties of the principal, 
whether funds are handled and to what 
extent, maximum credit, whether de- 
posits are made, when, where and how 
much, the rendering of accounts, ex- 
amination of his office, relationship and 
scope of subordinates, etc. The pres- 
—_ or absence of these elements is 
vital, 

Overlook the Potential Liability 


Mr. Bond states that some company 
officials seem to think if a large pre- 
mium income is secured, the losses can 
be taken care of satisfactorily. The 
potential liability is overlooked. He said 
“Experience has shown that rates can 
not be fixed by agreement because 
losses can not be regulated by agree- 
ment. It therefore behooves the sure- 
ty companies to abandon all arbitrary 
methods and to prepare themselves for 
a scientific study of the surety problem.” 


Advocates Experience Tables 


Mr. Bond sees the importance of pro- 
viding experience tables covering a pe- 
riod of years at the average rate and oi 
computing therefrom the average rates. 
It should be remembered that if the ex- 
periences or rates which form the basis 
of such tables have been arbitrary and 
unscientific the tables resulting will not 
be of any great value. 

The speaker held experts should work 
out scientifically the experience tabula- 
tions of surety companies as has been 
— in fire, life and some casualty 
ines. 


In conclusion, Mr. Bond said as to 
going about classification work: 


It might best be accomplished through the or- 
genization by the companies of departments, 
whose business it shall be to ascertain which are 
the desirable and which the undesirable risks, 
and why, thus beginning a scientific classifica- 
tion. Such departments, through proper organi- 
zation and judicious distribution of their 
technical information among the soliciting 
agents, who must be salaried (and this is of 
vital importance) would inculcate a disposition 
to write safer if fewer risks, and an incentive 
to cooperate with the home office in the collec- 
tion of valuable information upon which the 
work of classification might be verified, revised 
and carried forward. A company may accom: 
eS much in this direction operating single 
anded, but by the cooperation of all the com- 
panies to this common end a greater good 
would, of course, more speedily result. In either 
case the rate tables would at first be largely 
arbitrary, as now, but being revised from time 
to time upon a more familiar knowledge of the 
facts there would ultimately result a logical 
classification to which the prevailing methods 
can never lead. 


STATE OFFICIALS CONFER 


(CONTINUED PROM PAGE 1) 


Fletcher, Mass.; S. E. Stillwell, Ohio; C. H. 
Taylor, Jr., Va.; M. O. Rowland, Mich. 
Rates of Mortality and Interest—J. E. 
Md.; F. H. McMaster, S. C.; A. G. 
Colo.; C. W. Neal, Ind.; J. R. Young, N. C.: 
O. S. Basford, S. D.; C. W. Fletcher, Mass. 
Assets of Insurance Companies—F. H. Hardi- 
son, Mass.; Otto i . Y.; L. A. Ander- 
son, Wis.; H. Pierson Hammond, Conn.; E. E. 
Rittenhouse, Colo.; E. B. Bullock, Ky.; J. E. 
Lang, Me.; B, W. Farnham, Minn. 
Credentials—C. C. Gray, R. I.; T. B. Love, 
Tex.; B. F. Crouse, Md.; J. R. Young, BR. C3 
C, W. Bell, Ky.; Joseph Button, Va.; T. H. 
Macdonald, Conn. 
Reserves Other Than Life—F. H. Hardison, 
Mass.; S. E. Stillwell, Ohio; i H. Woodward, 
K. Y¥.; DA i elson B. Hadley, 





. A. Anderson is.; 
Marylanad; J. J. Brinker- 
rt, Va. 

- Macdonald, Conn.; A. 
H. McMaster, S. C.; O. S. 
- W. Scherr, W. Va.; J. H. 

. D. Vandiver, Mo.; M. O. 


N. Y.; B. F. Crouse, 
hoff, Ill.; Isaac Daven 
Miscellaneous—T. 
C. Hann, Colo.; F. 
Basford, S. D.; 
McElroy, Okla.; 
Rowland, Mich. 

Unauthorized Insurance—J. R. Young, N. C.; 
E. E. Rittenhouse, Colo.; Thos. B. Love, Tex.; 
T. J. McComb, Okla.; Thos. E. Drake, D. C 
Fred W. Potter, Ill.; J. E. 


ng, Me. 
Fraternal Insurance—Fred W. Potter, TIIl.; 
F. H. Hardison, Mass.; L. A. Anderson, Wis.; 


S. E. Stillwell, Ohio; Thos. E. Drake, D. 
on h Button, Va.; E. J. McGivney, La.; W. 

. Vandiver, Mo. 

Place of Meeting and Officers—Thos. E. 
Drake, D. C.; T. H. McDonald, Conn.; C. C. 
Lemert, Ohio; T. M. Henry, Miss.; C. C. Gray, 
R. 1.; Joseph Button, Va. ; 

Special Committee on Taxation—H. R. Prewitt, 
Ky.; J. V. Barry, Mich.; Fred W. Potter, IIL; 


C.; 





B. F, Crouse, Md.; Otto Kelsey, N. 
Hartigan, Minn. 

The president also named as a special 
committee to prepare a memorial on 
the late Frederick L. Cutting of Massa- 
chusetts: Messrs. Appleton, Hartigan, 
Barry, Brinkerhoff, Gray and McGiv- 
ney. 

7 sunenmeuse Roasts the Lawyers 

A feature not on the printed program 
was injected into the proceedings when 
Mr. Rittenhouse of Colorado asked 
leave to make some remarks, which he 
requested be entered in the proceed- 
ings of the meeting. He then read a 
reply to the criticisms of state super- 
vision, insurance commissioners and 
legislatures which have been made by 
the insurance committee of the Amer- 
ican Bar Association and by certain 
lawyers who recently have addressed 
insurance organizations. Mr. Ritten- 
house holds that the general condemna- 
tion of commissioners for the past sins 
of a few is entirely unjust; that the 
lawyers are inconsistent in holding up 
to public scorn those whose cooperation 
they seek to get better laws, and that 
the lawyers are not in a position to 
talk as they never have done as much 
to get good insurance laws as have the 
insurance commissioners. 

The paper was well received and evi- 
dently voiced the sentiments of many 
hearers. It was proposed that the sub- 
stance of it be presented in a set of res- 
olutions and that a copy of the paper be 
sent to the secretary of the American 
Bar Association, but the majority 
thought it unwise to dignify the ex- 
pression of the legal opinion by taking 
formal action. 


Hartigan Opens Discussion 


Commissioner John A. Hartigan of 
Minnesota opened the discussion of the 
topic, “Should the Item of Accrued 
Taxes in Reports Be Treated as a Lia- 
bility?’ Mr. Hartigan’s argument was 
on legal lines. The annual statement 
should show the company’s true con- 
dition, therefore all liabilities must be 
listed. The liability about which doubt 
has arisen is “state, county and munici- 
pal taxes due or accrued.” Many com- 
panies have taken this as equivalent to 
“due and payable.” Mr. Hartigan quoted 
numerous decisions to show that “ac- 
crued” in this connection means “not 
yet payable.” The list of liabilities 
should contain actual debts and the 
sums the company probably will pay 
during the year. Even contested claims 
are entered as liabilities and taxes to be 
paid during the year should be or the 
statement should not be accepted by 
insurance departments. 


Brief Is Presented 


Commissioner Crouse of Maryland 
read a long and carefully prepared brief 
submitted by Robert Lynn Cox, at- 
torney of the Association of Life In- 
surance Presidents. It was pointed out 
that in several states the law requires 
assessment of the tax by a state officer 
before the tax becomes a liability, in- 
volving the contingency that the as- 
sessment may not be made. In other 
states the tax is due only on demand or 
at a certain period after demand. 

Many decisions were cited to show 
that taxes imposed unon foreign life 
insurance companies by the several 
states are in fact mere franchise or li- 
cense taxes, measured or determined by 
premium receipts in most instances, 
though often appearing in the fotm of 
taxes upon the premiums themselves, 
and being franchise or license taxes 
may be presumed to be payments for 
the current or succeeding Rasaes period 
unless the statute clearly shows other- 
wise. The author of the brief holds 
instead of there being a presumption 
that life companies on Dec. 31 each year 
have large outstanding liabilities for 
taxes accrued or matured, but not paid, 
the presumption is to the contrary. 

Colonel Button’s Investigations 

In his paper Col. Joseph Button of 
Virginia took the opposite view. He 
held that in theory the states merely 
defer until after the end of the year, 
when the amount of business written 
has been determined, the payment of 


¥.3. J. & 





the tax due for that year. His state re- 
quires a bond that the companies will 
pay this tax. While in some states a 
company might avoid paying this tax 
by withdrawing, it might be called upon 
to pay it if it ever applied for readmis- 
sion. Inquiries sent to various states 
by Commissioner Button showed that 
in thirty-five the tax appears to be a 
legal liability, in seven it is not or there 
is doubt. Five states did not reply. The 
speaker suggested that absolute accu- 
racy in this item is not essential, but 
that it could be computed by taking the 
same percentage of a year’s premiums 
for taxes as the taxes actually paid the 
year previous had been of the premiums 
of the year previous. 
Others Speak on Subject 

Deputy Commissioner Fletcher of 
Massachusetts said this item was a sep- 
arate item in the Massachusetts blank 
as long ago as 1870, but later was 
lumped in the omnibus item, but last 
year was again made separate. Exam- 
ination showed many companies made 
no provision for accrued taxes. The 
word “accrued” in this case must be 
interpreted just as it is in the asset of 
“accrued interest.” While companies 
might avoid taxes by leaving states, they 
must be treated as going concerns and 
their statements must show their exact 
condition. 

Deputy Commissioner Rowland of 
Michigan said taxes due after the first 
of the year must appear either as lia- 
bilities or surplus. The surplus should 
show the strength of the companies and 
if it were largely to vanish within a 
month or two after the statement was 
made, the statement would be decep- 
tive. 

Superintendent Kelsey of New York 
said the question was settled in his 
state by a court decision holding that 
a franchise tax accrued Dec. 1 can not 
be treated as a liability. 

President Taylor's Views 

Commissioner Gray of Rhode Island 
took the affirmative side and Commis- 
sioner Macdonald of Connecticut read 
a long letter from President Taylor of 
the Connecticut Mutual Life, in which 
he reviewed laws showing that many 
states do not assess the tax till well 
along in the year, after returns are 
made, and that the taxes are not due 
till even later dates and therefore it 
was unjust to treat such uncertain fu- 
ture obligations as liabilities as of Dec. 
31. 

After amendment a resolution intro- 
duced by Mr. Hartigan was adopted by 
a narrow margin. A motion to recon- 
sider was made and laid on the table 
until Wednesday. The resolution was 
as follows: 

Resolved, That it be the sense of this con- 
vention that accrued taxes are a liability on 
Dec, 31 and should be included in the annual 
statements of life insurance companies where 
under the local statutes and the decisions of 
courts such action is practicable. 

Kelsey Favors Amortization 

The papers on the topic, “Amortiza- 
tion Plan of Valuing Fixed-Term Se- 
curities and Proper Method of Valua- 
tion of Other Securities” were excel- 
lent. Mr. Kelsey of New York opened 
with an argument for the amortization 
plan. He said that, taking market 
values on a certain date is neither ac- 
curate nor equitable and under ex- 
traordinary conditions such as prevailed 
last December must be susnended or 
cause disaster. The theory of valuation 
by market quotations is that instant 
liquidation of assets could be had, but 
it is well known that attempted heavy 
liquidation would break the market. 
Life companies with long term con- 
tracts nronerly provided for should not 
be permitted to apportion dividends 
large or small, according as the market 
happened to be up or down. He pre- 
sented a conv of a bill introduced in 
New York to permit the adoption of 
the amortization plan. The bill got in 
too late in the session and did not pass. 

Hardison Advocates Market Values 

Commissioner Hardison believes 
firmly in market values, as used in 
Massachusetts, where experts deter- 
mine market values for the department 
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and apply them to the securities of all 
companies. He held that amortization 
could apply only to high grade bonds 
of life companies, as other classes of 
companies have to realize suddenly on 
their investments at times and the mar- 
get price determines their value. He 
pointed out that under the amortization 
plan would give bonds of the same is- 
sue bought at different times and differ- 
ent rates different values, thus showing 
inequalities among the assets of differ- 
ent companies; also that bonds for sim- 
ilar terms bought at the same time and 
at the same rate would show the same 
value at all times regardless of the se- 
curity behind them. 

Actuary J. J. Brinkerhoff of Illinois 
presented a careful explanation of what 
the amortization plan really is, illus- 
trated by tables. In valuing policies, he 
said, an assumed rate of interest gov- 
erns. In valuing the securities that rep- 
resent the fulfillment of these contracts 
a rate of interest should also be as- 
sumed. If bonds are to be valued at 
market prices, why not mortgages also? 
Even in case of insolvency securities 
should be valued in relation to the lia- 
bilities and this the amortization plan 
would effect. 

Love Defends Texas Law 

Commissioner Thomas B., Love’s de- 
fense of the Texas investment law was 
generally regarded as being as strong 
as the case in hand would permit. He 
said he thought the deposit feature and 
the commissioner’s authority to waive 
that feature would be repealed and 
merely the requirement that 75 percent 
of Texas reserves be invested in Texas 
securities would remain. His argument 
was based mostly on the economic ques- 
tion of Texas as an investment field. 
He believes the people of the south- 
west will get life insurance and keep 
their money at home also, either 
through enactment of similar laws by 
other states, voluntary investment in 
the southwest by eastern companies or 
the organization of home companies. 
Twenty-one companies left Texas after 
the Robertson law was enacted. One 
has returned. There now are four old, 
five home and twenty young companies 
of other states in Texas. 

President Folk’s Address 

President Folk in his annual address 
said it was not the mission of the state 
departments to harass companies but 
to protect the public from unworthy 
ones. Well managed companies which 
treat policyholders with consideration 
are not protesting against supervision 
and give the minimum amount of care 
to supervising officials. 

President Folk evidently is not a 
champion of national supervision. He 
said the public has more of a guarantee 
of protection when forty or more su- 
pervisory eyes are centered on the in- 
surance system than one. State super- 
vision has its faults, he acknowledged, 
but it has been successful and each year 
finds it on a higher plane. The state, 
he opined, is justified in setting stand- 
ards to promote safety, solvency and 
fair dealing. It is right that a public 
official see that these standards are 
complied with. 

Urged Use of Uniform Blanks 

The first important work of the con- 
vention of insurance commissioners 
was to decide on uniform blanks for 
reports and encourage their use in all 
states. Aside from this the convention 
has been of service in discussing vari- 
ous problems of insurance supervision. 

Aside from enforcing the laws, Mr. 
Folk said a commissioner should study 
all insurance questions to be able to 
advise what further measures are 
needed or to advise against unwise 
bills. Mr. Folk believes the commis- 
sioners acting together did splendid 


work for life insurance in drafting and 
recommending the Committee of Fif- 
teen bills. They were made into laws, 


wholly or partly in many states. 

Advocates Other Measures 
President Folk believes the time is 
ripe for uniform fraternal laws. He 


also advocates a shorter and simpler 


vention might well consider standard 
provisions for health and accident poli- 
cies. Mr. Folk said the matter of 
proper valuation of securities is an im- 
portant one. He asserted that mutual 
life companies should be required to 
make settlements with policyholders on 
a more equitable basis than that of 
fluctuating market values. 


Wednesday Morning Session 

Fewer than a score of people were 
on hand Wednesday morning when the 
convention was called to order and 
Henry R. Prewitt, former Kentucky 
commissioner, chairman of the special 
committee on taxation began the read- 
ing of his report. It was regrettable 
that so few heard a report to prepare 
which so much hard work had been 
done, although a fair number had 
drifted in before the reading was fin- 
ished. 
The committee dealt only with taxa- 
tion of life companies. Variations 
among state laws in this regard were 
pointed out and it was stated that one 
and seven tenths percent of the total 
premium income goes for taxes. Af- 
ter giving preliminary facts the com- 
mittee launched into an exhaustive ar- 
gument of the injustice of taxing life 
premiums. 


p= 3 a as to Taxation 
Recognizing the impossibility of do- 
ing away with such taxation the com- 
mittee recommended that efforts be 
made to have laws amended so as to 
apply to life insurance a rate of taxa- 
tion similar to that imposed upon other 
business enterprises, for example, 
banks; to repeal all laws allowing the 
imposition of taxes by counties or 
municipalities on life premiums as 
property; to repeal laws allowing local 
license taxes on life insurance and to 
readjust department fees so that they 
will not greatly exceed the cost of 
supervision. 

he report was adopted with four 
dissenting votes, those of Love, Texas; 
Anderson, Wisconsin; MacMaster, 
South Carolina; Basford, South Dakota. 

Chairman Prewitt was giving a rising 
vote of thanks in appreciation of his 
excellent work and his having come at 
his own expense of time and money to 
present his report. 

Committee on Blanks Reports 

Most of the forenoon session was oc- 
cupied with the report of the commit- 
tee on blanks. The committee made 
numerous changes, mostly minor. Fire 
companies hereafter will have to report 
the net aggregate amount insured in 
any one hazard anywhere in the United 
States as well as the gross amount. 

The new life blank will contain 
schedule “P,” and new one showing 
amounts set apart, apportioned, provi- 
sionally ascertained, calculated, declared 
or held awaiting apportionment upon 
deferred dividend policies, classified by 
years of issue and distribution periods 
and calling for a full explanation of the 
method by which the apportionment 
was made. 

Miscellaneous Blanks 

The miscellaneous blanks provide for 
returns on three new classes of busi- 
ness, flywheel, automobile property 
damage and workmens collective. The 
new blank also separates the reinsur- 
ance from return premiums and sub- 
divides the return premiums in two 
classes, viz., return premiums on policies 
cancelled and return premiums on pol- 
icies not taken. 

The committee at its June meeting 
decided to amend the miscellaneous 
blank so as to require the statement to 
show premiums in course of collection 
as a ledger instead of a nonledger as- 
set, thus requiring premiums written to 
be reported in income instead of pre- 
miums actually collected as in the past. 


Opposed By Company Organization 
The National Board of Casualty and 
Surety Underwriters opposed this and 
its special committee in Detroit per- 
suaded the committee not to recom- 
mend this change for this year. It 
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form of fire policy. He thinks the con- 


on blanks consider the question, hew- 
ever. Another thing the numerous cas- 
ualty men here headed off was a 
proposed change by which expense of 
handling claims, where the handling of 
claims is part of the insurance, would 
have been entered under general ex- 
pense instead of losses. his would 
have applied particularly to liability, 
boiler and plate glass insurance, but 
would not affect the method of handling 
accident and health adjustments, which 
already are charged as an expense and 
not as part of the loss. 
Discussion Over Fraternal Blanks 
The main discussion came over the 
fraternal blank. The committee on 
blanks was tied on the question of 
omitting from the b!ank the present col- 
umn calling for the amount received in 
mortuary assessments during the year 
by members of each attained age. This 
column required by the Wisconsin 
law was devised to show fraternals 
whether younger members are being 
taxed to make up deficiencies in receipts 
from older ones. A few commissioners 
think it useless and misleading, but 
fourteen states voted to retain it while 
only four voted to omit it. 

McComb Offers Suggestion — 

All the recommendations of the com- 
mittee on blanks were adopted. Mr. 
McComb of Oklahoma raised objection 
to the fraternal blank in that one ques- 
tion asked is whether the reserve liabil- 
ity had been mathematically obtained 
and if so by whom. Mr. McComb 
thinks the name of the actuary unim- 
portant. He would have the report 
show, when the valuation was made, on 
what basis and what it showed. He 
made a motion to this effect but it was 
not seconded. 

Commissioner Young of North Caro- 
lina presented a brief report for the 
committee on unauthorized insurance 
with some recommendations regarding 
regulations for departments reporting 
to each other and to the postoffice de- 
partment. 

Departmental Practices 

The afternoon session opened with a 
discussion of departmental practices. 
Mr. Rittenhouse of Colorado opened 
with a paper discussing examinations, 
licensing of agents and revoking license 
of unworthy ones, treatment of tapaie- 
ment oi capital, padding assets and 
publicity. He explained the practice of 
his department on these points. Mr. 
Fletcher urged that all companies be 
required to furnish all the information 
required by the annual statement blanks 
and that departments thoroughly in- 
spect and audit statements. Mr. Potter 
said the Illinois department cooperated 
with the companies with good results. 
Much of Mr. Barry’s work in Michigan 
consisted in settling differences between 
the public and the companies. Mr. Van- 
diver of Missouri told of the inadequate 
laws which required him to take an 
arbitratry position to protect the public 
against weak town mutual fire compa- 
nies, fake fraternals, stock schemes and 
the like. Mr. McComb of Oklahoma re- 
lated what he had done in requiring 
companies to agree to pay taxes and 
not to issue special contracts, sell stock 
or conduct stock agencies. Next year 
he will require them to agree to dis- 
charge rebating agents. He has ruled 
out weak fire companies, assessment life 
companies and fraternals with inade- 
quate rates. 

Messrs. Green of Maryland, Stillwell 
of Ohio, Bell of Kentucky and McMas- 
ter of South Carolina also spoke, the 
last two adding to the gaity of the oc- 
casion by their humor. 

Arthur I. Vorys is Received 


At this point President Folk intro- 
duced Arthur I. Vorys, former Ohio su- 
perintendent, who was received with 
great applause and made a few remarks. 
Mr. Rittenhouse of Colorado called at- 
tention to the importance of the ques- 
tion of valuing the assets and liabilities 
of fidelity and surety companies in a 
uniform manner. He said that compa- 
nies guaranteeing bank deposits should 
meet general standards of solvency at 





recommends that the next committee 





banks. Surety companies have been 
found to value securities on bases that 
in some cases swell them improperly, 
concealing impairment and the real con- 
dition of the companies. This should 
not be permitted to continue. 
Resolution as te Surety 


: : Companies 
Mr. Rittenhouse introduced the fol- 
lowing resolution: 


Resolved, That in appoin' the committees 
for the ensuing year a committee con- 
sisting of nine members be appointed, to be 
known as the “Fidelity and Surety Committee,” 
wuich shall formulate reco t for uni- 
form laws or regulations covering the following, 
or other matters relating to the business and ad. 
ministration of fidelity and surety companies: 
Capital required, character of assets, special de- 
sits, salvage, indemnity collateral, reserves for 
osses, expired bonds upon which claim may be 
made, equate rates, unea remiums, 
agreements of indemnity holding 
harmless. If, in the inion of said commit- 
tee, it be found desira’ to recommend a uni- 
form law for the government of such corpora- 
tions, it is hereby directed to include the same 
in its report. 


reinsurers 


in its 


The 
adopted. 
Thomas E. Drake’s Paper 


Thomas E. Drake, of the District of 
Columbia, presented a paper on the ad- 
visability of adopting one mortality ta- 
ble and a uniform assumed rate of in- 
terest throughout the United States for 
calculating reserves in life insurance 
policies. 

Mr. Drake pointed out that there is 
no uniform standard of solvency of life 
companies. He then showed the danger 
in formulating net premiums. He urged 
the desirability of uniformity, the pres- 
ent want of it being inconsistent and 
confusing. Securities and even agents’ 
compensation are regulated by law but 
the reserve to be put up is not. Mr. 
Drake says the Acturaries table and 4 
percent is becoming obsolete. He fa- 
vors the adoption of the American Ex- 
perience table and 3% percent. In this 
opinion he voices the sentiments of a 
long list of eminent actuaries, whom he 
named. 


resolution was unanimously 


Standard Fire Policy 


Judge C. C. Lemert, of Ohio, pre- 
sented the first paper on “The Desira- 
bility of a Simplified Form of Standard 
Fire Insurance Policy.” He went briefly 
into the history of standard forms and 
read a letter from Henry Evans, presi- 
dent of the Continental, in favor of re- 
vising the New York form. He also 
presented the views of those opposed to 
the change. His own conclusion was 
that any move in this direction should 
be made only after most careful consid- 
eration. 

The program was too long for the 
afternoon, so recess was taken till 8 
o’clock Wednesday evening. 

Commissioner Basford’s Talk 

Commissioner Basford, of South Da- 
kota, was the first speaker at night. He 
expressed his views on several subjects, 
serious and otherwise. 

Commissioner Young, of North Car- 
olina, thinks the country should go 
slowly in changing the New York 
standard form, which has been so 
widely adopted, has been construed by 
courts and generally understood. 

Commissioner Hartigan of Minnesota 
presented to the association’s attention 
the proposed form of policy recom- 
mended by the committee on uniform 
blanks of the National Association of 
Local Fire Insurance Agents, with the 
suggestion that where laws permit the 
commissioners might recommend its 
use. 

Judge Lemert moved that committee 
on laws and legislation be instructed to 
give a hearing to insurance men, the 
National Association of Credit Men 
and representatives of policyholders 
and after consideration of their views 
make such recommendations to the 
next meeting as the committee may see 
fit. Action was deferred until after 
discussion of the next topic. 

Expense Factor in Fire Insurance 


Eugene J. McGivney, of Louisiana, 
presented a paper on the “Expense 
emt in Fire Insurance.” rom 

ational Board statistics he showed ¢x- 
penses of fire insurance have risen 





least as rigid as those required of the 
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so also. The average increase, based 
on 1906 premiums, amounts to $20,000,- 
000 in commissions. He said the com- 
panies admit they cannot keep ex- 

nses down and that expenses have 
increased because of larger commis- 
sions in different sections. 

Life insurance companies were in- 
curring excessive expenses and New 
York put on a limitation. Why should 
not fire insurance be similarly regu- 
lated? Mr. McGivney thinks the state 
should help the companies in holding 
down the expense. While this may 
appear paternalistic, he holds most fire 
insurance assets are trust funds and 
the state has a right to take cognizance 
of that fact. 

To Investigate Fire Company Expense 

At the conclusion of the paper Mr. 
McGivney offered a resolution providing 
that the president appoint a committee 
of five members to investigate the ex- 
pense question in fire insurance and re- 
port at the next meeting what action, 
if any, should be taken by this conven- 
tion on this question. This was unani- 
mously adopted. 

Standard Accident Policies 

On the subject “Advisability of Stand- 
ard Provisions for Health and Acci- 
dent Policies,’ Commissioner T. H. 
MacDonald of Connecticut, said that, 
his own experience did not show the 
need of standard provisions but he 
could see how some companies might 
need such provisions to hold them in 
line. He thinks it would be reasona- 
ble to recommend that there be uni- 
formity in provisions for notice of in- 
jury and bringing suit. If all com- 
panies were reasonable he would - 
pose standard provisions. He thought 
it might be possible for companies to 
simplify their provisions so they could 
be readily understood. 

Actuary Anderson of Wisconsin, pre- 
sented arguments for a standard policy. 
After much discussion and many mo- 
tions the resolutions of Judge Lemert 
and of Mr. Anderson, the latter in fa- 
vor of appointment of a special com- 
mittee to formulate standard policies, 
the whole question was laid over till 
tomorrow. 

Mr. Taylor of Virginia, read a brief 
from the International Association of 
Accident Underwriters opposirig stand- 
ard forms of policies. 

President Armstrong’s Brief 

Mr. Crouse of Maryland, presented a 
brief by Robert B. Armstrong, presi- 
dent of the Philadelphia Casualty, in 
favor of the standardization of cértain 
important clauses in accident and 
health policies. Mr. Armstrong holds 
purchasers of accident and health poli- 
cies especially need the protection of 
insurance commissioners. He favors 
the formation of clauses by a commit- 
tee after hearings attended by company 
representatives. On motion both briefs 
and other communications that may be 
received were orderd referred to the 
committee that may have this matter 
in charge. 





Companies Lose Spry Case 

The Illinois supreme court has held 
the companies liable on the John Spry 
Lumber Company case from Chicago, 
which has been in the courts for some 
time. The companies supposed they 
were insuring lumber in the yards, but 
found after the fire that the form had 
included lumber in the mill, where the 
rate was very much hicher. They 
sought to re-form the policies because 
mistakes had been made in the descrin- 
tion of the troperty, but the court re- 
fused, largely on the ground that the 
Policies had been issued for several 
months and that the companies had had 


ample time to inform themselves as to 
the facts. 





The Northern Assurance Life of Detroit is 
entering Indiana. 
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A mistake was made in a recent is- 
sue when the statement was made that 
the Thuringia lost its case in the court 
at Chicago when it denied liability on 
a policy held by a landlord on the 
ground that a tenant had violated the 

condition of the policy limiting the 
amount of gasoline that could be kept 
on the premises. The company won the 
case and this caused the numerous land- 
lord’s waiver clauses to be brought in 
evidence, as landlords desired to be 
protected from danger of having their 


‘policies rendered void by an act of 


a tenant. 


Question:—Will "you please give me 
the name and address of some insurance 
company writing insurance on regis- 
tered mail. I am of the opinion that 
there is such a company some place in 
the east. 

Answer:—The Home Insurance Com- 
pany of New York writes such insur- 
ance. 


——s 


Question—Why do all the short- 
rate cancellation tables fail to pro- 
rate the percent which is added for 
every day in excess of a certain number 
of months, but not equal to another 
additional month? 

No. of Union Scale. Speed’s Table. Why Not? 


Days. Percent. Percent. Percent. 
30 20 20 20 
35 23 23.5 21.7 
40 26 25.95 23.34 
45 27 27 25 
50 28 28.5 26.7 
55 29 29.5 28.3 
60 30 30 30 


You will notice that 6 percent of the 
10 percent is added for the first ten 
days and only 4 percent for the re- 
maining twenty days. These figures 
do not seem to be equitable. The fic- 
ures in the last column are used by 
some avents who do not recognize the 
union scale. 

Answer.—Your question is one that 
opens a large field for discussion and 
can be answered in several ways: To 
quote from one of the old instruction 
books, “The short rate tables are in- 
trinsically just and must be used in 
taking or cancelling all risks when 
term is of less than one year (except 
when cancelled by the company.) Prac- 
tically all goods are sold higher at re- 
tail than at wholesale. If there were 
no short rates merchants would insure 
property for no more than ten days 
at a time to save nearly a year’s pre- 
mium in case loss occurred during the 
first ten days of the policy and policies 
would be cancelled for frivolous reasons 
without these tables.” 

These tables are the outgrowth of 
the old National Board rules and prece- 
dent has established them as the most 
equitable guide for companies to use in 
their cancellations. The fact that a 
larger percentage for the shorter time 
has been added to the amount charged 
the assured than for the longer period, 
is that it costs the company a certain 
specific sum to place any polic on 
its books, no matter how long it is to 
run, and after this initial cost has been 
provided for, the ratio of cost decreases 
rapidly, so that a smaller percentage 
is added for each additional period of 
time. 

These tables were established and 
made mandatory so as to do away with 
each separate town or section having 
a different table of its own, which 
would lead to endless confusion in fig- 
ur?-- cancellations, whereas the uni- 
formitv of the present tables obviates 
this. They also prevent the twisting of 
policies that have run only a short 
time, more of which would be done if 
the percentage were prorated as you 
suggest in your question. 

There must be a basis for everything, 
and custom has established these tables 
as the most equitable not only to the 
assured but to the company, and both 
must be considered as having a com- 
munity. of interest, whether it be of 





cancellations, rates or privileges. No 
rule that does not consider both as 
having an equity in the matter can be 
assumed to be just. 

The percentages used at first and 
which now custom has made a law 
were perhaps more or less arbitrary, 
but the framers had in mind the princi- 
ples already stated. 


Question—Mr. L. owns a building on 
which he carries insurance, the building 
is occupied as a dry goods store by 
himself and son, who own the stock 
and carry insurance on the same. Mr. 
L. desires to make alterations to build- 
ing by making additions to same which 
may be deemed an additional hazard. 
Will it be necessary for Mr. L. and 
son to have an indorsement showing 
permit for improvements on their policy 
to make the same valid? Would it be 
best to make the indorsement even 
though the hazard were not increased? 

Answer—As it is easily seen that the 
stock of dry goods as well as the build- 
ing is subject to the same increase 
of hazard on account of the improve- 
ments, it will be necessary for Mr. L. 
and son to have the permit on the pol- 
icy covering stock. Even though the 
hazard were not increased it would be 
best to have the permit attached so as 
to provide for any contingency that 
might come up in the future. 

The standard policy which is in gen- 
eral use gives permission for mechanics 
to be employed fifteen days in any one 
year, without any additional permit 
being required, unless the time the me- 
chanics are to be employed runs over 
the allotted fifteen days, or the changes 
contemplated require the piercing of 
fire walls or reducing the distance of 
the exposures, or other increase of 
hazard, outside that of the mere work 
itself, in which case the permit is not 
only essential, but is absolutely required 
nae policy. Otherwise it is null and 
void. 


Question:—There is a firm putting 
lightning rods on buildings in this vi- 
cinity and it guarantees to pay $500 on 
a barn should it be struck and destroyed 
when it is rodded. If a building was 
insured against fire and lightning also, 
would that make any difference in case 
of a loss by lightning? Would the in- 
surance company pay its amount, also? 

Answer:—Unless the stock policy 
permits other insurance, this as added 
insurance would void the regular policy. 
In the event of the regular policy per- 
mitting other insurance, the loss would 
have to be apportioned between the 
firm and the insurance company, the 
same as if two companies were on. If 
a firm is doing the rodding, a contract 
of this kind is legal as between the as- 
sured and the firm. If a corporation is 
doing it, it is legal only if its charter 
gives it the right to insure, which is not 
like, as to insure it would have to be 
incorporated under the insurance stat- 
utes, 








Want Column 








Two dollars per insertion of five lines, 
Additional lines, 40 cents 
each per insertion. 


a 





WANTED—<A competent fire insurance 
man to take charge of local agency in 
Cleveland, Ohio. State experience and 
salary expected. Address N. 16. 





WANTED—A general agent for Cin- 
cinnati and Cleveland, Ohio, with contrib- 
uting territory. First-class contract with 
continuous renewals to the right man. 
Address The Ohio State Life Insurance 
Company, Columbus, Ohio. 





WANTED—District managers in Ohio 
by a progressive young life company just 
licensed in the state, with a clean proposi- 
tion on which over $30,000,000 hes been 
written in less than three years. Home 
office contracts. Address Superintendent, 
care The Western Underwriter. 
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sions with cme, ae 
right man. Trhe Ohio State Ba. 
ance Company, Columbus, Okie. 





Prominent Chicago Agents 
Members of the Chicago Underwriters Association 


RED. S. JAMES & CO. 
171 La Galle Street, Chicago 


Trad Netoun! of Harford, ‘Gritiok Aneriea, ere 
oy Spiegel’ ia East of 











Sete 
ma nny (td Binding rdTof Baten and, “ - 
Sy MILLER 


WHITNEY & BARBOUR 
136 La Salle Street, Chicago 


~~ ge 
serve; mercial Unies; Commoowealth. 


CHAS. A. NEWTON & CO. 
159 La Salle St., Chicago 


Agents for 
Newark Fire, Newark, N. 
ital Fire, Concord, N. 
State Fire, (Ltd. ») Liverpool, Eng. 
Williamsburgh City Fire, New York 


Leading Agents and Brokers. 


ARRY M. | SOVDREY AGENEY 

GENERAL TS AND BRO’ 

is2e134e 1 oy Bide. St. Louis 
Commissions paid non 
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U 
writers, Fidelity, Orient, Delaware, Austin, Frankfort, N. Y. 
Plate Glass, Co lumbia, and U. 8. Fidelity and Guaranty of Md. 


CHURCHILL WHITTEMORE CO. 


=a Successors to Wall & Whittemore 


118-120 North Fourth Street - - 8T. LOUIS 
Commission allowed non-resident agents 
on insurance on 8t. Louis properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 

Cash capital, $200,000. Cash sur- 

plus, $200,004.35. Eastern depart- 

ment, 19 Liberty St., New York. 

W.L.PETTIBONE & CO., Managers. 














Actuarial. 
J H. NITCHIE, 








ACTUARY, 
153 La Salle Street, 


919 Association Building 
Central 739. 


CHICAGO 


TELEPHONES: Automatic 3992 








Tnsurance Attorneys. — 











Hartwell Cabell. 
o-—~ & KOHL, 


J. Louis Kohl, 


Attorneys at Law, 
810 First Nat’! Bank Bidg., Cincinnati, O. 


Special attention given to insurance cases. 








“THE OHIO COMPAN’ ¥." 


The Bankers Surety Compu 


Williamson Building, CLEVELAND, OHIO, 
Capital $600,000.00 Fully Paid 


Becomes Surety oni Bonde. 
Chartered Under Ohio Laws, 
#200.000 Doposited with Insurance Commissiones 
STRICTLY FIREPROOF 


wore. BREVOORT 


HOTEL 
Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 
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ILLINOIS LIFE 


INSURANCE COMPANY §:: CHICAGO 
JAMES W. STEVENS, President 
Otiens encaptionsl infuccmnente to cxllslte ant eqaroene sean who ove engestensed fe or who would like 


Address the HOME OFFICE, 


FORT DEARBORN BUILDING 134 MONROE STREET 














48th Year 1908 


HOME LIFE INSURANCE CO, of New York 


GEORGE E. IDE, President 


1860 


The 48th Annual Report shows a gain in the 
amount of insurance in force; that assets were 
increased nearly $1,000,000, and that over 


id 
(Deferred Dividends)..........., 
‘ $300,000 was paid to policy-holders in dividends. 


1,795,020.00 
et Surplus.... .. 20ssboces ede 769,435.43 
Insurance in Force.... ..++.ss+ sees 


86,193,296.87 





1908 EDITION JUST ISSUED 


Prominent Patrons of Life Insurance 


The best canvassing work ever issued for life insurance agents. It contains the 
names of about 5,500 prominent bankers, lawyers, clergymen, merchants, manu- 
facturers—in fact, of all classes of men who carry insurance upon their lives from 
$50,000 to $4,000,000. 

Also Over Five Hundred Autograph Letters 
from men approving of life insurance, and giving their reasons for so doing. This is 
the most complete list of large insurers ever compiled. The names and letters are 
arranged in geographical divisions by States, cities and towns, thus giving agents the 
names of large insurers in their immediate localities. 

This work is now ready for delivery. Printed on fine paper and handsomely bound in 
cloth and flexible leather covers; pocket size, for convenient use. 


PRICES: Cloth Covers, $1.00 per copy; Flexible Leather Binding, $1.25 per copy 


Send 10 cents for sample copy of Leaflet written concerning this book entitled The 
Force of a Good Example. ° 


THE SPECTATOR COMPANY, 135 William St., New York 
SEABOARD F.& M. INSURANCE CO. 


HOME OFFICE, GALVESTON, TEXAS. 
B. ADOUE, Pres. J. H, LANGBERN, Sec’y. Cc. C, BOWEN, Ase’t Sec’y. 


Deer si* ige7 | ASSETS, $401,093.00 CASH CAPITAL; $250,000.00 NET SURPLUS, $65,176.53 
ADDRESS HOME OFFICE FOR AGENCY 
Pacific Coast Department: Merchants Exchange, Sam Francisce. FF. A. CHAPUIS, General Agent 








The Indianapolis Life Organized in 1885. 
ence a THE DES MOINES LIFE INSURANCE CO. 
WANTS FIELD MEN IN INDIANA Capital Stock $100,000.00. 
THIS COMPANY C. E. RAWSON, President. 


WRITES NON-PARTICIPATING POLICIES 
+ The best fer policy holder and agent. 

e have acomplete line. 

Low premium rates and high surrender values, 
based on a3< reserve. “’Tistrue. It’s gueran- 


teed ecured ta 
Premiums Annual Div- uP ened in 20 ‘states; Mgecte over 
ae Lage Ree On 5 - Fi. b00 : nd good territor 
of any y Operating in r reliable Not ep : 
Policy Add 


agents. Not eperating in New York. 





























yholders Well Satished. ress 
Agents Making Money. C. H. PHILPOTT, 2d V. P. 
te WILL T. SMITH, Supt. of A ies, 
CRAG P. MANLY, Ont Des Moines Life Bldg. 5 aan awe. 
PLAYER-PIANOS 
BALDWIN | HE worLp-FAMED | HAMILTON 
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OF 
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ear | . os HOWARD 
267-269 Wabas ve. 
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NOTEWORTHY ADVANCE 


The Berkshire Life Insurance Company 


of Pittsfield, Massachusetts 


takes an advanced step in the interest of the policyholder by the adoption of the 
following liberal features in its new policy contract: 


LOW PREMIUM RATES 
LARGE SURRENDER VALUES 


Dividends at the end of each policy year. 
Thirty-one days of grace in payment of all premiums after the first year. 
Paid-up insurance, or cash surrender value or extended insurance after two years’ premiums have 


m paid. 
Loans for the full cash surrender value. 
Policy payable in one sum or in instalments for term of years. 
Policy incontestable and no restrictions upon residence, travel and occupation, after the first policy 
year, except as to military or naval service in time of war. 
t of the insured to change the beneficiary. 
Liberal re-instatement privileges. 
Every effort has been made to make this new policy the very perfection in a life insurance contract. 
For further information, apply to 
A. K. HANNEN, General Agent Northern Ohio ° 
OHN A. RINGOLD, General Agent Southern Ohio 
JILLIAM D. WYMAN, General Agent for Illinois 


THE 


UNION CENTRAL 


Life Insurance Co. of Cincinnati. 
Etablished 1867. A 


° $19-820 Williamson Building, Cleveland 
" e 21 Carew Building, Cincinnati 
100 Washington Street, Chicago 





Organized 1850 


Has the followinz unrivaled points of 
superiority which mike its egg easier 
to sell than those of any other company: 
Highest rate of interest earned, low death 
rate, low expense rate—resulting in low- 
est cost to policy-holders. Its new 1908 
policies are simple in verbiage and most 
liberal in provisions. THs UNION CEN- 
—_ has no investments in stocks or 

onds. 


JESSE RB. CLARE, E. P. MARSHALL, 
President, Vice-President. 


The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Mnsurance Co. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


Assets. $198,320,463.23 


Fire Insurance Company 
OF NEW YORK 
"> & 
WESTERN DEPARTMENT 
159 La Salle Street CHICAGO 
W. L. Steele, J. P. Singleton, 


Manager Asst. Manage, 








PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States than any other Com 
pany, and for each of the last thirteen years has had more New Insurance accepted and issued than any 
other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1907 
452 per day in Number of Claims Paid. 6,391 per day in Number of Policies Placed and Paid jor. 


$1,239,898.45 per day in New Imsurance Placed aud Paid for. $162,489.27 per day in payments to Policy- 
holders and additien te Reserve. $73,011.84 per day in Increase of Assets. 





LORISTON M. FAIRBANKS, 
Secretary 


WM. D. FAIRBANKS, 
President 


THE 
ILLINOIS NATIONAL 


Fire Insurance Company 
of Springfield, Illinois 








SE iccnnnessdecsdsncennc sbeqshtuekbu ban $100,000.00 
a hodudas cotaciidawnuaddbadpakenes wadbeevieas 272,293.28 
Total Liabilities Except Capital.................... 109,499.61 


Met Sarpees.....sviccserrve. 


62,793.67 


ee 


This Company will consider proposals for 
insurance from responsible persons 
in all parts of the United 
States. 
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asualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 
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HE trouble which agents some- 
times experience in getting their 
companies to accept their business 

or the annoyance of having it actually 
turned down is often the fault of the 
agents themselves. They may be sat- 
isfied that the business is desirable. If 
the underwriter at the home office knew 
as much about it as they do, he might 
be satisfied also. Unfortunately he 
knows nothing about it except what the 
papers in the case show and what the 
agent tells him, and the agent is not al- 
ways wise enough or thoughtful enough 
to give complete information, or he pre- 
sents it in such a way as to make an 
unfavorable impression. To illustrate, 
some time ago a contractor applied for 
a bond. He scheduled a fair amount of 
assets, his record for carrying out his 
contracts was good, and his credit was 
all right. The agent let it go at that, 
and the company did not issue the bond. 
The contractor then applied to another 
agent, who secured all that information, 
secured a large amount of indemnity 
and got control of the liability insurance 
before he ever submitted the case to the 
home office. He made it a much more 
attractive proposition than the first 
agent did, and he got the business. 

In liability insurance an agent some- 
times wins or loses by the way he pre- 
sents a case to the home office. Many 
liability underwriters have their favorite 
lines and their pet aversions. Some- 
times one concern will be engaged in 
different lines which come under both 
these classes. If the business is pre- 
sented as coming under one with a cer- 
tain amount of another class of business 
it may be turned down, while if its 
other line were mentioned first and the 
unfavorable last a favorable action 
might be taken. In other words, a lit- 
tle sugar-coating will make a bitter pill 
agreeable to take. Instances have been 
known where clerks in offices have 
learned their company’s likes and dis- 
likes and by care in presenting applica- 
tions have had business accepted that 
otherwise would have been turned 
down. And no misrepresentation was 
practiced. It was like a case in fire in- 
surance where a boarding house which 
entertained a few transients had the 
name of a hotel and was rated as such. 
A shrewd agent got it rated as a board- 
ing house, with privilege of doing tran- 
sient business, at a very much lower rate 
and captured the line. 





From Columbus, Ohio, it is reported 
that the casualty and surety men are 
organizing an incorporated fire insur- 
ance agency as a retaliatory measure, 
aimed at the fire agents who insist upon 
dabbling in the miscellaneous lines. Co- 
lumbus is different from most other 
cities in that the two lines of business 
have been kept largely separate. With- 
out much doubt this is the more desir- 
able plan, especially from the stand- 
point of the casualty business, as, where 
the two are worked together, the cas- 
ualty business often is handled to its 
own disadvantage for the benefit of the 
more important fire business. However, 
the time when they can be kept separ- 
ate seems to be rapidly passing. The 
agent who desires to control the busi- 
ness of his customer and not have other 
agents getting into close relations with 

im must be able to handle all his in- 
surance, either as an agent or a broker. 

e department store idea is gaining 


Ground rapidly in the insurance busi- 
ess, 


The “office work” habit prevents 
many an insurance man from being a 
Success. When he enters the business 
he is a solicitor, but as the office de- 








tails multiply it is so easy for him to 
believe that he must attend to them 
personally that in time he finds it re- 
quires a strong effort on his part to get 
on his coat and hat and go out after 
business. When that time comes it often 
marks the beginning of an agency’s de- 
cline. Relatively speaking, the solicitor 
is the highest paid man in the insur- 
ance business. The president of a com- 
pany may get $20,000 or $25,000 a year. 
In case his company is large enough to 
pay that amount, the chances are that it 
has a number of general agents who are 
making much more. An office can get 
bookkeepers and cashiers for less than 
half what some of its brokers are mak- 
ing. An agent can get all the clerical 
help he wants at comparatively small 
salaries. If he is a good solicitor his 
time is worth twice or thrice as much 
on the street getting business as it is in 
his office keeping books and attending 
to office details. A little figuring will 
show what it costs a good solicitor to 
succumb to the “office work” habit. 





In casualty insurance, perhaps more 
than in life insurance, the state agency 
system is giving way to the direct con- 
tract between the company and the 
agent. In the old days the company 
farmed out a state to a general agent on 
a certain commission basis. He sought 
and trained agents throughout his ter- 
ritory and paid them commissions 
which would average perhaps half of 
what the company was paying him. 
Competition has driven the commissions 
paid the subagents up to a point where 
the margin is not enough to warrant the 
general agent in spending much money 
in appointing and training subagents. 
Accordingly companies have to do this 
work themselves by means of specials 
or superintendents of agents. Under 
this plan the local agent reaps the ad- 
vantages that come from a direct con- 
tract with his company. His relations 
are more close and direct than when he 
reports his business to a general agent. 
He generally is getting all the commis- 
sion the business will stand—sometimes 
more, for the opinion prevails in many 
quarters that commissions in casualty 
insurance are now too high. 





To get good special agents in casualty 
insurance is as difficult as it is in fire 
insurance—perhaps more so, as in fire 
insurance a multitude of men are al- 
ways offering their services, even though 
many of them have not the necessary 
qualifications, while in the casualty lines 
there is a comparative dearth of mate- 
rial of any kind. Superintendents of 
agents find a great difficulty in getting 
special agents who will actually work 
with their agents. It is not so hard to 
find men who will call on the agent, buy 
him a drink, talk to him and take him to 
the ball game. But men who will go 
into a town, have the local agent take 
them out and introduce them and ac- 
tually help him in his work by writing 
business for him are scarce. Perhaps 
one reason for this is that the man who 
can write business can often make more 
money working on a commission basis 
at home than he can working on a sal- 
lary and putting up with hotel and rail- 
road life absent from his family. 





“Don’t treat an old customer with 
any less consideration because you are 
practically sure of his order. That va- 
riety of tactics doesn’t make you any 
surer of him next time.” 





Why is it that the average man 
would rather lose than see some other 
fellow win? 





Liability Insurance 


Shyster attorneys are frequently di- 
verted when they find that the owner of 
a plant is insured in a liability com- 
pany. These lawyers find the small 
manufacturer or contractor easy prey. 
Suit is threatened, resulting usually in 
a compromise settlement. If the attor- 
neys find they are confronted with a lia- 
bility company which will make a thor- 
ough investigation they usually shy off. 














Every experienced liability under- 
writer knows something of the trouble 
that results from imperfect coverage. 
Claim men are even more familiar with 
this phase of the business. Through the 
oversight of the assured, the broker or 
the local agent, or occasionally through 
intent to keep the premium down, some 
parts of the work in which the assured 
is engaged are not mentioned in the 
application. Recently an accident on a 
stamping press was reported to a lia- 
bility office in Chicago. The policy 
covered a machine shop. The owner 
had carried liability insurance for ten 
years and at no time had stamping 
been covered and the necessary pre- 
mium paid. He was glad to have his 
policy changed and to pay the extra 
premium. 

There are hundreds of such cases all 
the time, and no way to discover them 
except by inspection. In large cities, 
where much of the business is done by 
brokers and the volume warrants the 
expense, most companies have their 
own inspectors and look the risks over 
carefully. But in the country, where a 
company has but few risks, this is not 
done so well. It devolves upon the 
local agent to make his own inspections 
to the best of his ability. If he does 
this carefully, even though he be no 
expert, he will find many points which 
need attention and by getting them 
cleaned up he will save his company 
loss, keep the reputation of his agency 
higher and either save his assured from 
an advance in rates or secure for him a 
reduction because of his good record. 





Secretary Strong, from the home of- 
fice of the London Guarantee & Acci- 
dent, said when he was in this country 
the last time that the company never 
paid any dividends from underwriting 
profits. It relies entirely on its invest- 
ment account for sources of dividends 
and adds underwriting profit to surplus. 





Casualty men in the west are often 
inclined to think that the business is 
beine worked about to the limit, but, 
according to those familiar with New 
York conditions, such is far from being 
the case. In New York the greater 
part of insurance of all kinds is han- 
dled by brokers. It is the common 
thing when the owner of a house or 
tenant of an apartment gets his fire 
insurance for the broker to ask him if 
his general liability insurance is taken 
care of, and, if not, to suggest that he 
take it through his office. There the 
owner of a building has such a policy 
to protect him. The tenant also has 
one, and so have the subtenants. It 
would be impossible to give any esti- 
mate of such business carried in New 
York, but in the branch office of the 
Travelers three inspectors are kept busy 
constantly on that class alone. A cou- 
ple of years ago one broker firm was 
reported to control over $100,000 in 
liability premiums, mostly of this class. 

In Chicago, on the other hand, this 
business scarcely is developed at all. 





Of course, the owners of large stores 
in the city have general liability insur- 
ance, but probably not 1 nercent of 
householders ever heard of it. It would 
appear that here is a field suburban fire 
insurance agents, many of whom con- 
duct renting agencies, could with very 
little trouble develop with much profit 
to themselves. 

It also has been suggested that men 
advanced in years, who do not want to 
enter the strenuous competition for 
the big business, could make a good liv- 
ing soliciting these small premiums. In 
some of the eastern cities there are 
brokers who make $3,000 a year on 
small premium liability business. 


LIABILITY WHERE WORKMAN 
IS ICNORANT OF ENCLISH 


(From The Iron Age) 

The employment of great numbers 
of immigrants has raised the new and 
important question under the employ- 
ers liability acts of several states as to 
whether ignorance of the English 
tongue is a sufficient reason in the 
eyes of the law to relieve an injured 
employe of the burden of his own neg- 
ligence or that of a fellow workman. 
The question is yet to be decided to 
the point of established practice; in the 
several cases so far reported the courts 
have been inclined to avoid this aspect 
of plaintiffs’ contentions. Sufficient 
progress has been made, however, to 
indicate that under certain circum- 
stances the plea of ignorance of Eng- 
lish may be sustained. In a New York 
case the court held that failure to un- 
derstand English is not the negligence 
of the master where the work is sim- 
ple. An Illinois court has decided that 
the master is not obliged to give warn- 
ing to a servant in his language unless 
he knows that the servant does not un- 
derstand English. The railroad laws of 
Ohio recognize the existence of this 
imperfectly qualified element among 
workmen by forbidding the employ- 
ment of certain servants who cannot 
read, write or speak English. But the 
question in a large sense has yet to be 
fought out in its constantly varying 
aspects until substantial precedent has 
been established to govern the future 
conduct of cases in which this element 
of ignorance is present. 

: * * 


The laws regulating liability for ac- 
cident to a workman generally agree 
that when the man is injured through 
his own negligence his employer is not 
responsible for damages; and that 
where an accident results from the neg- 
ligence of a fellow servant the burden 
rests upon the fellow servant and not 
upon the employer. The injured man 
may recover from his fellow servant, 
but not from their employer, excepting 
when the fellow servant is vested with 
authority, as in the case of a superin- 
tendent or foreman. If a foreman 
should put a man to work on a ma- 
chine, pointing out its danvers, and the 
man should be hurt because he did not 
heed the warning, there would be no 
liability. In the eyes of the law he 
had assumed the risk and the fault was 
his own. These are general principles 
of law, simply stated, but the new con- 
tention of ignorance of English intro- 
duces an element of doubt as to whether 
the workman can be considered to have 
assumed a risk he did not understand 
because he had not comprehended the 
warning; and whether another work- 
man injured through this absence of 
understanding can be deprived of the 
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right to recover from the employer on 
the ground of negligence of a fellow 
servant. 

+ * 

We will presume that a superintend- 
ent puts a new man, whom he sees is a 
foreigner, to work on a press, instruct- 
ing him in English as to the dangers 
of the machine and the manner of oper- 
ating it. The man may seem to under- 
stand what he is told; it would be only 
natural that the newly arrived foreigner 
should be eager to begin his new work. 
Yet he may imperfectly understand 
English. He is injured and the plea is 
made in his behalf that he cannot be 
held to have been negligent, because he 
had no knowledge of his dangers. Like- 
wise, to illustrate the case of the fellow 
servant, the foreigner may be set to 
work with others and because of his 
ignorance cause an accident to another 
workman. In a case now pending in 
Massachusetts a certain machine re- 
quired the service of two men, an op- 
erator and an assistant. The latter was 
absent from the factory and the super- 
intendent put a new man in his place. 
The operator got his hand caught in a 
press mechanism, and, realizing his dan- 
ger, called to his new assistant to throw 
off the power. The man obeyed intel- 
ligently enough. The power was off, 
but the hand, though uninjured, could 
not be withdrawn until the dies was 
raised. He called to the assistant, “re- 
verse it,” but the man failed to under- 
stand his meaning and threw on the 
power. The hand was crushed beyond 
further usefulness. The new man did 
not understand English. The accident 
occurred before he had been at work 
five minutes, and the operator asserted 
he did not realize that his assistant 
could not understand his directions. 
The claim of the plaintiff in an action 
brought against the employer to re- 
cover damages for this accident is that 
the plea of neligence of a fellow servant 
could not be maintained because the 
ignorance of English made it impossible 
for him to understand directions as to 
operating the machine, and that con- 
sequently negligence rested with the 
superintendent, who put him to work. 

A thorough discussion of the ques- 
tion involved develops apparently limit- 
less intricacies of law. The general 
contention, however, is a warning to 
employers of alien workmen, that they 
may safeguard their interests by strict 
precaution against possibilities of sim- 
ilar happenings in their works. The 
courts may eventually decide that as 
a principle of law ignorance of English 
is the misfortune of the workman, and 
not a reason for neligence on the part 
of the employer or his agents. In the 
meantime, however, it would be well to 
consider the matter as one of grave 
doubt, and act accordingly. Where a 
polyglot population constitutes the 
source of labor supply interpreters 
shoula be developed, preferably among 
the workmen themselves, a course fol- 
lowed in many industrial establish- 
ments, not only because of the danger 
of accidents through failure of under- 
standing, but because a workman must 
be intelligently instructed in order to 
do his work well and quickly. Super- 
intendents and foremen should be held 
strictly to account for this important 
part of their duties. 





To win success, be active; seek the 
prosperous; go after them. Don’t wait 
for them to come to you—they won’t 
come. If you are despondent, throw 
it off. If one prospect is disgruntled, 
don’t imagine that all are. If you have 
been disappointed, forget it. Renew 
your efforts, and these, intelligently di- 
rected, are sure to bring results. 





“It is never necessary or desirable to 
take ‘no’ for an answer so long as you 
retain the prospect’s attention to your 
argument. Many an application has 
been lost by letting go too soon, and 
many another has been won in spite of 
an initial rebuff.” 





Surety and Fidelity 


Unless all signs fail, surety agents 
within a short time will be obliged to 
get higher rates upon most classes of 
bonds. The companies have at last 
become very earnest in their desire to 
make some money on other lines than 
fidelity business. As rates have been 
going there were excellent prospects 
that even fidelity business would cease 
to be profitable. The eagerness with 
which some companies have gone af- 
ter premium income at rates which 
were not justified by the experience of 
older and large institutions has pro- 
duced the natural result—financial loss. 
Now they seem all to have reached 
similar conclusions almost simultan- 
eously, and rate advances are being 
made by some company almost every 
week. 

Agents who in the past have con- 
ducted their business along high lines 
will be the beneficiaries of the change. 
They will not have the trouble in ad- 
vancing rates that their cut-rate com- 
petitors will have. Where they have 
educated their customers to expect to 

ay a reasonable rate, the change will 
not be noticeable. Furthermore such 
agents can now go after business with- 
out having to meet such senseless com- 
petition as has existed at many points 
within the past few years. 

Those agents who have pursued a 
cut-rate policy will have their troubles, 
but in the end they will be better off 
for the change. Many bonds have been 
sold below manual for no other reason 
than that the agent was a poor sales- 
man and knew no other way to get 
business than by running a bargain 
counter. When such agents find that 
their companies are no longer doing 
business on that plan they will get the 
rates they are reauired to get and will 
make their commissions on larger pre- 
miums. 

There can be no doubt in the mind 
of any reasonable agent that rates 
should be advanced on many classes of 
bonds. The past few years’ experience 
of all except a few companies—gener- 
ally those which had strong plants and 
the prestige of age and standing—has 
been sufficient to prove that things 
could net go on indefinitely, as they 
had been going. It became a case of 
self-preservation with many of the com- 
panies. It is not to be presumed that 
they are facing the labor and trouble 
of getting higher rates and the possible 
loss of business because they want to. 
They are forced to it. It is now to be 
seen what agents are loyal, what ones 
will give their hearty co-operation to 
the officers in their endeavors to make 
the executing of bonds a profitable busi- 
ness, as it should be. If agents will 
give the assistance they should they do 
much to raise suretyship from the level 
of cheap department store business to 
the dignity of banking. Will they do it 
or will they add to the burdens borne 
by the officers, and place them between 
two fires—those of the stockholders on 
one hand, demanding a reasonble re- 
turn on their investment and those of 
the agents on the other demanding that 
business continue to be done at a loss? 





A line closely allied to suretyship on 
which some energetic agents make 
large incomes is the selling of the 
bonded attorney service which several 
surety companies furnish. The United 
States Fidelity & Guaranty pushes this 
department of its business with consid- 
erable energy. The company publishes 
quarterly a list of attorneys throughout 
the United States who are bonded by it 
to guarantee that when they make col- 
lections they will pay over to the credi- 
tor the amount collected, less their 
commission. It is sometimes harder to 
get money out of an attorney than out 
of the debtor, but in case of the default 
of any of these attorneys, the surety 
company is liable. The service consists 
of the list of attorneys, the privilege to 
get a certain numbers of reports on the 





financial standing of persons residing 
where any of these attorneys are lo- 
cated and one court bond for $1,000, to 
be available in case it is necessary to sue 
a debtor. There are several men in 
Chicago who devote their entire time 
to selling this service, handling it not 
only in Chicago, but in several other 
large western cities. The commission 
paid is quite liberal. 





In talking to brokers on contract 
bonds, a well-known Chicago surety 
manager said recently: 

“Many applications for contractors’ 
bonds are made by men of great integ- 
rity and a fair degree of experience, 
who have either not been required very 
frequently to furnish bond or have not 
been required to furnish bond on as 
large a contract as the one applied for. 
These men usually feel because of their 
sterling honesty and practical ability 
they are entitled to bond on a fairly 
large contract and that they can carry 
said contract through without any loss. 
The probabilities are that quite a num- 
ber of them can do this, but this is an ob- 
vious gamble and the surety companies 
aim to eliminate the feature of chance 
as much as possible, therefore, they 
would refuse in most cases to issue a 
bond on a large contract for a man of 
comparatively small means, even though 
he could demonstrate he had performed 
contracts of equal size where bonds 
were not required. Just remember that 
it is the financial statement of the con- 
tractor that counts and after that his 
reputation, etc. If the man’s finances 
are not strong he will be turned down 
regardless of his reputation. If his 
financial statement is a good one, the 
company will then look into his reputa- 
tion, which must also be good; but the 
first important thing is the financial 
statement. It. is a question of how 
much ready cash and quickly converti- 
ble assets the contractor has. For the 
purposes of a financial statement the 
only assets that are or should be given 
much consideration are cash in bank, 
accounts receivable, notes receivable, 
and clear real estate. While all liabilities 
are considered quick liabilities, the value 
of plant and equipments, patents, etc., 
do not have a great deal of weight with 
the surety companies as assets, because 
they would not be much of a salvage to 
them on forced sale, if the contractor 
should fail. On the other hand, the 
contractor must have all these things 
or it will be a point against him. If a 
man has not sufficient equipment, the 
surety company knows he will have to 
buy it, and consequently will reduce the 
rest of his statement by the company’s 
estimate for that expenditure. But if he 
has the equipment he does not get as 
much credit for it as he thinks he 
should receive. 

“The rate on contract bonds is always 
on the amount of the contract and in 
this territory is usually one-fourth of 
1 percent annually on the amount of 
the contract.” 

This is a good point for agents and 
brokers to bear in mind. While here 
and there are found general agents hav- 
ing authority to issue contract bonds, 
who judge men more by their general 
reputation than by their financial state- 
ment, and make a great success bw do- 
ing business in this way, the contract 
bonds of most agents are not executed 
by them at all but are passed upon by 
somebody at a distance—either at the 
home office or the general agency. 
These people have to approve or dis- 
approve apnlications on the facts pre- 
sented to them in the annlication and 
the agent’s letter, and actual quick as- 
sets go for more with them than does 
general reputation of the contractor in 
his own community. 





As “a rolling stone gathers no moss,” 
so a shifting agent gathers no consid- 
erable amount of the wealth of the 
world. 





“There is such a thing as making 
others feel there would be no loss 
should you go elsewhere.” 
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Miscellaneous Lines 


In such times as these especially every 
owner of boiler and engines ought to 
have steam boiler and fly wheel in- 
surance. When business is lively and 
profits are large, small concerns may 
feel that they can afford to carry their 
own liability, but, when business is 
slack, collections slow and working 
capital largely tied up as bills receiv- 
able, a bad boiler or wheel accident 
would be a crippling blow. When such 
accidents occur at all they are very 
likely to be bad. Agents ought to be 
able to show prospects that while it 
may be hard to pay premiums when 
they are endeavoring to cut down ex- 
penses at every turn, they need now 
more than ever the protection against 
disaster which is afforded by good in- 
spections and the insurance granted by 
strong companies. 











A plate glass manager who has on 
his books the lines of several large de- 
partment stores finds it necessary to 
get after the proprietors occasionally 
and have them issue orders to the effect 
that employes will be held nersonally 
responsible for interior glass broken in 
their departments. One department 
store in Chicago reported in one day 
over twenty breaks, mostly of show 
cases, glass shelves and the like, a 
large majority of which are due to the 
carelessness of employes. When em- 
ployes are notified that they will have 
to pay for such breaks, the losses sud- 
denly drop to a minimum. Then they 
gradually increase until it becomes 
necessary again to notify them that 
they will be held responsible. 

Owners of these large establish- 
ments are generally very willing to 
send out such notices, as they desire to 
keep the losses down, lest their risks 
get a bad reputation with the plate 
glass companies and their rates be ad- 
vanced. 


In a lecture before the Chicago Fire 
Insurance Club, A. R. Sexton, man- 
ager of the Aetna Indemnity at Chicago 
said concerning residence burglary in- 
surance: 

“Under this heading we will consider 
both flats and residences, because the 
only difference in the insurance applica- 
ble to these is the point of rate, and 
the only reason why there is a higher 
rate on flats is because in addition to 
the outside door exposures, which are 
common exposures to both residences 
and flats, there are the exposures in 
the case of flats of the inside hallways 
and entrance to and exits from flats 
above or below. 

“In the policy issued as a straight 
burglary policy the company will only 
pay where the burglary is of such a de- 
scription that there is forcible and 
violent entry, the marks of which must 
remain to conclusively demonstrate to 
the adjuster that there has been a forci- 
ble and violent entry. The physical 
marks of violence must be sufficient to 
conclusively show that there was a 
forcible entry and only that kind of 
forcible entry will be covered by the 
policy. Subject to this limitation the 
burglary policy is about the same as the 
larceny policy, and the policies written 
for flats and residences are, of course, 
the same. 

“The larceny policy is an absolutely 
wide open affair and because of the 
failure to provide sufficiently restrictive 
language has caused all of the com- 
panies more or less trouble in adjust- 
ments because a great many claims that 
are not properly included under the 
policy are from time to time presented 
for consideration, and brokers who do 
not understand this class of insurance 
very thoroughly are apt to be antagon- 
ized by an attitude on the part of the 
company—which is only natural—that 
they will pay for nothing unless af- 
firmative evidence tends to show that 
the loss was caused by burglary, lar- 
ceny or theft, and that the article 
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alleged to be stolen was not lost or 
mislaid. 

“Strictly speaking there is no differ- 
ence in meaning between the words 
theft and larceny, at least in this juris- 
diction, and as a matter of general 
law, theft being a colloquial term in- 
serted in the policy to include anything 
that the word larceny omits, and lar- 
ceny briefly defined is any form of 
wrongful appropriation of the prop- 
erty of another with intent to convert 
to one’s own use, the felonious intent 
must be proved, but this is usually 
proved by the act itself. 

“The information required by the 
company for the issuance of these poli- 
cies is the name of the assured, his 
business connections, his loss experi- 
ence in this line, value of the property 
to be insured, amount of insurance re- 
quired, kind of policy, and whether the 
— occupies a private residence or 

gg 





The business that this company more 
especially desires to secure is the plate 
glass business of the smaller cities. It 
is anxious that each one of its plate 
glass agents should be constantly doing 
missionary work in the endeavor to 
convert from the error of their ways, 
those people who have not heretofore 
availed themselves of the protection 
which a plate glass policy gives. 
Frankly, while we are always glad to re- 
ceive a new risk, we are especially glad 
if that risk represents a new  pur- 
chaser of plate glass insurance, rather 
than an old one swung from some one 
of our competitors, but do not for an 
instant imagine that we shall frown 
upon business transferred from our 
competitors to ourselves, yet after all, 
the agent who increases the actual 
volume of plate glass written by reason 
of his activity and energy, is the agent 
to which not only we, but our com- 
petitors all gladly take off our hats.— 
Pennsylvania Casualty Fieldman. 





The following facts, published in the 
Employers’ Liability Commentator, 
should prove valuable in soliciting resi- 
dence burglary and theft insurance: 

Some recent figures from the chief 
clerk of the district attorney’s office in 
New York show that the number of 
burglaries and thefts is increasing ma- 
terially. The increase in the number of 
indictments for the year 1907 was 28 
percent for the county of New York. 
During this period the population as 
estimated has increased a little over 
five percent. 

More than one-half the crimes were 
burglary and grand larceny, and the fig- 
ures show that for each day, including 
Sundays, there were more than eight 
indictments. This number appears 
rather formidable, but the actual num- 
ber of thefts is far in excess of the 
figures given, as a large percentage of 
such crimes do not gain publicity and 
for that reason no record is made of 
them. In many cases the crime is per- 
petrated and no evidence left as to the 
offenders, and in many other cases dis- 
honest servants commit petty larcenies 
and thefts, none of which are ever re- 
ported in the papers. Many of the 
thefts are of such a nature that the 
employer refrains from taking any steps 
to prosecute knowing as he does that 
it means much trouble and more or less 
publicity, He much prefers to dis- 
pense with the servant’s services feel- 


ing that he is fortunate in having es- 


caped at such a small cost. 





The need of sprinkler leakage insur- 
ance was well illustrated recently when 
a loss occurred at St. Louis estimated 
at $10,000. There was an alarm sys- 
tem and it worked and the salvage 
corps arrived on the scene, but it was 
informed that the alarm had sounded 
on account of low pressure instead of 
open heads. The heads stood open all 
night and drained the tanks. In the 


morning it was discovered what had 
happened. 





Accident and Health 


The resourceful man is always ad- 
mired. The other day a crowd was 
standing about a bulletin board where 
baseball results were being observed. 
There was more or less pushing and 
jamming as people endeavored to get 
nearer the board. One spectator was 
hurt in the crush. An accident agent 
was among the number anxious to see 
the results of the city’s team. He re- 
marked quite audibly that such experi- 
ences proved the desirability of carry- 
ing accident insurance. This caused 
some conversation on the subject, re- 
sulting in his making two appointments 
and selling two policies. 

The incident is cited merely to show 
what is gained by a man keeping his 
mind alert for every opportunity to 
create business. 














While it may seem the hazard from 
death in a burning building is remote 
and the companies take but few 
chances in paying double benefits yet 
the danger is always at hand. Many 
of the hotels are more or less fire 
traps. There are frequent theater fire 
scares and every once in a while a 
holocaust in this direction occurs. The 
peril of steam and ferry boat fires is 
ever near by. Such risks should not 
be overlooked. 





Nearly 11,000,000 nonfatal accidents 
occurred in the United States in 1907. 
This means that about 30,000 people are 
injured each day—one to every 2,800 of 
population. 

Six percent of all deaths in this coun- 
try are due to accidents, and this is 
based on rather incomplete statistics, 
as many states do not properly register 
deaths. 

The accidental death rate for last 
year in ten eastern states was 96 per 
each 100,000 of population. 

The death rate due to accidents and 
injuries is highest among persons over 
forty-five years. 

The average age at death from ac- 
cidents is thirty-three years. 

More accidents occur in proportion to 
population in the southern, Pacific and 
western states than in the middle At- 
lantic section. 

Fatal accidents occur more frequently 
in the summer than in winter months. 

In January, March, July, August, 
October and November there are more 
accidental deaths in rural parts than in 
cities; in F-hruary and April the death 
rate is simiur; in May, June, September 
and December the city leads—thus 
sayeth government reports. 

A person is more liable to accidental 
death than from any other single cause 
excepting consumption and pneumonia. 

A person is twice as liable to die by 
accident as from old age. 

_Typhoid fever, cancer, apoplexy, brain 
diseases, paralysis, diphtheria, diseases 
of the stomach and liver are all slight 
menaces of life as compared with the 
accident hazard. 

As to nonfatal injuries, one is 100 
times more liable to receive an injury 
than a case of consumption or pneu- 
monia and 1,000 times more liable to be 
disabled from an accident than from any 
liver disease. 

The accident “microbe” is not only 
deadly but is actually increasing each 
year. 

If every person who died in 1907 from 
accident causes had been insured for 
even $1,000 the accident companies 
would have been called upon to pay 
$57,000,000.—Preferred Perambulator. 





The Chicago department of health 
says: 

“Our investigations show that fully 
50 percent of the typhoid that we have 
in Chicago each fall is traceable to in- 
fection at summer resorts. The case 
rate among resorters is very much high- 
er than among Chicagoans who re- 
main at home, or, in other words, the 
chances of typhoid infection are very 





much greater at summer resorts than 
in Chicago.” 

While the water supply of Chicago is 
very much purer than that of many 
other large cities, it is probable that 
health departments of other cities could 
make similar statements. The average 
summer resort is near water where 
mosquitos breed, the disposal of sew- 
age often is poorly provided for, with 
the result that drinking water is con- 
taminated, typhoid fever developed and 
the mosquitos and flies cause its spread. 
People going to the summer resorts 
should have health policies. They need 
them worse than while at home. 





An official of one of the prominent 
accident companies figures that the ac- 
cumulation feature is adding an aver- 
age of 20 percent to death claims. It 
is something, in his opinion, that will 
have to be carefully considered, as this 
extra liability is being carried without 
additional premium. He says that more 
premiums could easily have been se- 
cured at the start for this feature. 





It is assumed that every solicitor en- 
deavors constantly to impress upon the 
minds of his prospects the importance 
of securing protection against the time 
when they may be prevented from re- 
ceiving their usual incomes through 
their own efforts, for this is the chief 
argument in favor of such protection 
as you offer. However, do you always 
practice such thrift and forethought in 
your own affairs? 

There is abundance of food for 
thought in this, and wise indeed are 
they who are steadily building up a 
business that will insure an income, 
should misfortune overtake them and 
curtail their usual activities. 

It would be a mighty fine thing for 
you, when confined to your bed by ill- 
ness, to have enough renewals coming 
in to place you beyond worry and care, 
and you can just as well have them. 

What others have accomplished can 
be done by you. It’s no harder to get 
the second than the first, and the third 
comes easier, and succeeding ones begin 
to roll in without effort. Work is all 
that is needed to enable a man to win 
in this world. 

_There is a certain amount of “dig- 
ging” due from every man somewhere 
in his life, between the cradle and the 
grave, and the fellow who digs now is 
the winner. 

Some men, in their search for the 
golden nuggets, wield the pick and the 
shovel as if they meant business, and get 
down deep into the rocks and crevices 
where the yellow harvest is stored— 
others rake the surface in a superficial, 
listless manner, and then kick when the 
water is let down through the sluice 
boxes because they don’t “pan out” so 
much as their neighbors. 

Bye and bye, when your face is full 
of the lines of care, your form feeble and 
bent, your hair whitened by the frosts 
of years, you'll wish you had dug then 
and had a whole lot of renewals com- 
ing in. 

Get ’em now and provide the protec- 
tion for yourself that you preach to 
others—U. S. Health & Accident 
Agents’ Record. 





The new semi-commercial policy of 
the Pennsylvania Casualty, the “pre- 
ferred disability,” which is an excellent 
contract for little money and is sold on 
the monthly payment plan, fills a long 
felt want and reaches a large class of 
people whose occupations entitle them 
to a regular commercial disability pol- 
icy, but who feel they cannot afford the 
large annual premium. 





“Concentration is the secret of 
strength in politics, in war, in trade; 
in short, in all management of human 
affairs.” 





Every growing company experiences 
a continually increasing demand for 
those who are capable and trustworthy. 





Industrial Disability 


—=— 

Meeker & Magner, Chicago, man- 
agers of the General Accident, do not 
conduct a regular industrial disability 
department, as their time is fully oc- 
cupied in handling their commercial 
accident, liability and burglary busi- 
ness. Nevertheless they have consid- 
erable industrial disability business 
which has been brought to their office 
by brokers who make a specialty of 
that line. They have inspected this 
business as it was received and found 
that it was generally bona fide. Their 
experience has also been that it renews 
well, the assured paying the premiums 
at the office. This may contain a sug- 
gestior for some managers of disabil- 
ity companies who are not cultivating 
the brokers. Of course, where agents 
are employed, care would be necessary 
in seeing that business they had worked 
up was not turned over by the assured 
to a friend in order to give him the 
commission. 














District managers are presumed to 
be good organizers. The territory as- 
signed to the district manager is usual- 
ly much more than one man can hope 
to cover by his individual work; it is 
assumed that he is an organizer and 
that, as such, he will secure the as- 
sistance of others in developing the 
business in the territory allotted to 
him. 

But after organizing, is our work 
done? No, although many district man- 
agers seem to think so. That’s the rea- 
son we have to keep continually at it, 
organizing the unorganized and hold- 
ing and reorganizing those that are 
organized. 

That’s where much general office 
energy is expended, not uselessly, but 
it should be unnecessary. We have 
district managers to organize and to 
keep organized . 

The stability of many organizations 
is impaired by the lack of perseverance 
on the part of those who make the 
primary effort, and who become weak 
and indifferent in the supervision of 
their districts after completing a first 
“organization,” either on account of 
mere lack of energy and ambition, or 
on account of some trivial setback or 
misunderstanding. Affronts of the 
latter nature should not be recognized 
by conscientious and determined dis- 
trict managers, for, like the course of 
true love, organization and its results 
never have been known to run along 
smoothly. 

When a district manager is, figura- 
tively speaking, seen to grit together 
his teeth, roll up his sleeves, and, with 
a gleam of determination in his eye, 
get right into the field to show the 
agents whom he has “organized” just 
how to get business and write applica- 
tions, it’s a one best bet that that 
district manager has all the symptoms 
that go with the make-up of a sticker, 
and is possessed of a bull-dog tenacity 
that will greatly augment success, to- 
gether a combination that will make 
his district one which will be heard 
from in the final round-up of results. 

It requires privates as well as officers 
to fight and win battles, and the more 
privates there are mustered the more 
power there is exerted to win the con- 


‘test. And it sets a good example to 


the new agent to see the dist~ict man- 
ager getting busy out in the field among 
the uninsured, and he learns more and 
learns it better by this example than 
if, more or less discouraged, he was 
left to dig out the “know-how” of the 
business for himself. — Continental 
Agents’ Record. 





Industrial companies that allow a 
lien to be placed on policies in arrears 
find they can get a number reinstated. 
The plan on such a policy is to collect 
one month’s premium and take lien 
notes for the balance, the amount to 
be deducted in case of claim. As the 
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assured becomes more prosperous he 
will likely pay off the lien so he can 
have a clear policy. 





In announcing the rule that where 
more than one policy is applied for the 
apnlicant’s “weekly income must be 
stated, the American Assurance says: 

“Health and accident insurance is not 
a speculation, but the plans and pur- 
poses of companies engaged in this busi- 
ness are to afford an opportunity to 
those who desire so to do to protect 
their incomes against total loss from 
sickness or accident. No company will 
undertake to guarantee a weekly in- 
demnity in excess of the average weekly 
income of the policyholder, and where 
a policyholder carries insurance in sev- 
eral companies the aggregate amount 
of indemnity guaranteed by such com- 
panies should in no instance exceed 
the average weekly income of the pol- 
icyholder.” 





Most of the dollar a month com- 
panies are issuing policies with more 
liberal benefits by charging a higher 
premium. While the dollar a month 
policy is the popular one there are a 
number of people that desire greater 
benefits. The Federal Casualty, for 
example, covers the first week of sick- 
ness by charging 10 cents more a 
month for each $10 sickness benefits. 
Some companies issue a policy costing 
$1.50 a month which is broader than 
the dollar contract. 





The crooked agent may write a large 
business—for a while. He is given a 
high place and others look on him with 
envy. But his methods are stamped 
with deceit and false promises. He mis- 
represents. He cannot build up a sat- 
isfactory business. It soon ends. An 
insurance agent needs to build on char- 





acter. His reputation should be the 
one bright star in his life. When men 
trust him, believe what he says, rely on 
him to do the best for them and he mer- 
its it all, he has a great business pro- 
ducing asset. 





The great curse among agents is the 
habit of sloth. Many men even try to 
find the way to shirk work, to do just 
as little as possible to make a living. 
They think they should be promoted to 
some more responsible position before 
even showing their ability to take care 
of what is before them in less impor- 
tant places. 

The man who climbs makes up his 
mind to work hard and long every day. 
He disposes of all duties confronting 
him at once. He is not the man look- 
ing for a soft snap. 





The agent who sits in his office and 
waits for applicants to come to him 
will find slim picking and insurance is 
not written that way. It is not an 
office job. An agent’s work is in other 
men’s offices and homes. Applications 
have to be grubbed out, so to speak. 





Aim to read your prospects. Know 
them and how to get them. Be alert 
to take advantage of every turn. Be 
sure to appreciate when to stop talk- 
ing. Don’t try to be brilliant or funny. 
Enthusiasm and determination are bet- 
ter. No superlative gifts of genius are 
required. Intelligence, conscience and 
persistence are necessary. 





Yes there are timid insurance agents, 
You'll find them everywhere. They are 
life’s ciphers on the wrong side of the 
decimal point, like this .0. bid you ever 
know an agent like that? Did you ever 
see him in the looking-glass? 








AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 





ADDRESS: 





THE FRANKLIN LIFE INSURANCE COMPANY 


SPRINGFIELD, 


ILLINOIS 





The Most Popular Up - to - Date Policies 


CONTAINING MANY TALKING POINTS, 
Managers and General ae Wanted in Illinois, Ohio, Pennsylvania and Georgia. 


Sp endid copertuntty fs for men of 
orga: 


y to make a permanent connection with a well-known Company 


zed under the — y Ohio and subject to rigid annual cxaminations. 


D 
ive 


not delay investigation but —_ at once to profit 
Company. 


selling the matchless contracts of this 
dress 


THE COLUMBIA LIFE INSURANCE COMPANY 
FELIX G. CROSS, President 


Home Office: Rawson Building, 


- CINCINNATI, OHIO 





HERE’S YOUR CHANCE 


Probably 20 per ont of the insurable men in your 
territory are entitled to the regular Commercial Accident 
and Disability Policies but CANNOT AFFORD the 
large annual premium. So they carry an Industrial policy 


(which is unsatisfactory) or go 


We can 
ACTUAL INSURA 


Write =e sam 
Accident 
remark oe 
ualty Field. This is YOUR 


hands a line of 
CE for the money 
mercial a and sold on the monthly 
les of our Poclened | 
= * amg contain all the he = t+ are 
Iders. Something entirely aew in the Cas- 
opportunity. 


licies MORE 
an ray regular Com- 
_— plan an — 


THE PENNSYLVANIA CASUALTY COMPANY, 


M. G. NICHOLS, THind Vice Presipent 


694 LINDEN STREET, SCRANTON, PA. 








PHILADELPHIA CASUALTY Co. 


ROBERT B. ARMSTRONG, President. 


LIABILITY 
PLATE GLASS 
CREDIT INDEMNITY 
INSURANCE 


ACCIDENT 
HEALTH 


WE WANT LIVE AGENTS. 











Massachusetts Bonding ana Insurance Company 


HOME OFFICE, BOSTON, MASS. 
T. J. FALVEY, Present J. T. BURNETT, Suc’r-Truas. 


Capital, $500,000.00 Surplus, $250,000.00 


SURETY BONDS AND 
BURGLARY INSURANCE 














Moore, Case, Lyman & Herrick 
MANAGERS FOR ILLINOIS 


159 La Salle Street 





Chicago, III. 


UNITED SURETY COMPANY 


BALTIMORE.MD. 














JOHN MCGILLEN & CO., 
GENERAL AGENTS FOR I 
BORLAND BLDG., 181 LAS Lie St. “CHicaco, HLL. 
TELEPHONE pana 
THE FLETCHER Co., THE ELDRED AGENCY, 


N. W. Manacens. GENERAL AGENTS, 
Bank of COMMERCE Bipa., 10 MrTcHeEtt Bioa, 


MINNEAPOLIS, MINN. Mitwaukee, Wis. 








GERMAN COMMERGIAL ACTIDENT COMPANY 


HOME OFFICE 10m CHESTNUT STREET 
PHILADELPHIA, PA. 


oac0e cxeceves wien res oe me 





Ne my me 


Any man in Ohio, Illinois, Missouri or Michigan, having a line of Accident, 
Health or Disability Insurance to place, will do best by consulting with the 
first and only German Accident Company in the United States regarding terri- 
tory and commissions. 


**Definite’’ Policies are the only safe kind to sell. 
Address HORACE B. MEININGER, Sec’y and Gen’! Mgr. 





















Earn More! Write 
Live Stock Insurance! 


It will pay you well to add this branch to your business. This Company 
insures horses, mules and cattle against death from any cause. Attractive 
policies, fully protected by deposit of securities with Indiana In- 
surance Department. Unlimited opportunities. No real com- 
petition. This is the only recognized company of its kind, en- 
dorsed by all the large breeders and importers. Write now about your territory. 


LOSSES PAID IN 1907, $65,000.60 SURPLUS AS TO POLICYHOLDERS, $124,642.63 


Indiana & Ohio Live Stock Insurance Co. 
(Estab. 1886) CRAWFORDSVILLE, IND. 








Agents 
Wanted 


























